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Beautiful Sword Mounts from the Tomei Goda Collection in the Metropolitan Museum of Art 


(See Text on Page 71) 
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HEN social leaders of the prominence of /rs. 
Elisabeth (. T. Miller select the Molly Stark pattern 
as their choice in table silverware, it must be gratifying 
to readers of the Ladies’ Home Fournal to know that 
leading jewelers in their own city can provide the same 
pattern both for every-day use and for special occasions. 


Leading Fewelers in every aty of the United States 
will gladly show you the Molly Stark, George Washington, 
Lancaster and Victory, the popular patterns in Alvin 
Long-Life Silver Plate. 


ALVIN, SILVER, COMPANY 


Te exclusive Mayfield (Country (lub of (leveland, Ohio, 
where Mrs. Elisabeth (.T. Miller gave a luncheon at which the table 
was set with the Molly Stark pattern in the 
Alvin Long-Life Silver Plate. 







“Tue art of entertaining is greatly simplified when 
one has such beautiful designs as those of Alvin Long- 
Life Silver Piate to place on the table. Recently I gave 
a luncheon to friends at the Mayfield Country Club, 
and the lovely Molly Stark pattern contributed largely 
to the enjoyment of my guests, besides solving my prob- 
lem of how to distinguish a club luncheon with a note 
of delightful novelty.” 


(Mrs. Elisabeth C, T. Miller) 
Commissioner of Girl Scouts 
Cleveland & Cuyahoga County, Ohio. 


20 Maiden Lane, New York 


Makers also of Alvin Sterling Silverware 



































Advertisements of Alvin Long-Life Plate will appear this Fall in the following Publications: 
Ladies’ Home Journal, Woman’s Home Companion, Good Housekeeping, Atlantic Monthly, 


Century, Harper's, Review of Reviews, Scribner's, World’s Work. 


The spoon shown here is 





about % actual size 
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Sword Mounts in the Tomei Goda Collection at the 
Metropolitan Museum of Art 














66 hay in its broad sense,” writes Robert 
Hamilton Rucker, in the Bulletin of 
the Metropolitan Museum of Art, New 
York, in describing an exhibition of Jap- 
anese sword mounts, “is an expression of 
the race, not of the individual artist.” Con- 
tinuing his interesting discussion he says: 
“Perhaps no better illustration of this can 
be instanced regarding the Japanese than 
in the decoration of the sword, elegant in the 
beginning, and highly specialized at the 
close, of its long history. Painter, chiseler, 
and lacquerer—representing three pre-emi- 
nent fields of Japanese art—collaborated in 
this decoration. The painter furnished the 
design; the chiseler reproduced it in metal, 
cunningly using different metals to achieve 
the color effects; and the lacquerer supplied 
the scabbard and frequently some of the fit- 
tings, when these were of wood. The result 
was a distinct contribution to the world’s 
art treasures. 

“By decoration of the ‘sword’ is meant 
the decoration of its hilt and scabbard; 
comprising, besides the guard, certain other 
accessories and ornaments—collectively re- 
ferred to by the Japanese as kodogu (small 
fittings) —for the two swords usually worn 
by the samurai (the katana‘and the waki- 
tas), and for the ceremonial or court 
sword (the tachi)—the corresponding :Jap- 
anese term for which is kanagu (metal fit- 
tings), Inte this decoration was woven the 
legend, histery, and folk-lore of the people, 
as well as the sentimental reactions to the 
beauties of nature often so charmingly ex- 
pressed in the thatched hut near the stream, 
with its water-wheel; the swaying flower, 
tossed by the wind; or the fight of wild 
geese. through the moonlit night. 

“An exhibition of these small fittings or 
mounts has just been placed on view, com- 
prising representative specimens borrowed 

the Museum from the collections of cer- 

specialists and. collectors among the 
membérs of the Armor and Arms Club. It 
is worthy of. repeated visits and careful 
study, not only for its general artistic and 
educational value, but for the reason that 
its size, scope, and variety afford an oppor- 
tunity to compare the work of famous artists 
through different and numerous examples 
farely to be seen except in such an aggre- 
tate from private collections 

“As a whole, the exhibition consists of 
some 450 items, covering over 600 pieces. 
They range from the productions of the 
Kaneiyé, in the 16th century, to those of 
Goto Ichijo and Kano Natsuo—two famous 


~~ 


‘In Wing H, Room 6. 


masters of the nineteenth—who survived 
.their profession when political changes de- 
prived the samurai of his privilege of carry- 
ing swords, and thus brought to an end the 
former wide demand for fittings. The ob- 
jects, in the main, are the knife-handle 
(kozuka), the ring and the tip (fuchi- 
kashira) for the hilt, and those unique and 
beautiful ornaments for the sides of the hilt 
called menuki. The materials of which 
these pieces are made—besides shakudo and 
shibuichi, the characteristic alloys peculiar 
to the Japanese—comprise gold, silver, 
bronze, copper, iron, enamel (shippo), ebony, 
lacquer, ivory, and bone. 

“Its scope is indicated by the various 
families and schools of metal-workers rep- 
resented, which includes, besides the Kan- 
eiyé, the Umetada (with the Shoami, Soten, 
and Ito); the Goto (with the Ichinomiya 
and Ichijo schools); the Nara (with the 
Omori and the Hamano) ; ; the Nomura 
(with the Isono); the Yokoya and its de- 
rivatives: the Yoshioka, Iwamoto, Furuka- 
wa, Yanagawa, Kikuoka, Ishiguro, Tanaka 
of Yedo, Tsuji of Omi, Sekijoken, Kikuchi, 
and Yegawa. The schools of Mito show 
examples of the Tamagawa, Uchikoshi, 
Hitotsuyanagi, and Hirano. Besides these, 
the Otsuki school of Kyoto and various in- 
dividual werkers like Hosoo Masamori— 
personal in style and execution—also appear 
to advantage, 

“Remarkable for their rare quality are 
the specimens of mokume and guri. Mo- 
kume (wood grain) is a result of soldering 
two or more alloys together, beating, twist- 
ing, and finally cutting them in veneers 
which show characteristic colors of the al- 
loys when suitably treated in a ‘pickle.’ 
Seen for the first time, it is difficult to 
realize that the result is not brought about 
by means of inlay, or through some color- 
ing process. Guri is a metallic imitation of 
gurt lacquer. 

“Perhaps the collector will find special 
interest in the pieces of the Goto school, 
of Soyo and Somin of the Yokoya, Joi of 
the Nara, and Natsuo of the Otsuki, because 
of their quality, number, and variety, but 
more particularly because of the workman- 
ship. Design, however, will make a wider 
appeal to the general visitor than subtle 
beauties of chisel-work, and here the field 
is broad and suggestive. 

“One is impressed with the quiet dignity 
of the iron fittings of the.Kaneiyé. The 
fisherman, bending over the side of his boat, 
seen floating near the reeds is modeled 
with grace and fidelity. Something of this 
same quality is noticed also in an iron ko- 


guka of the Inouye school depicting Toba, 
a Chinese official of the 11th century, with 
large hat and staff. 

“Of exceptional interest is a shakudo ko- 
auka by the thirteenth Goto master, who 
has placed thereon five golden shishi (myth- 
ical lions), originally made as menuki, by 
his ancestors, the first, second, third, fourth 
and fifth masters, which afford an unusual 
opportunity for comparison, These animals, 
so playful and full of life, seem here to re- 
flect little of the sober poise of their orig- 
inal Chinese habitat. Unusual also is the 
set of pieces by a pupil of the fifteenth 
Goto master, showing wind-blown, blossom- 
ing peonies. Tomei, who studied with and 
under the Goto, depicts with almost micro- 
scopic precision the heads of millet, work- 
ing with marvelous detail, in gold. A set 
signed by Goto Masayasu, consisting of a 
kozuka and a pair of menuki, shows the 
Six Immortal Poets of Japan, 


“In the Nara group are seen Daruma, the 
ascetic monk; Kwanyu, the Chinese gen- 


eral; Shinno, the mystic; Hotei, one of the 
household gods; Dancing Shojo, those 
mythical, red-headed lovers of saké! All 


of these subjects are familiar to every 
Japanese child. There is also a ghost motif 
which for delicacy, suggestiveness, and re- 
strained power is an achievement of merit. 

“Among the pieces of the Omori are 
typical wave designs, remarkably undercut, 
and a carp ascending a waterfall. 

“In the Hamano group, a pair of hands 
placed together on the face of a kozuka 
give little clue to design until the back is 
seen, There, on a silver ground, is the 
black shadow of a rabbit; produced, of 
course, by the hands on the other side! 

“A set, consisting of kozuka, kogai, and 
two pair of menuki, is decorated with the 
crawfish: motif of the Nomura, the menuki 
representing single crawfish, 

“The Yokoya school has Chokwaro, a 
sennin, or religious recluse; Ebisu, another 
of the household gods; and Shoki, a power- 
ful deity charged with the important dtty 
of quelling demons, who rides majestically 
on a lion, 

“Crows, in black, against a full moon of 
silver, are the work of the Tsuji; and a 
kozuka, showing the flight of wild geese 
under a full moon, is by one of the famous 
Hirata school, noted for its beautiful pro- 
ductions of enamel, or shippo. 

“Two mice, masterly executed with a 
few strokes of the chisel; the Goddess 
Kwannon, seated on a rock; a carp leaping 
from the water after a hornet; and a gold- 
fish are fine examples of Natsuo. 

“Japanese humor is shown in a kozuka 
of yellow bronze of the Otsuki school, the 
subject of which, in delicate lines of chisel- 
work, is two men drinking and apparently 
quite convivial. The accompanying poem 
gives a characteristic touch. It may be 
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Scissor Knives 


The usefulness of a pocket 
knife is often enhanced by the in- 
clusion of scissor blades. 


We have an unusually attrac- 
tive line of 14K Green Gold 
mounted knives with various 
styles of Engine Turning, having 
movements with scissors. 
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rendered: ‘Drinking enough saké makes 
the mind like a day in spring and, until a 
creditor appears, it has the voice of a 
nightingale.’ 

“In a group of gold menuki are such sub- 
jects as warriors on horseback; lions and 
clouds; Bishamon, the God of War, chasing 
a demon; Marishiten, the deity of Brah- 
manic origin, mounted on a wild boar; 
Sambaso dancers; a stork standing on one 
jeg; and a monkey stretching its Jong arm 
upwards, reaching for the moon, This last 
is a symbol of man striving for the impos- 
sible—not inappropriate, perhaps, if applied 
to one attempting a description of the pres- 
ent collection to those unfamiliar with this 
intricate and highly developed branch of 
Japanese art; for it must be seen to be 
appreciated. 

“We can thus see in this exhibition an 
artistic expression of Japanese ideals. The 
individual artist makes a common appeal 
to the race for the reason that, in a sense, 
he is the interpreter of its own thought. 
His message now goes beyond the bound- 
aries of the Is!and Empire and transmits 
to the people of a western world, undreamed 
of at the time, something of the spirit which 
gave inspiration to brush and chisel in an 
age that is all too quickly fading into the 
shadows of the past.” 








Pforzheim’s Jewelry Boom 





HE Deutsche Schmuckwaren - Zeitung 
says the following report recently went 
out to the Leipzig Fair from Pforzheim: 

“The precious metal industry is enjoying, 
apparently, a flourishing condition hardly 
ever before the case, When, formerly, before 
the war period, the Christmas, Easter, 
Whitsuntide business was executed, accord- 
ing to all the general trade conditions on 
both hemispheres, more or less business dull- 
ness set in, which, for the most part lasted 
throughout the whole Summer. The gold- 
smiths had to ‘sit it out,’ which means that 
on several days in the week no work was 
done. That was the normal course of things, 
so long as Germany stood high in politics 
and business management. Since its ruin, 
brought forth through the lost war, the 
downfall, and the shameful Treaty of Ver- 
sailles, it is different. 

“At present, that is in the middle of 
Summer, business runs along the same ‘as 
formerly in the height of the season shortly 
before Christmas. The newspapers fill their 
wants columns with employes wanted; in- 
stead of vacation time we have overtime. 
Actual unemployment in the jewelry indus- 
try is unknown and the local insurance treas- 
ury, with its 40,000 members, chiefly in the 
precious metal work firmly declares that 
the favorable condition of their account can 
be traced to the buoyant business course of 
the industry, We have no time to be sick 
in, It stands to reason that, like every- 
thing else, with the increasing depreciation 
in the currency values, jewelry also has 
imcreased mightily in price. The precious 
metal prices move in constant proportion 
with the course of the dollar. . 
circles of the population fear, sooner or 
later, the entire loss of value of our money, 
and; on this account, purchase whatever 
comes to hand. In the area of occupation 
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and in the border countries foreigners make 
vigorous use of the what to them seems 
low prices, and the foreign prices for 
jewelry also, then as now, show themselves 
unusually admissible. And for ever new 
concerns are putting up their signs, both 
in production and wholesaling. The manu- 
facturers make new connections quite fre- 
quently, which they must suffer for 
later on. . % 








An Eminent Merchant’s Ideals 





]N a recent interview with James Shedd, 

president of the great house of Marshall 
Field Co., published in the New York 
Times, he gave utterance to the following 
observations: “I look upon commercial 
business as the most fascinating game in 
the world. It has its high ideals. It is 
as great a thing to develop merchandise of 
character and beauty as to paint a fine 
picture, carve a beautiful statue, or write a 
good book. To some manufacturers a car- 
pet is just a carpet, a piece of gingham is 
only a piece of gingham. But with the 
desire to make the best, a carpet or a piece 
of gingham can become a work of art. 

“Our mills are much like other mills. 
They have much the same machinery and 
work with the same raw materials. But 
they are different in the spirit and the ideals 
of the employes and in the conceptions of 
artists who make the products artistic and 
beautiful. It is this application of art to 
industry that gives to the merchant of 
high ideals his enthusiasm for his merchan- 
dise. I can say for myself that I take a 
pride in every article we make or sell. I 
experience the thrill of an artist in putting 
quality and beauty into our commodities. 
A dress fabric or a pattern in tapestry seems 
in a way like my child.” 

Such pronouncements are sermons to men 
to whom business is mere buying and sell- 
ing. With what special force do they apply 
to the jeweler’s calling which has as its 
guiding spirit the tradition of art applied 
to industry. When the head of a business 
whose merchandise is largely given over to 
utilitarian wares finds in it the inspiration 
for the sentiments expressed above, how 
much more reason for a jeweler to bethink 
himself of his own relation to the business 
world, and the why and wherefore of his 
public service. 

And it is no Utopian scheme that a just 
appraisal of his position in commerce and 
industry must urge upon him. The practical 
demands of the highest success in the jewel- 
ry business render imperative a due con- 
sideration of its claims as an art form, 
and a serious study of its possibilities in 
that form. Mere sordid considerations of 
dollars and cents regardless of the finer 
ideals that have in certain eras raised the 
jeweler’s calling to an equality with that 
of the painter and sculptor, cannot achieve 
that high success. Great merchants have 
always been dominated by a certain faith 
in their buying public. They have believed 
that. beauty would have recognition, that 
quality would be appreciated not only by 
the educated few, but by the great masses 
who are always waiting for a prophet to 
lead them out of darkness. By as much as 
the jeweler is deficient in this faith are his 
lithitations marked. He,.of all men in trade, 
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has most need of it, for his very wares are 
called into existence by the demand for a 
tangibie expression of beauty. 

In these days of intense economic pres- 
sure primary motives are lost sight of, and 
basic principles are ignored. To the helter- 
skelter mob of adventurers to whom busi- 
ness is merely a battle of wits they are 
regarded as abstract theories, but they are 
in reality very active agents in constructive 
business and are so recognized by men who 
have gained leadership in trade. 

Mr. Shedd’s interview concludes as fol- 
lows: “To be sure we have made money. 
But to me that is a matter of secondary 
consideration. Excellence in our merchan- 
dise; beauty, artistry, an honest purpose. to 
give full values—these are the things that 
with me have counted most.” 

These are salutary words. They mean 
much to all classes of trade, but to ‘the 
jeweler they speak volumes. They are not 
the vaporings of a missionary, but the pon- 
derable conclusions of a practical man of 
affairs whose eminent position in the business 
world gives them weight. They are most 
stimulating to the artist and the artisan in: 
industry, in the revelations they afford of 
the inner workings of the mind of one who 
has achieved high eminence in the field in’ 
which they are active workers. S.R.j 








American Crystal Glass Popular 
in Cape Town 





Vice Consul Arthur H. Cawston, Cape Town, 
South Africa 

According to one of the leading Cape 
Town dealers in glass ware, American 
crystal glass, or imitation cut glass, sells 
exceedingly well in this city. Such pieces 
as butter dishes, water pitchers, and bowls 
are in demand. Retail prices of this class 
of goods are two or three times as high 
here as in the United States; this is partly 
due to the fairly large loss from breakage 
of glassware on the long trip from the 
United States here. Because of the extremely 
high prices of real cut glass in Cape Town, 
it is seen only in the homes of very wealthy 
people, 

About the only competition the United 
States has in crystal glass here is from 
Germany, The German product is cheaper 
than the American, but is greatly inferior, 
and dealers say that they do not think 
that it will gain much favor unless it is 
greatly improved. 

Although it is impossible to obtain exact 
figures of imports of crystal glass, it is 
estimated that there was about two-thirds 
as much imported from the United States 
during 1921 as during 1920. In view of 
the fact that the total imports from the 
United States during 1921 were less than 
50 per cent of the 1920 figures, this is quite 
a good showing for crystal glass, 








J. C. Neal, a jeweler at 339 Main St. 
Poughkeepsie, N. Y., has retired from busi- 
ness after 43 years and he has sold his stock 
at auction. Mr. Neal has been in his pres- 
ent location four years, previous to which 
he had for upwards of 30 years been in busi- 
ness where the Courier building now stands. 
He succeeded-E. O. Coldwell. 
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ESTABLISHED 1868 


Stern Bros. & Co. 





68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


DIAMONDS 


DIAMOND CUTTING WORKS 


and 


REPAIR DEPARTMENT 
68 Hunters’ Point Ave., Long Island City 


We employ the highest skilled mechanics 
for the repair, recutting and matching of 
regular and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc, 
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Gems and Precious Stones in 1921 








Advance Report of the United States Geological Survey Which Will Form 
Part of “Mineral Resources of the United States 1921, Part II.” 


By B. H. Stoddard 

















WasHINGTON, D. C., Sept. 27—The pre- 
liminary report on Gems and Precious 
Stones for the Year 1921, has just been is- 
sued by the United States Geological Sur- 
vey. This will form pages 143 to 146 of 
“Mineral Resources of the United States, 
1921,” Part II, when published by the De- 
partment of Interior. Through the courtesy 
of the Geological Survey and its director, 
THe JEWELERS’ CIRCULAR is enabled here- 
with to present the report in advance of its 
publication in Mineral Resources. The re- 
port’ reads: 


line, phenacite, and even glass are often 
mistaken for diamond. The hardness, specific 
gravity, and dispersive power of diamond, 
however, render it distinguishable from 
other colorless gems, Of the minerals men- 
tioned, spinel is the only one that is singly 
refracting like the diamond. Glass is also 
singly refracting. As crystallized quartz 
is perhaps the mineral that is most fre- 
quently mistaken for diamond, the follow- 
ing nctes may be useful: Many diamond 
crystals, as found, are not perfectly trans- 
parent, are either nearly round or 8-sided 























Production 
VALUE OF PRECIOUS STONES PRODUCED IN THE UNITED STATES, 1917-1921 
Variety 1917 1918 1919 1920 1921 
Agalmatolite ....seceeeeeeeeeecerereeees (teens teeeee ceeees ) ) re 
MMMEMAER. oii ele a:076 0.0950 .0:610 4 6 SUC CET EL NE a) Con *)  “saepat  eumestey $10 
| errr oe ee $2,178 $1,906 (a) $3,440 1,000 
EMD: o.o.s.0''o 000-6655 600 N 0a 00C NN NOEET GOCE ° (a) Sets 6g eee), 6 
Ciilorbstrolite ....ccccccccversccvccccces 45 146 $53 (a) 100 
Copper-ore EMS .eeeeseesseesceeeceres 2,857 2,299 a) (a) 8,775 
Corundum (sapphire).......seeeeseeecers 54,204 42,414 40,304 214,705 482,745 
PEL! ot Uo ennanenhenesaecsekne a (a) (a) (a) Cs webeae 
5 asin Awe s ses ee he be Tele Mareen 4,175 1,910 (a) ca” «O.. *. ceaies 
Epidote (a) ) Cer (a) annals 
Feldspar (a) (a) (a) 520 155 
EIN civic cc eccceeesseee seeder eocees ceases .. euadee  detmelee. wleaigeia 
Fossil coral GQ  sseens i) ee 200 
Garnet 624 1,277 1,630 331 606 
PEED: U ccwitieessboe 0590 osc aee ene en 3 ( - (3 i j a ip 
a | ner Mraoniensne ‘ a a a a 
on Piacente oie cae, | amet ses (33 (a) 460 
DIMAZUlE ...cccccccccccsccensssccccss (a) (a) Ce ll: te ie 
Mariposite ....... ees ceeseceseccecoceves  — seesee — lee. « Viaiiede © eens 
Meerschaum (sepiolite).....+-.eeeeeeees (a) (a) (a °- eave . adrenal 
ENE csdasesduas seen (a) in i weewara 40 67 
Olivine LOIS 2 2iésCb Sighs’ ‘oS einlargs 
al 6,304 (a) (a) 336 
Phenacite (23 ussce' ene. _. eee 
yrite (a) —s eevee a #  “<nomen 
sonal 15,211 17,632 14,676 11,114 
hodonite 515 (a) 27 
Pe oe eee ces >  iewein jo «eeeee-  9dsamné eevee 
Satin spar (gypsum)....... baud eews see a eeeece Co: @£#é« 4 ia, - @adsiae.° sees 
Smithsonite ...... s65045939 sone cetcuees nk” = (iste: = (ats Mc (tan (a) 
Poor erie ae OO ae (a) o- £4 # wetaws 
Spodumene (a) 281 Ce # ; #iiwaadee wad a 
NE os sca wib.s nib see wee 68} = “ " ic (a) - ea 1 
Thomsonite .. a a a 
a... 230 907 210 767 2) 
SeUMEUN 31s 5 sia a na bah ede ole eae we ae 12,452 6,206 17,700 4,886 1,450 
SP rer Tree 14,171 20,667 22,750 16,865 6,272 
NEE snc, so-ssricieiscies xe eee waa aT e 2,350 753 92 (a) 5 
Vesuvianite ..... Re ee ey rr ee gia 2,765 320 coccce ecewee reer 
Willemite ....... sala reese seip ae wis Ae CIE Oe ;. (a) Ce # £ ;°;«#&£wanerr Sia etieae 
En ae GEER CENES. Seaeee, KER = wag ereie —_—  “newews 
ES a eT ie (a) | a ee ee ee 
DRMAEEMA bibs 27501 ene ae auaaesoe ee 4,913 4,251 10,399 8,295 4,055 
131,012 106,523 111,763 265,205 518,280 
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’ aLess than three producers; figures included under ‘‘Undistributed.” 








Value of precious stones produced in the 
United States in 1921, by States. 


SE hie ce eh $489,021 
NS iin chee da arcs 8,805 
lee aa anil 5,538 
iia siti cml iteiey 3,848 
fee 11,068 
$518,280 

Notes on Some Precious Stones 


DIAMOND 
Crystalized quartz (rock crystal), color- 
less topaz, zircon rendered colorless by heat- 
ing, white sapphire, spinel, beryl, tourma- 
‘California, Connecticut, Maine, Massachiisétts, 
Michigan, Minnesota, New Mexico, North Carolina, 


yreenn, Pennsylvania, South Dakota, Texas, Utah, 
ashington and Wyoming. 


or contain a multiple of eight sides, and 
are covered with rounded greasy-looking 
faces. Quartz crystals are generally trans- 
parent, somewhat elongated, with six sides 
(prisms), topped by a pointed termination. 
The crystal faces are usually planes, look 
glassy, and do not have the greasy appear- 
ance commonly shown by diamonds. The 
six prism faces of a quartz crystal show 
horizontal striations when the crystal is so 
held that the pointed termination is on top. 
Small black carbonaceous inclusions are per- 
haps not so common in quartz as in dia- 
mond, but they occur in both minerals. 
Diamond has a perfect cleavage, whereas 
quartz generally shéws"no“tleavage, Some 
quartz crystals show imperfect cleavage or 
patting, which, however, is not perfectly 
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plain and brilliant like the cleavage surface 
of a diamond. The diamond is the hardest 
mineral known; it will scratch any~other, 
mineral, whereas quartz, which is much 
softer, will not scratch a diamond.’ 

The distinction between .diamond and 
quartz, if in the form of cut stones, is best 
made in a laboratory fitted for the purpose 
and involves the determination of the opti- 
cal and physical properties ofthe stone and 
the comparison of these properties with those 
of quartz and diamond. Hardness could, 
of course, be used as a means of distin- 
guishing them, for a ruby, sapphire, topaz, 
or beryl would cut quartz, but no mineral 
other than a diamond can cut a diamond. 

No production of diamonds in the Ar- 
kansas diamond field, Pike County, Ark., 
was reported for 1921. Information in pos- 
session of the Geological Survey concern- 
ing this field will be presented in a report 
by H. D. Miser and C. S. Ross, which will 
probably be published before the end of 
1922, 


Topaz 


Topaz, a silicate of aluminum combined 
with fluorine, is widely distributed through 
the United States,’ but crystals of gem qual- 
ity are somewhat rare. Topaz occurs in 
many colors. The purest variety is color- 
less; others are blue, yellow, and red, the 
red variety being rare. A remarkably clear, 
colorless, transparent crystal may be mis- 
taken for a diamond, but it is not nearly 
so hard and it has a much weaker double 
refractive and dispersive power. Very lit- 
tle play of prismatic colors is, therefore, 
shown by a faceted topaz, which in some 
other respects resembles the diamond. 

Both the yeliow (or citrine) and the 
smoky varieties of quartz often masquer- 
ade in the trade under the name of topaz, 
but they have nothing in common with to- 
paz except color, Yellow quartz is bought 
and sold under the names “Indian,” “Bo- 
hemian,” and “Spanish” or “Saxon” topaz, 
but it is not difficult to distinguish the two; 
for topaz, with a hardness of 8, will scratch 
citrine and is much heavier than citrine; 
sinking rapidly in pure methylene iodide, 
in which citrine floats. Moreover, topaz 
may be distinguished from many precious 
stones by its perfect cleavage, which is in 
only one direction, parallel to the basal 
plane. Quartz has no distinct cleavage; its 
fracture is conchoidal. 

Ground topaz is used by an abrasive, to- 
paz powder being frequently used insteagl of 
emery powder with a disk of copper, tin, 
or lead for grinding agate, jasper, chalce- 
dony, and other gem minerals, af 
CorunpUM (SAPPHIRE) 


The increased production of sapphires at 
Utica, Mont., by the New Mine Sapphire 
Syndicate, of London, England, was due 
to the washing of the accumulation of old 
dirt of five years’ standing. The material 
had been exposed to the weather so long 
that valuable results were obtained. Mr, 
Francis H. Wood, director of the company, 
stated (February 15, 1922) that a larger 
force of miners were at work below ground 
and that the washing floors were being en- 
larged so that the syndicate would be able 


*Sterrett, D. B., Gems and precious stories; U. 
Geol. Survey Mineral Resources, pt. 2, for 1907, 
1908, 1912, 1913 and 1914. 
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to wash new dirt to any desirable extent 
during the Summer of 1923. 
OPAL 

There were practically no operations on 
the opal property of the Rainbow Ridge 
Mining Co. in Virgin Valley, Humboldt 
County, Nev., in 1921. This is the prop- 
erty that produced the large black opal, 
weighing 16.95 troy ounces, mentioned in 
the Survey’s report for 1919, 

Copper Ore GEMS 

Col. H. C. Demming, of Harrisburg, Pa., 
kindly furnished the Geological Survey 
with a sample of copper ore called “cuprous 
gem” from Ferry County, Wash., which he 
says has been cut and marketed to a slight 
extent as a gem. It is a mixture of chal- 
cocite and chrysocolla with small quantities 
of other undetermined minerals. The com- 
bination of black and green colors makes 
a pleasing appearance, 

MANGANOSITE 

Mr. F. A. Canfield, of Dover, N. J., re- 
ported that a small quantity of mangano- 
site from Franklin Furnace, N. J., has been 
cut into gem stones. This rare mineral is 
a green oxide of manganese, and the com- 
pact variety when cut in cabochon form is 
said to make a very pretty gem stone. 


THE JEWELERS’ 
SILVER SALES TALKS 





Sterling Silverware Manufacturing Associa- 
tion Gives Points on the Development 
of an Artistic Design 


In a circular issued to the trade by the 
Sterling Silverware Mfrs. Assn., dated Oct. 
1, are some information facts as to the de- 
velopment of design that can be used by all 
sellers of silver in interesting customers in 
their wares, The circular reads: 


“To the Dealer in Sterling Silver: 

“The true salesman—and the most suc- 
cessful salesman—of Sterling Silverware is 
the one who ‘sells’ more than an article of 
sO many ounces weight, in a certain design. 
He ‘sells’ what the customer values much 
more, something that cannot be measured in 
dollars or ounces—art appreciation, the 
source of true delight in possessing solid 
silver. 

“But before the salesman can do this he 
must learn, as Sir Joshua Reynolds has so 
well expressed, that ‘Excellence is never 
granted to a man but as the reward of 
labor,’—the endless hours, days and months 
of labor, the time, expense, study and 
thought which the manufacturer must 
patiently give before the perfected design 
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into the hands of the dealer. 

“The artist-designer first makes sketch 
after sketch—he may make a hundred draw- 
ings, refining here, broadening there, before 
one can be evolved which worthily repre- 
sents the elusive ideal of his creative im- 
agination. 

“Yet that is just the beginning of the long: 
journey in the creation of a design. Be- 
cause a design on paper cannot represent: 
the character, color and body of silver, the: 
design must first be developed in the silver: 
itself. New labors arise which call for true: 
master craftsmen who must possess that art 
sense and capacity for taking infinite pains 
without which no work of enduring nature 
can be achieved. 

“Yet after they have faithfully repro- 
duced the design in solid silver, there may 
be an almost imperceptible something stil¥ 
lacking. It may prove to be too plain or too 
ornamented. The style of the design may 
be of such character as to deny it that long 
life and permanence which buyers of solid 
silver have a right to expect. The model 
must then be reworked, or discarded, and 
new one made. 

“It is studied further, as a sculptor would, 
from every angle, in every light. A line 
here or a curve there may need to be re- 
fined or made more graceful, This patience- 
trying and expensive procedure may cover a 
period of months before a design is achieved 
which, in exquisite beauty of line and nice- 
ty of proportion is fittingly replendent with 
the deep, lustrous beauty of solid silver. 

“Then comes the period of reproducing 
the patterns, sometimes with dies and tools. 
This means a further investment of con- 
siderable capital for they cannot be bought, 
they must be made, and that takes time, per- 
haps a year, employing the skill and patience 
of a number of the finest workmen. 

“These are the various reasons why it. is. 
as unreasonable to try to judge the value 
of a piece of sterling silver by the number 
of ounces it contains as it is to judge a paint- 
ing by the amount of paint on it. This im- 
portant difference is strikingly illustrated by 
the familiar story told of the famous painter, 
Whistler. A young artist, stood one day ad- 
miring a Whistler painting. Turning to 
Whistler, he asked, ‘What is that wonder- 
ful something you mix with your paints to 
get such wonderful results?’ Whistler’s 
only reply was, ‘Brains!’ 

“The attainment of that grace of line and 
proportion which call forth, in admirable 
splendor, all the lustrous beauty of solid sil= 
ver demands the same skill and ‘brains’ re- ° 
quired of a painter in consummating a work 
of art, judged only—when judged rightly— 
for its beauty, not by its weight in ounces. 
“STERLING SILVERWARE MANUFACTURERS” 
ASSOCIATION.” 








F, E. Callender, one of the oldest manu- 
facturing jewelers in St. Paul, has retired 
from business after a period of 41 years in 
business in that city. In 1881 he opened a 
shop on 3rd St. In recent years his place 
of business has been at 305 Newton build- 
ing, 5th & Minnesota Sts., St. Paul. Mr. 
Callender is a veteran of the Civil War. 
The business will be carried on in its pres-_ 
ent location by Clifton A. Herrick, who has 
been associated with Mr. Callender since 
1907. 
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Sapphires Add the Final Touch 
to Fine Platinum-Diamond Jewelry 


HE fine trade of the country wants platinum- 
diamond jewelry set with sapphires.* 





If you would like to know the reason, just look at 
a fine piece appropriately mounted with these 
lovely blue stones. The color combination of the 
velvety blue sapphires, the myriad-colored 
diamonds and the blue-white of the metal form 
an ecstacy of beauty—a beauty not fully attain- 
able without the addition of sapphires. 


Or better still, hear the fashion as dictated along 
Rue de la Paix. 


It is diamonds and sapphires — diamonds _ with 


sapphires. 








To those manufacturers of fine jewelry who are 
not now using sapphires in their settings, we suggest 
a careful investigation along these lines. 


L Heller € Son, ne 


Paris PROVIDENCE GENEVA 
358 FIFTH AVE., NEW YORK 


Makers of Deltah Pearls 








*The available supply of genuine sapphires is always exceedingly limited. Heller 
P HOPE Sapphires are identical with the natural stones in every respect except 
———___ origin. Manufacturers who mount HOPE Sapphires in their settings are being 
I OPE SAPPH] supplied with dies with which to stamp their articles of manufacture, thus identi- 
~~, Owl fying the set stones as genuine HOPES. 
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The News from England 





The Trend of Fashion in Jewelry—Jeweled Shoe Buckles Now Popular—. 
Earrings Still in Vogue—Clerks Capture Window Smashers 




















Lonpon, Sept. 20.—The fashion trend in 
jewelry this Fall seems to be for a splash 
of color wherever possible. In this con- 
nection jewelry designs of an ornamental 
nature suitable for female wear are espe- 
cially adapted for the conveyance of color 
tones that will harmonize with complexions, 
hair and dress. 

Colored bracelets seem to be very fash- 
jonable just now and jade and amber are 
being utilized with excellent effect in vari- 
ous shades for this type of ornamentation. 
Jade and amber go well with the black eve- 
ning gown and harmonize with occasional 
ivory ornaments. One of the latest novel- 
ties in the bracelet gamut is the tasseled 
design consisting of a fairly wide band of 
filigree gold to which are attached tassels 
made of fine gold chains. This bracelet is 
competing with the popular Grecian key arm 
circlet in popularity. An effective design in 
bracelets now being worn is that in which 
a golden fringe sifts softly over the wearer's 
wrist. Upper arm bracelets are having a 
vogue just now. One rather distinctive de- 
sign is that in which carved ivory medal- 
lions each distinct in subject are threaded 
on velvet bands of a dark hue. Another 
ivory effect is obtained with the tinted vari- 
ety raised floral designs being carved from 
the bracelet itself, the tinting of which is 
very delicate and subtle. 

xk * * 


Considerable attention is now being paid 
to footwear and the jeweler is taking a 
hand in making the upper part of the show 
really artistic. The new shoe buckles, often 
of precious stones, are rather elaborate in 
design this Fall. Where:real gems are not 
introduced jade and coral are used in the 
buckle design with very pleasing effects. 
As with the shoe end so with the coiffure 
end. The jeweler applies his art to both 
extremities. Exceptionally decorative hair 
ornaments are now the style. These are 
mostly in filigree silver and fashioned after 
the form of combs, although a variety of 
material is used in their construction. 

x * * 


Earrings continue one of the most popu- 
lar of jeweled ornamentation. The longer 
the better. The jewelers, it would seem, 
do not stock them half long enough since 
age enthusiasts are ransacking the curio 
hops for antique earring varieties of south- 
ern Europe design that dangle almost to the 
shoulder. An attempt to fill the demand 
for the long earring is now being made and 
this Winter probably will see a more plen- 
tiful variety of the long earring in the 
Jewelry windows. The new Spanish ear- 
rings now being displayed are large and 
rather unwieldy. But they promise to be- 
come popular. The design is composed of 
Pearls and diamonds, the former being set 
around the latter in circular formation, the 
whole design being the size of a dollar 
Piece. A second diamond forms the top of 
the earring. The tassel earrings, which are 
another outlet of the popular tassel jewelry 


vogue, are rather bright and animating in 
effect. Made of little strings of gems of 
various colors, they flash and sparkle with 
every movement of the wearer. 

* * * 


Some of the newest examples of hair 
ornament are of astonishing size and worth. 
Mostly bejeweled they are made up into 
every conceivable shape and form. A type 
that is in demand is composed of flower de- 
signs worked out in gems. Besides repre- 
senting the known and natural flower they 
are made to represent grotesque, quaint and 
weird flowers the like of which are un- 
known to botanists. 


* * x 


A sequel to the £15,000 jewel robbery at 
the establishment of James Walker, Ltd., 
Edgeware road, came last week when a man 
and a woman were arrested for being con- 
cerned in the loss of a £1,500 diamond and 
platinum ring. In court the man said he 
saw a crowd outside the Walker store and 
that his wife picked up the ring in the 
roadway and gave it to him. The police 
said the couple tried to sell it for £25. Case 


continued. 
*k kK * 


Capt. Ernest Platt, just returned from a 
Rumanian tour, informs the press here that 
gold can be had for the digging around 
Transsylvania. The natural resources of 
the country are vast, the traveler says, and 
there are numerous gold mines awaiting ex- 
ploitation by those who can find the neces- 
sary capital. 

k ok ok 

Following a jewel raid on a shop in west 
London the other day all the stolen goods 
were recovered with the exception of two 
rings. There was a dramatic chase in a 
motor car commandeered on the instant by 
two shop assistants who were behind the 
jewelry counter when the plate glass was 
smashed and a tray of rings snatched. The 
automobile chase was successful, the culprits 
being captured with the goods on them. 








Conditions in Germany as Noted by Presi- 
dent of Association of American 
Engravers 


MILWAUKEE, Wis., Sept. 30.—“The Ger- 
man people are turning to the manufacture 
of jewelry, cutlery and surgical instruments, 
articles which require a great deal of man- 
ual skill,” said Hugo Sauer of Bunde & 
Upmeyer Co., Milwaukee jewelers, who has 
just returned from a three months’ busi- 
ness trip through Europe. 

The great Krupp gun works at Essen 
are now devoted entirely to the manufac- 
ture of surgical instruments, Mr. Sauer de- 
clared. 

At Pforzhein, a city of about 50,000, the 
entire population is engaged in the making 
of jewelry. Here a huge building is set 
aside for the exhibits of manufacturers and 
only buyers of known concerns are permitted 
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to enter, so as to prevent valuable designs 
from being stolen, 

While the principal purpose of Mr. Sauer’s 
visit was the purchase of jewelry, he also 
found a ready market for American pearls. 

“Europeans are accustomed to seeing only 
the plain white oriental pearl,” he said, “and 
were anxious to obtain the beautifully col- 
ored American variety, especially the pink 
and blue tinted Wisconsin pearl.” 

As president of the Association of Ameri- 
can Engravers, Mr. Sauer investigated con- 
ditions among engravers abroad and is sat- 
isfied that American engravers lead the 
world. He was made a member of the 
European Association of Engravers and dis- 
cussed with its leaders the organization of 
an international association. 

Mr. Sauer is at present confined to his 
home suffering from a slight attack of 
grippe but announces that he will return 
to his offices in the Bunde & Upmeyer Co, 
next week, 








Oshkosh, Wis., Jewelry Concern Obtains 
Judgment Against Circus for Damages 
to Street Clock 


Fonp pu Lac, Wis., Oct. 2.—A circus 
wagon crash that rendered hors de combat 
a $700 clock belonging to the R. B. Anger 
Jewelry Co., Oshkosh, resulted in a judg- 
ment of approximately $1,000 in favor of the 
jewelry firm against the Al G. Barnes cir- 
cus! Judgment was entered in circuit court 
here by Judge Chester A. Fowler after tes- 
timony had been completed. The complain- 
ant asked damages for the destruction of 
the clock and its standard and for the labor 
involved in replacement. 

According to the testimony in the case, a 
six-horse wagon belonging to the Barnes 
outfit was passing the jewelry store as a 
tractor drawing three or four wagons be- 
longing to the Sells-Floto circus, which was 
showing iri Oshkosh the same day, rumbled 
across the street car tracks. A representa- 
tive of the Barnes circus testified that the 
tractor rammed the Barnes wagon and threw 
it against the clock. Other witnesses, how- 
ever, denied there was a collision, but testi- 
fied that the horses pulling the Barnes wagon 
got out of control and dragged the wagon 
against the clock. 

The court held that the driver of the 
wagon was negligent in not having his team 
under better control just prior to their 
alleged fright at the noise made by the 
tractor, 

A point was made tentatively by the ide- 
fense that the jewelry company was negli- 
gent in erecting a clock that projected over 
the curb line. The court held, however, that 
as long as the city had permitted this to 
pass unhindered, the company could not be 
considered negligent. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the past week: 
Domestic 
Selling Price Silver. 


London U.S.Gov't Standard 

Date. Official. Assay Bars. Price. 
SOE BO icesiceis 35% 71 99% 
Sept. 27 .....-. 35% 715 9914 
| ae 35 $e 71% 991 
ee eee 35% 70% 99 
Sent, .F cecceove 35% 71% 99 
ee See eee 35 ye 71% 99 
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Diamonds 


Values Always 


And a policy of fair dealings with 
the deep conviction that through 
service comes Volume. 





ARNSTEIN BROS. & CO. 


170 BROADWAY 
31 N. STATE ST. 


LONDON: 
Audrey House, Ely Place 


We Sell 
Diamonds Exclusively 


NEW YORK 
CHICAGO 


AMSTERDAM 
6 Tulp Straat 
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Reports from the European Diamond Markets 
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Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 
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Lonpon, Sept. 18.—Business conditions 
during the month thus far have shown an 
improvement over the past month, and the 
majority of people in the trade here are 
more optimistic regarding the trend of com- 
mercial affairs. This is particularly notable 
among the West End firms. Some business 
has been done in good grade stones in dif- 
ferent sizes, and it is noted that large sized 
stones have been bringing some very fair 
prices. Some of these diamonds of unusually 
large size were recently shown in this mar- 
ket and were purchased by manufacturers 
on the continent. It is reported that there 
is also a better demand for small 16 facet 
diamonds used in the mountings of bracelet 
watches. In the Hatton Garden market, it 
is reported that business is handicapped by 
the fact that it is impossible to get the 
proper grades of diamonds. Much of the 
trade is done in parcels imported from the 
Antwerp market, but because of the im- 
proved business conditions in Antwerp, the 
Belgium manufacturers are not eager to 
send consignments to brokers here. The 
market for rough diamonds is following its 
regular steady course and every week a 
number of continental importers are here to 
buy consignments. It has been learned that 
quite recently a big transaction was carried 
out by the Diamond Syndicate for an Amer- 
ican and Amsterdam account, and it is be- 
lieved that this transaction will have a 
favorable effect upon trade conditions. 





Paris, Sept. 19.—Trade conditions in this 
market have improved over the report of 
the previous month. Many foreign buyers 
are here at the present ttme, and considerable 
business is being transacted. Many of the 
dealers are not satisfied, however, with con- 
ditions as they exist at the present time. 
The demand here consists chiefly for good 
quality small diamonds and meélée and, as 
both these grades are scarce in this market, 
prices are very firm. “Roses” are still being 
neglected by dealers as the cost of produc- 
tion is generally high. This prevents the 
manufacturing jeweler from considering this 
class of gems at the present time. The 
fluctuations in the money market in Bel- 
gium is having its effect upon business con- 
ditions, both there and in this country. 
, Fancy jewelry formerly came from Pfor- 
‘zheim, but since the war the French design- 
ers are competing very strongly with the 
German makers of this class of jewelry and 
the German-made goods are not as fre- 
quently seen in this market. Diamonds for 
industrial purposes are still meeting with a 
ready market, but in common with other 
grades of rough, they are difficult to obtain, 
being held in large part by a few big con- 
cerns either in London or in Antwerp. 





AMSTERDAM, Sept. 18—The improvement 
in trade conditions which was reflected in 
the last letter from this city published in 
THE JeweLers’ CircuLar, has continued 
thus far during the month and the benches 


at the diamond cutting plants which have 
been empty for a long time are now again 
occupied. Some prominent American mem- 
bers of the trade came here recently and 
were much better satisfied with their busi- 
ness transactions than they had previously 
been. There is a sharper demand for good 
quality diamonds and prices for rough and 
cut material are at the present time very 
firm. This is also true with mélée and the 
smaller sizes which are now in vogue, espe- 
cially those ranging from 60 to 100 to the 
carat. The price of cut stones has increased 
from 15 to 20 per cent, and if nothing inter- 
feres with political conditions of the world 
at large, it may be expected that a good 
Autumn trade will be enjoyed. At the pres- 
ent time there are orders at hand from 
American as well as Indian markets. There 
is now some competition from the Antwerp 
market where business is very brisk, and it 
is reported that the employment situation in 
Antwerp is better than the condition pre- 
vailing here. There has been a fair quan- 
tity of rough diamonds imported during the 
past fortnight and conditions, generally 
speaking, look to a better future in the 
diamond trade in this market. The only 
class of diamonds which are being neglected 
at the present time are “roses.” 


BUYING BETTER WATCHES 











Consul at Birmingham Reports Falling Off 
in Cheap Timepieces, Especially of the 
Wrist Variety, and an Improved De- 
mand for Gold Pocket Chron- 

ometers from America _ 


WASHINGTON, D. C., Sept. 30.—The wrist 
watch for men is going out of style in Bir- 
mingham, says Consul Jewell in a report to 
the Department of Commerce. In place of 
it the pocket style watch is becoming popu- 
lar. The heavy timepiece is not much in 
demand, however, the chief call being for 
what are known as dress watches with thin 
cases. The market for cheap watches is fall- 
ing off, while the demand for the better 
class of goods is increasing. 

The works of three well-known watches 
of American manufacture with long sus- 
tained reputations are imported in consider- 
able quantit’es. One of these is sold chiefly 
in gold cases, and the others chiefly in silver 
cases of English manufacture. Watches of 
Swiss manufacture are also sold in com- 
petition with those of local origin. 

There is little change in the market for 
ladies’ watches, the wrist style still being 
popular. Gold cases are far more in de- 
mand than platinum, and the gold expand- 
ing wristlet is coming more into favor than 
the leather or suede wristlet. 








Dr. W. E. Christie, a jeweler and optician, 
is now located at 106 S. Main St., Elsinore, 
Cal. He has 20 years’ experience as a watch 
repairer and 10 years’ experience as an op- 
tometrist. 


81 
A ROLL OF HONOR 





Certificate of “Junior Watchmaker” Awarded 
by Horological Institute of America 
to Forty-eight Applicants 


Wasuincton, D. C., Sept. 27.—The 
Horological Institute of America has just 
granted certificates for the grade of Junior 
Watchmaker to 48 applicants for certifica- 
tion as to their ability. 


The list of the candidates together with 
their employers and the address of their 
place of business is given out by the institute 
as follows: 


CANDIDATES GRANTED THE CERTIFICATE OF “‘JUNIOR 
WATCHMAKER” 
Candidate Empblover Address 

Fred N. Alderman, C. E. Gifford & Co., Feall 
River, Mass. 

Ernest Beall, Ernest Beall, Newman, Calif. 

A. S. Bjornson, Frank Lueck, Devils Lake, N. Dak. 

David Bogdan, George A. Disque, Erie, Pa, 

Andrew J. Britten, L. E. Reaney, Philadelphia, Pa. 

Carl I. Carlson, F. G. Crabb & Co., New Haven, 
Conn. 

William J. Carr, William J. Carr, Newport, R. I. 

Burt Carter, J. V.: Merchant, Iola, Kans, 

George Cordes, the J. J. Freeman Co., Toledo, O. 

Earle G. Cumby, Earle G. Cumby, Quinton, Ala, 

Florenz N. Davidson, Coleman & Hines, Belle- 
fontaine, O. 

Arthur W, Frazier, Dodge & Frazier, Plattsburg, 
ae 

A. G. Gullander, A. G, Gullander, Mitchell, S. Dak, 

William §S. Gulvin, Morris Rosenbloom, Rochester, 
1 ee 

L. R. W. Hackman, Herr & Kline, Norfolk, Va. 

Guy Kendig Herr, Herr & Kline, Norfolk, Va. 

John I. Higgins, Syman Bros. Jewelry Co., Den- 
ver, Cclo. 

Gust. J. Johnson, Samuel H. Kirby & Scns, New 
Haven, Conn. 


James R. Jupp, M. L. Green & Son, Mount 
Clemens, Mich. 
Edwin G. Lankheet, Williams & Thorne, South 


Haven, Mich. 

Louis A. Kline, Herr & Kline, Norfolk, Va. 

Charles Miller King, Gramm Jewelry Co., Madison, 
Wis. 

Joseph H. LeBlanc, Moulton’s (E, E. Franks), 
Worcester, Mass. 

Lois Levin, Louis Levin, San Francisco, Cal. 

C. Fred Lockett, C. Fred Lockett, Columbus, O. 

Harvey Loop, H. Ekstrom, Astoria, Ore. 

Bert McCarty, Beckwith-Range Jewelry Co., Tampa, 
Fla. 

Raymon B. Medlock, W. F. Kessler, Clinton, Ind. 

M. H. Meyer, H. J. Homrich, Huntingtcn, W. Va. 

Harlowe E, Michael, H. J. Cock Co., Knoxville, 
Tenn. 

L. S. E. Miller, H. J. Homrich, Hunintgton, 
W. Va. 

William J. Moore, Beckwith-Range Jewelry Co., 
Tampa, Fla. 


William S. Mortenson, R. G. Matheny & Co., 
West Jackscn, Miss. 

Arthur Perry Nelson, Crescent Jewelry Co., 
Fargo, N. Dak. 

Robert Ross Nevins, J. P. Henebry & Son, 


Reanoke, Va. 

William E. Page, William E. Page, Toledo, O. , 

Herman R. Pedrick, Herman R. Pedrick, Camden, 
N.. J. 

S. W. Preslar, S. W. Preslar Co, Inc., Concord, 
NC 


ma. 
Arthur Linwocd Purdy, C. O. Davenport, Gardner, 
Me. 
Miss Louise Quist, A. C. Homann, Mystic, la. 
Hermon J. Rowe, Herr & Kline, Norfolk, Va. 
Fred W. Schroepfer, Francis B. Wallen, Palmyra, 
N. J. 
Emanuel Seibel, Ezra F. Bowman’s Sons, Lan- 
caster, Pa. 
Richard G. Selke, C. J. Doersam, Denver, Colo. 
I’, L. Showers, Salvatore, Desio, Washington, D. C. 
Emil C. Stehle, F. G. Crabb & Co., New Haven, 
Conn. 
Harcld R. Strand, Harold R. Strand, Ayer, Mass. 
Edward W. Willging, Hopkins & Witty, Du- 


buque, Ta. 








W. F. Lutz is engaging in. business at 
323 Broad St., Waverly, N. Y. 
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REPORTS LOSS OF DIAMONDS 





New York Gem Dealer Tells Police that He 
Missed Wallet Containing $15,447 Worth 
of Loose Stones After Subway Ride 


Walking into the Old Slip Police Station 
last Wednesday afternoon, Hartog Menist, 
a diamond dealer, 93 Nassau St., New York, 
reported to the detectives of the First Pre- 
cinct that while riding in a subway train a 
short time before, he had lost a wallet con- 
taining loose diamonds worth $15,447 and 
$950 in cash, The disappearance of the 
wallet, Mr. Menist reported, occurred while 
he was in a semi-conscious condition caused 
by a dizzy spell which he suffered shortly 
after he entered the subway train at the 
Grand Central Terminal. 


In telling his story to Detective Sergeant 
Fitzpatrick, who with Detective Sergeant 
Fay is handling the case, Mr. Menist stated 
that about 10 o’clock on Wednesday morn- 
ing he went to the Maiden Lane Safe De- 
posit Vault, where he took out a wallet of 
diamonds which he had deposited the night 
before, placed them in his pocket and then 
boarded an uptown subway train at William 
and Broad Sts. He said he left the train at 
42nd St. and went directly to the front of 
527 Fifth Ave., where he told the police he 
was to meet a man and show him the dia- 
monds. After waiting there about 30 min- 
utes, the diamond dealer, it is claimed, stated 
that the man with whom he claimed he had 
the appointment, failed to put in an appear- 
ance and he started back to the subway 
station. 

In returning downtown, he told the au- 
thorities that he walked to the Grand Cen- 
tral Terminal, where he boarded a Lexing- 
ton Ave. train. Upon boarding the train, 
Mr. Menist stated that he stood on the plat- 
form for a few seconds and became dizzy 
and then walked into the car. At 14th St. 
some of the passengers left the car and the 
diamond dealer stated that he immediately 
went to a seat and felt as though in a daze. 

All this time, he claimed, the wallet con- 
taining the diamonds was in his inside 
pocket, but upon regaining consciousness in 
the vicinity of Brooklyn Bridge, Mr. Menist 
asserted that he put his hand in his pocket 
and discovered that the diamonds were gone. 

According to the police he at first stated 
that he got off the train at Fulton St., but 
when furher questioned, he remembered that 


he alighted at Wall St. and went direct to - 


the Old Slip Police Station, where he re- 
ported his loss. Mr. Menist was unable to 
tell the police the name or the address of 
the man with whom he stated he had the 
appointment to meet uptown. He told the 
police, it is alleged, that he had done busi- 
hess with this man before, but had always 
met him in the vicinity of John and Nassau 
Sts. The police also state that the diamond 
dealer was unable to recall through just 
what streets he traveled in going from the 
subway to Fifth Ave. and return. 

In the wallet, which Mr. Menist reported 
to the police he had lost, there were about 
76 carats of diamonds, valued in all at $15,- 

7. Of this amount, a little over 10 carats, 
he claims, was on memorandum from a 
dealer also located at 93 Nassau St. and 
were valued at $3,435. 

fhe day after the loss was reported, the 
police were informed that a Brooklyn doe: 
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tor had overheard two men planning to meet 
at a certain address to divide $15,000 in 
diamonds. 

The authorities immediately despatched 
men to the place where the. division of the 
diamonds was supposed to be made, but after 
several hours’ wait the men failed to put in 
an appearance. 

Mr. Menist has been identified with the 
trade in this country for several years. He 
came from Antwerp, where he learned the 
diamond polishing trade, and after arriving 
here about 10 years ago, obtained employ- 
ment at various times in diamond cutting 
shops in New York. About 1917, he became 
a director of the Holland Diamond Cutting 
Co., but retired from this concern about 


Aug., 1919, and with several others formed - 


the Kesing Groothuis Diamond Co., and was 
subsequently elected secretary of the com- 
pany. When this concern went into liquida- 
tion in March, 1921, Mr. Menist started his 
present business at 93 Nassau St. 

Since the report of the loss was made 
known, a JEWELERS’ CIRCULAR reporter has 
endeavored to locate Mr. Menist, but each 
time his office was found locked. The dia- 
mond dealer’s son was seen by the reporter, 
but he referred all inquiries to his father’s 
attorney. 








JEWELER ELECTED MAYOR 





James A. Nelson Becomes Head of City 
Government at Decatur, Ala., for 


Fifth Time 


BIRMINGHAM, Ala., Sept. 28.—James A. 
Nelson, a leading jeweler of Decatur, Ala., 
has been re-elected mayor of that city for 
the fifth time to succeed himself. 

Mr. Nelson has made one of the most 
popular mayors Decatur has ever had, All 
of his former administrations have been 
business administrations. He has put the 
town on a firm financial footing, and- has 
done much for the betterment and enlarge- 
ment of the public schools and other public 
institutions and enterprises. 

Mr. Nelson’s opponent in the last race 
for mayor was Henry A. Skeggs. For 16 
years Mr. Skeggs was mayor of Decatur, 
but for the past eight years was United 
States marshal of the Northern District of 
Alabama. Friends of Mr. Nelson all over 
North Alabama are congratulating him on 
his success of having been elected mayor 
of Decatur for another term and having 
defeated a man with the popularity of Mr. 
Skeggs. 

Mayor Nelson is the oldest jeweler in 
Decatur and in north Alabama. There are 
but few merchants in any line of business 
in Decatur who have been constantly engaged 
in business there longer than has Mayor 
Nelson. 

Mayor Nelson entered the jewelry busi- 
ness in Decatur in the early 80’s and by 
honest business methods and application to 
duty has been most successful in business 
and has built up one of the best and most 
widely known jewelry stores in all North 
Alabama. 








E. L. Adams, a jeweler of Perry, Fla., has 
sold out his business to W. W. Edenfield. 
Mr. Adams is now located at 448 Central 
Ave., St. Petersburg, Fla. 
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FALL BUSINESS ACTIVE 





New England Manufacturing Jewelers Feel 
Big Improvement in Business, But May 
Not Be Able to Fill All Orders 
Now Coming in 


ProvipENce, R. I., Sept. 30—A decided 
improvement in the number and size of or- 
ders during the past few weeks, and the in- 
dications of further increase between now 
and the beginning of December, are being 
viewed by the manufacturing jewelers of 
this city and the Attleboros with much con- 
cern. There is a general feeling of optimism 
that there will be business enough between 


now and Christmas, in fact, too much, if 


anything, for the majority of the manufac- 
turers, it is feared. But with this feeling 
of optimism there is a counter feeling that 
the time will be all too short in which to 
meet the demands. ' 

Existing conditions are somewhat peculiar 
and anomalous, for, while the manufacturers 
are desirous for orders, there is much anxi- 
ety as to the situation. For many months 
the majority of the manufacturers have been 
on short time, some have been practically 
entirely closed down, and very few 
plants have been operated at anywhere near 
normalcy as to number of employes or hours 
of labor. 

In consequence, there has been a general 
reduction of stocks all along the line, so that 
neither the retailer, the wholesaler, the 
jobber, or the manufacturer has any reserve 
with which to meet the demands that it is 
expected will occur during the next few 
weeks, following the adjustment of labor 
and other industrial controversies through- 
out the country, and the approach of the 
holiday season. 


In the face of numerous orders daily com- 
ing to hand, the manufacturers are con- 
fronted by the double handicap of lack of 
time and lack of help. It is a combination 
that has never before been experienced here, 
according to the oldest manufacturers en- 
gaged in the industry. The reason for these 
conditions dates back to the beginning of 
the World War period, when the demand 
for expert shop hands of all kinds for war 
work, and the alluring wages paid, caused 
so many trained jewelry workers to change 
their vocation that the shop organizations 
in nearly all the manufacturing jewelry es- 
tablishments of this city and vicinity were 
disrupted and in most instances entirely 
wiped out. 

An evidence of the improvement in busi- 
ness conditions and the increasing call for 
help is seen in the large number of adver- 
tisements that are appearing in the daily 
newspapers for workers in all lines of jewel- 
ry and co-ordinate work. In one issue of 
the Providence Evening Bulletin the past 
week there were no less than 70-odd calls 
for help by concerns in the jewelry and 
kindred industries. 








Toney Lee, a jeweler at Sioux Falls, 
S. D., has opened a new store at 104 S. 
Philips Ave. Mr. Lee has been in other 
quarters since June when the Northup Fur- 
niture Co. took over the entire building 
where the jewelry firm was formerly lo- 
cated. The new store is well arranged and 
handsomely equipped. 
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SUGGESTED AUCTION BLOCK 


Buffalo Jeweler Proposes That Members of 
Local Retailers’ Association Hold An- 
nual Sale Each January 
BurraALo, N. Y., Oct. 5.—Buffalo retail 
jewelers, who have become tired of gazing 
upon certain merchandise on the shelves 
which have proved practically immovable, 
may obtain relief in the near future if the 
suggestion of William F.’ Ehmann, past 
president of the Buffalo Retail Jewelers’ 
Association, is adopted by that organization. 
The plan is now under consideration and 
action upon it may be taken at the October 

monthly meeting of the association. 

Mr. Ehmann’s plan provides. for an im- 
mense auction annually under%{he-' auspices 
of the local association of all*.wnsalable 
stock, to be held preferably in January of 
each year after inventory. It is :a_well- 
known fact, Mr. Ehmann asserts, that. cer- 
tain stock remains in dealers’ cases or on 
shelves year in and year out, occupying 
space which could be used for faster-moving 
articles and reducing the margin of the mer- 
chant’s turnover. He points out that in 
some localities an article will sell, while in 
others there may be no demand for it. 

To meet the objection some jewelers have 
to permitting a competitor to learn what 
particular line he may find unsalable, Mr. 
Ehmann suggests that numbers be assigned 
to every article listed for sale at auction. 
He also believes that a minimum price 
should be placed on each article so listed 
and that a private sale, at which jewelers 
might pick up merchantable goods, precede 
the general auction. He believes the cost 
of holding such an auction should be borne 
by the association, asserting that members 
would then feel constrained to participate, 
inasmuch as a portion of the dues they pay 
into the organization would be used to 
finance such sale. 











Pittsburgh Chamber of ‘Commerce Sends 
Family Engrossed Resolutions on 
Death of Late Sam F. Sipe 


PirrssurcH, Pa., Oct. 2—One of the 
handsomest engrossed sets of resolutions 
ever put out in Pittsburgh, has just been 
sent to Mrs. Sadie Moore Sipe, widow of 
Sam F. Sipe, and her sons, C. Glenn Sipe 
and Harry A. Sipe, by the trade extension 
committee of the Pittsburgh Chamber of 
Commerce. The resolutions consist of a 
largé-morocco leather booklet bearing in 
their own handwriting the signatures of the 
members of the committee signing the reso- 
lutions, together with its approval by the 
president and secretary of the Chamber of 
Commerce. It is needless to say the gift 
is highly appreciated by the Sipe family. 

The resolutions follow: 

In the passing away of Mr. Sam. F. Sipe on 
August 22d, 1922, the members of the Trade Ex- 
tension Committee of the Chamber of Commerce 
of Pittsburgh and the Chamber of Commerce as 
a body have lost a true friend and a Icyal, ener- 
getic supporter; the City of Pittsburgh a public 
Spirited citizen, and the needy a generous friend. 

By a system of annual tours Mr. Sipe was one 
of the originatcrs and organizers of the plan to 
engender friendly business relations between Pitts- 
burgh business men and the business men of cther 
communities. For more than twenty years his 
whole heart was given to the success of this plan 
and by his fairness and’ justice to all he became 


widely known and had endeared himself to all 
with whom he came in contact. 
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During all these years he was the heart and 
soul of the Trade Extension Committee of the 
Chamber of Commerce. 

The members of this committee have lost a dear 
friend, a sympathetic companion and a_ fair- 
minded, zealous co-worker. ‘They grieve with the 
family and extend to them tearful sympathy. 

Resolved, That this memorial be spread upon 
the minutes of the Chamber cf Commerce and that 
an engrossed copy be sent to the bereaved family. 

Harry W. Neely, Chairman; C. H. Lehmann, 
T. L. Rose, Paul H. Magnus, J. Howard Arthur, 
Lawrence C. Woods, Frank W. Hughes, W. J. 
Golder, F. P. Miller, G. Brown Hill, A. D. 
Finkel, William C, Shrick, Thomas F. Walter, 
Sr., W. B. Jones. 

Adopted by the Bcard of Directors of the 
Chamber of Commerce of Pittsburgh, September 
7, . 1922. 

Approved at a general meeting of the Cham- 
ber of Commerce on September 21, 1922. 

Wm. M. Furey, 
President, 

A. C, Terry, 
Secretary. 








Important Points to Bear in Mind 
Under the Present Federal 
Taxation System 





By Morris L, Ernst 


QNE page in a diary cannot set forth the 

important points of interest to the 
jewelry industry under the present Federal 
taxation system. The following observa- 
tions must always be kept in mind by every 
broker, operator or dealer. 

(1) There is a sound distinction between 
legally avoiding taxes and illegally evading 
them. 

(2) It must be borne in mind that cor- 
porations pay a maximum tax of 12% per 
cent., whereas individuals pay a tax running 
up to 58 per cent. If the income of an 
individual is, roughly, more than $12,000, 
the tax rate is in excess of the corporation 
rate. 

(3) Sellers of jewelry must constantly 
keep in mind that there are three ways of 
reporting income— 

(a) The accrual basis; 
(b) The cash received basis; 
(c) The installment sales basis. 

This latter may be applied in isolated 
cases and has the effect of making net in- 
come taxable as and when actual net in- 
come is received. 

(4) All dealers must be mindful of the 
fact that under the new law, various types 
of exchanges result in delayed taxable in- 
come until there has been a liquidation into 
cash or its equivalent. 

(5) The Government wisely has changed 
the provisions affecting gifts so that a per- 
son disposing of property given to him ‘is 
taxable in general on the difference between 
the selling price and the cost of the gift to 
the original giver. 

(6) It must be generally borne in mind 
that the one great present gap in the income 
tax legislation in this country, is that no 
income tax accrues on increments in value 
between the date of acquisition and the date 
of the death of the person acquiring same. 

(7) Other important high spots in tax 
legislation for jewelers include situations in- 
volving replacement of property destroyed 
by fire, reporting of facts involving property 
condemned by governmental authority and 
abolishing personal service corporations, 

The above merely are red danger signals 
which must be borne in mind by every 
jeweler. 
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GET LOOT WORTH $25,000 





Safe Blowers Use Nitro-Glycerine to Break 
Into Montreal Jeweler’s Strong Box 
but Leave No Clues 


MONTREAL, Can., Sept. 29—On the night 
of Sept. 26 the jewelry store of Isadore 
Goldwart, 410 St. Catherine St., was entered 
by burglars, who obtained admission through 
a hat shop next door. They smashed a 
window in the rear of the hat shop and 
then cut their way through a brick wall 
separating the two stores. 

They then blew open the safe with nitro- 
glycerine "dnd obtained jewelry. from the 
safe and show cases valued at $25,000. The 
robbery was evidently the work of experts 
and the job must have occupied several 
hours. } 

Only goods of genuine value were taken. 
The loss was not discovered until Mr, Gold- 
wart came to the stote at eight o'clock the 
next morning. The loss is covered by in- 
surance. 

There are no clues by which the burglars 
can be traced, 








TRY TO HOLD UP JEWELER 





Attempt to Rob Baltimore Merchant Fails— 
Alleged Bandit Caught 


BattimoreE, Md., Oct. 2.—The first attack 
to be made on a jeweler here for nearly a 
year happened Saturday afternoon, when 
Abraham Perel, 806 E. Baltimore St., was 
blackjacked and knocked to the floor of his 
store by two highwaymen. One of the at- 
tackers was caught after he fled from the 
store. He is alleged to have admitted his 
part in the crime to detectives, but denied 
knowing that his “pal” had intended black- 
jacking the jeweler. 

According to the police, the: attack was 
made because the highwaymen believed they 
could steal jewelry valued at thousands of 
dollars before their act was discovered. Mr. 
Perel was alone in his store when the two 
bandits entered. One laid a broken cuff- 
link on the showcase and asked what it 
would cost to have it repaired. As Mr. 
Perel was bending over making an examina- 
tion of the broken link, the bandit standing 
near his side brought down a blactkjack on 
his head. ‘ 

The blow was so hard that the part of the 
blackjack containing the lead. shot burst and 
the force was expended. Mr. Perel, how- 
ever, was stunned, but not knocked uncon- 
scious. He screamed for help, and a few 
seconds later several persons came to his 
aid. A crowd gathered quickly, and, fearing 
capture, the bandits fled. hy 

A man who gave his name as Cyril Wa- 
ples, 19 years old, of Brooklyn, N. Y., was 
arrested and charged with the crime. He 
admitted being in the store with the other 
man. Waples was arrested after a chase of 
several blocks. He is held without bail at 
Central Police Station. 








The Baker & Phinney jewelry store, 114 
W. 3rd St., has been added to the list of 
establishments in Santa Ana, Cal. Mr. 
Baker was until recently, proprietor of a 
jewelry store in La Mesa. Mr. Phinttley was 
formerly in business at San Diego. 
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NAVARRE PEARLS are sold EXCLUSIVELY to Retail Jewelers. 
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The First Month of the Tax Fight 





Summary of the Work of the Special Excise Tax Elimination Committee from 
Sept. 1 to Sept. 26 
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Marion, Ind., Sept. 30.—Following the 
appointment of the Special Excise Tax 
Elimination Committee at the national con- 
yention of the A. N, R. J. A. held recently 
at Cincinnati, O., steps were taken to rapidly 
make the plan approved operative in all 
States at the same time. Two thousand 
68-page books were printed prior to the 
convention, containing a full outline of the 
plan used in Indiana. Following the con- 
vention an additional 1,000 were issued and 
copies sent to all States where needed. 

Three page letters were written to the 
presidents and secretaries of all States in 
the association, completely outlining the plan 
of procedure, that all States might be work- 
ing on the same program at the same time. 
Following this another letter was sent out, 
emphasizing the first essential of the pro- 
gram, namely, that each State must have a 
chairman who would take charge of and be 
responsible for the work in that State, con- 
centrating and minimizing the work in each 
State. 

Six thousand circulars were sent broad- 
cast to every member in the national asso- 
ciation, informing them that this campaign 
was on and that a concerted effort was now 
being made for the elimination of unjust 
taxation. 

Five thousand circulars went out yester- 
day, further advising the jewelers of the 
work being done. Telegrams have been sent 
to officers in 28 States advising them of 
their selection as State chairmen. 

Correspondence has been taken up with 
various officers of the Auto Associations, Ac- 
cessory Associations, and, while no definite 
co-operation has been obtained as yet, it is 
believed every assistance will be rendered 
by these trades. 

Publicity has been furnished the trade 
papers by the central committee and by 
various State chairmen. As. previously 
stated the first step was to obtain enthusiastic 
workers in each State, and the following 
State by State report shows the progress 
made so far. 

CALIFORNIA 

Armand Jessop, San Diego, is chairman 
of California. Mr, Jessop has had con- 
siderable experience in work of this kind, 
and is very: enthusiastic over the national 
plan. He is carrying out fully every detail 
of the work, districting the State, selecting 
local chairmen, sending out letters and so 
on. California is in very able hands, and 
Mr. Jessop will see that the plan is carried 
out to the smallest detail. Mr. Jessop is 
also a member of the Special Excise Tax 
Elimination Committee. 


CONNECTICUT 
Frank M. Todd, chairman, Bridgeport, 
advises he is ready and anxious to carry 
out the plan in his State. 
FLORIDA 
Nathan Weil, chairman, Jacksonville, is 
enthusiastic over the plan. Getting out let- 
ters to all jewelers in his State as well as 


to all Congressmen and Senators. Florida 


is being well taken care of. 
GEORGIA 
H. C. Viele, chairman, Augusta. Fred H. 
Schomberg, president of the Georgia asso- 
ciation, and Mr. Viele, his secretary, are 
both enthusiastic over the work, and have 
promised to carry it through to a finish. 
LOUISIANA 
Jacob Young, chairman, New Orleans, has 
promised to carry out the Indiana Plan in 
detail in the State of Louisiana. 
ILLINOIS 
Albert G. Lavy, Chicago, chairman. One 
of the most comprehensive plans for carry- 
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ing on this work in the States has been 
worked out in Illinois by Mr. Lavy. His 
State has been divided into 25 districts, and 
a captain appointed in each, Individual let- 
ters have been sent out to each of the 54 
candidates for Congress as well as to those 
who are at present in office, making a grand 
total of 78 individually written letters. 
Questionnaires were sent to all. Mr. Lavy 
is to be congratulated on the thoroughness 


with which he has started his campaign and 7 


the well organized way in which he is carry- 
ing it out. Not the slightest detail has been 
overlooked, and the results of his work will 
have a tremendous bearing on the success of 
the campaign as a whole. 


INDIANA 

Ralph Roessler, chairman, Marion, The 
plan has been fully worked out as pre- 
viously reported in this tax program. In- 
dividual work will be taken up in districts 
where opposed candidates reside. Monday, 
Oct, 2, a special meeting is to be held in 
the Fifth District where Congressman 
Sanders, opposing candidate, resides. 
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KANSAS 

Henry Silverstein, chairman, Wichita. The 
present plan is not a new proposition in 
Kansas, as this has been previously tried 
and considerable progress made under the 


able leadership of Mr. Silverstein and 
Robert Shipley, member of the National 
Committee. Results in Kansas will be most 
satisfactory. 


KENTUCKY 


At the suggestion of Wm. M. Irion, 
president of the Kentucky association, C. F. 
Geiger, of Louisville, was appointed chair- 
man of Kentucky. Nothing has been re- 
ported as yet as to the activities of the 
chairman, but no doubt his report will come 
soon, 

MAINE 

Matson Tinker, chairman, Portland. Mr. 
Tinker is president of the Maine Associa- 
tion, and advises that the Maine election 
is over but considerable work has been 
done along this line, and practically all 
Congressmen and Senators from the State of 
Maine are favorable to our proposition. 


MASSACHUSETTS AND RHODE ISLAND 

Louis B. Smith, Beverly, chairman, One 
of the bright lights in this work has been 
the full-hearted co-operation of the State of 
Massachusetts, both from its chairman, Mr. 
Smith, and the State President, Mr. Ellis 
Gifford. This State has letters out to all 
candidates, and answers received have been 
reported to this office. With the intelligent 
manner in which this is being handled, there 
is no question but that these two States 
will put this plan over completely. 


MICHIGAN 
M. H. Bell, Kalamazoo, chairman. Mr. 
Bell, the widely known “live wire” secretary 
of Michigan, advises that he will bend every 
effort to completely carry out the plan in 
his State, and if he does this as thoroughly 
as he performs his other association duties, 
there can be no question as to the results. 
MISSISSIPPI 
R. R. Sankey, Clarksdale, president of 
the State Association, was appointed chair- 
man, but wired that he was not equal to the 
job, and W. F. Riley, Tuxedo, was ap- 
pointed in his place. To date no report has 
come from him, but there is no question but 
that he will “carry on” and place his State 
on the honor roll. 
MISSOURI ‘ 
W. E. Pennell, Trenton, chairman, Mr. 
Pennell advises that he will do his best to 
successfully carry out this plan, and advices 
from Miss Joe Crow, secretary of the Mis- 
souri Association, are to the effect that she 
will assist in every way possible to bring 
her State up 100 per cent. 
NEW YORK 
Harry N. Clark, Syracuse, chairman, Too 
much cannot be said in commendation of the 
wonderful work carried on in the State of 
New York by its most efficient president, 
Mr. Clark. Organization has been carried 
out to the Nth degree. The State has been 
districted, chairmen have been appointed. 
Letters have gone out to candidates and 
answers are being received. District meet- 
ings have been planned and held. In fact 
every point of the program has been fully 
and systematically carried out and cannot 
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help but bring the most satisfactory results. 
Mr. Clark has been assisted in the organiza- 
tion work by his efficient secretary, Mr. 
Bald, of Buffalo. The drive for members 
will soon begin in New York State, and 
with this tax program should give wonderful 
impetus to the work in that State. 
NEW HAMPSHIRE 


Arthur DeMontigney, Nashua, chairman. 
Mr, DeMontigney is carrying out this pro- 
gram in a thorough way, and has a com- 
prehensive program worked out and will 
carry it through to a successful conclusion. 
Reports have come to this office with names 
of candidates, and regular reports promised. 

NORTH CAROLINA 

Wm. G. Frasier, Durham, chairman. Mr. 

Frasier is the energetic secretary of the 


North Carolina Association from whom we 
have heard before. He is very enthusiastic 
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over this plan and assures this committee of 
100 per cent co-operation from his state, 
and coming from a man of Mr. Frasier’s 
known ability, there is no reason to doubt 
that this will be delivered in full. 


OKLAHOMA 
W. F. Arnett, Edmond, chairman. 
Arnett is both president and secretary of 
his association, and promises full support. 


OREGON 

Frank A. Heitkemper, Portland, presi- 
dent of the Oregon Association, has enthusi- 
astically endorsed the Indiana Plan and is 
Co-operating in every way he possibly can. 
A special meeting of the executive board of 
his association has been called at which 
time committees will be appointed and the 
active work started. 


PENNSYLVANIA 


Wm. F. Sellers, Altoona, chairman. Mr. 
Sellers, who is a member of the National 
Committee, is enthusiastic over this plan 
and has consulted with his secretary, Mr. 
Sutton, of Philadelphia as to how it is to\be 
carried out in the State of Pennsylvania. 
here is no question under Mr. Sellers’ 
Suggestions that an efficient plan will be 


Mr. ' 
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worked out fully to carry on the work in 
his State. 


TENNESSEE 

B. W. Akers, Knoxville, chairman, Mr. 
Akers is president of the Tennessee Asso- 
ciation and informs the Tax Committee that 
his State is heartily in favor of the plan 
and that a committee will be appointed to 
take charge of the work. 


VERMONT 

W. S. Preston, Burlington, chairman. Mr. 

Russell W. Parish, president, advises that 

Mr. Preston will have full charge of the 

work in his State and offers his assistance 
in every way. 


VIRGINIA 
O. F. Russow, Roanoke, chairman. Mr. 
Russow is secretary of the Virginia Asso- 
ciation and has promised his fullest co-opera- 
tion, and advises that he will get in touch 
with the Congressmen and Senators from 
his State at once. 


WISCONSIN 
A. W. Anderson, Neenah, chairman. With 


Wisconsin in the hands of our most efficient 
national secretary, there is no speculation 
as to the outcome of the work there. 


IOWA 


L. Major, Perry, chairman. Mr. Major 
promises to carry out the plan in full. 


COLORADO 
Fred Simon, Denver, chairman. Secre- 
tary Hamilton advises that Mr. Simon is a 
“live wire’ and energetic worker and as- 
sures the committee that Colorado will be 
taken care of. 


NEBRASKA 

Ed. B. Fanske, Pierce, chairman, Presi- 
dent Fleming writes that Ed. Fanske will 
vigorously push the campaign in Nebraska. 
They have the names of all candidates, and 
will endeavor to obtain answers from all. 


UTAH , 


C. R. Pearsall, Salt Lake City. Advices 
from Mr, Denn, secretary, state that Mr. 
Pearsall will be chairman of this State, and 
with his previous experience there is no 
question that the home of Senator Smoot 
will make good under his leadership. 


MINNESOTA 


E. M. Schwenke, New Richland, chair- 
man. President Moyer writes that Mr. 
Schwenke is now working on the plan and 
assures this committee that he will have 
every support that can be given by himself 
and the executive committee of his state. 

Additional reports of the most satisfactory 
nature have come in this office from Massa- 
chusetts, Michigan, Illinois, and New York. 
A most comprehensive report is now on 
hand from New York, with copies of all 
literature sent out, candidates’ names, and a 
complete line up of New York’s program. 

Additions to this list will no doubt be 
made in every mail that comes to this 
office, but this report is made at this time 
to show that in every instance the support 
promised is of the most enthusiastic nature, 
and presages success in the final analysis. 
The jeweier is at last awake to the fact that 
this is his fight, that he is right and that 
right will eventually prevail, and he will 
win, 
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TAX FIGHT IN METROPOLIS 





Jewelers of Greater New York to Co-operate 
with State and National Officers—Lau- 
rence Gardner Secretary of 
Committee 

The campaign to eliminate the obnoxious 
taxes in the jewelry trade which occupied 
so much attention last month at the con- 
vention of the American National Retail 
Jewelers’ Association in Cincinnati, O., has 
been taken up in New York. Following a 
visit to New York of Harry N. Clark, 
Syracuse, N. Y., who is president of the 
State Retail Jewelers’ Association, a com- 
mittee was formed to canvass all Congress- 
men and Congressional candidates in an ef- 
fort to ascertain their stand on the tax 
question. Although the committee is pri- 
marily a retail body, it will work for the 
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interest of the entire jewelry and kindred 
trades, as well as other industries now strug- 
gling under the burden of paying excise 
taxes, 

The committee, which will represent the 
jewelers of Greater New York, was formed 
last Wednesday at the Metropolis Club, 105 
W. 57th St. The second meeting of the 
committee took place the following day 
(Thursday) at the offices of Theodore A, 
Kohn & Son, 321 Fifth Ave., New York, at 
which time officers were elected and the per- 
sonnel of the committee announced. The 
officers and other members of the commit- 
tee are as follows: Victor A. Lambert, chair- 
man; W. G. McDougall, treasurer ; Lau- 
rence Gardner, secretary; Albert Kohn, Al- 
fred Morrell, H. Falkenstein, M. L. Kor- 
sunsky, Joseph P. Hartnett, Prentice Luckey 
and T. Edgar Willson. The only members 
of the committée who did not attend the 
meeting on Thursday were W. G. McDou- 
gall and Joseph P. Hartnett. 

At the meeting, Secretary Gardner was 
instructed to draft a plan which was to be 
discussed at a dinner-meeting scheduled to 
be held last evening (Tuesday) at the Ho- 
tel Astor, after THe JEwELERS’ CIRCULAR 
had gone to press. This committee will be 
known as the War Tax Elimination Com- 
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mittee of the Jewelers of Greater New 
York and is working under the State Retail 
Jewelers’ War Tax Elimination Committee 
of which Harry N. Clark, of Syracuse, 
N. Y., is chairman. 

Mr. Clark is organizing committees 
throughout the entire State, and until Elec- 
tion Day these committees will conduct in- 
tensive campaigns. The appointment of 
Mr. Clark as State chairman was made by 
the Special Excise Tax Elimination Com- 
mittee formed at the last convention of the 
American National Retail Jewelers’ Asso- 
ciation, of which Ralph Roessler, Marion, 
Ind., is the chairman. 

The plan of the committee representing 
the jewelers of Greater New York is to 
cover every Congressional district in the 
metropolis. 

From their replies the jewelers will be 
able to ascertain just how their Congress- 





LAURENCE GARDNER, SECRETARY GREATER NEW 
YORK COMMITTEE 


men or the candidates feel about the elimi- 
nation or the continuation of these excise 
taxes. Their answers will be tabulated and 
sent out by the local committee to the jewel- 
ers in Greater New York. It is the plan 
of the committee to send to each Congress- 
man and to each Congressional candidate a 
letter containing a questionnaire, 
the jewelers in their respective districts 
will also be urged to direct personal letters 
to these Congressmen and candidates. The 
Plan which the jewelers will follow is one 
designed not simply for the elimination of 
excise taxes on jewelry but rather to put be- 
fore Congressmen the plea that all legiti- 
mate business should be treated alike in 
times of peace. The jewelers will not limit 
their campaign to their own industry, but 
will co-operate with other industries who 
are in the same position. 

Secretary Gardner, in speaking to a 
EWELERS’ CiRCULAR reporter last Saturday, 
‘tated that immediately after the committee 
was formed, officers were elected, a tele- 
gram was sent to State Chairman Clark, 
telling of what had been done and assuring 
him that the campaign of the committee 
would start immediately. A few days later 
a letter was received from Chairman Clark, 


and © 
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congratulating the local committee and con- 
taining full information as to what the State 
committee has already done. 

Secretary Gardner wishes to make it 
clear that he has not returned permanently 
to organization work in the jewelry trade, 
but was simply drafted back into the indus- 
try for a period of five weeks or so for the 
purpose of acting as secretary to this com- 
mittee. Mr. Gardner, in doing this work, is 
sparing the time from his own business. 








ILLINOIS ACTIVE 





Secretary Lavy Leading a Strong Fight 
Against Tax in Illinois 


Cuicaco, Sept. 29—The Illinois Retail 
Jewelers’ Association is co-operating with 
the national organization in its fight to have 
the five per cent. excise tax on jewelry sales 
repealed the same as was done for the jazz 
music instrument, fur, drug and other lines 
of trade. The catch phrase to be used will 
be: 

“The five per cent. excise tax on jewelry 
sales includes a tax on the wedding rings 
of every bridal couple and on many of the 
things they will require to set up a house- 
hold.” 

Twenty-five captains have been appointed 
in Illinois, one for each Congressional dis- 
trict. .Each captain will receive copies of 
all letters sent to candidates in each district. 
The names of captains follow, with number 
of Congressional district: 

1. C. E. Graves, 35 E. Madison St., Chi- 
cago. 

2. Herman Stern, 229 E. Garfield Blvd., 
Chicago. 

3. B. J. Hagamann, 
Ave., Chicago. 

4. M. Peemueller, 1536 W. 47th St., Chi- 
cago. 

5. V.C. Gorecki, 3012 W. 22nd St., Chi- 
cago. 

6. Otto E. Loven, Oak Park. 

7. George Danner, 4040 Armitage Ave., 
Chicago. 

8. Turner Bros., 2159 W. Madison St., 
Chicago. 

“9 A. W. Johanson, 963 Belmont Ave., 
Chicago. 

10. W. P. Ullrich, Evanston. 

11. Edward Peck, Aurora. 

12. Cornell & Ream, Belvidere. 

13. Emerick & Ringer Co., Freeport. 

14. Philles Bros., Aleedo. 

15. L. Lawrence, Galesburg. 

16. R. Wieting, Peoria. 

17. L. F. Chadband, Bloomington. 

18. Fred Webber, Danville. 

19. J. H. Schmidt & Son, Clinton. 

20. Pappmeier & Sons, Beardstown. 

21. Lochman Bros., Springfield. - 

22. A. Zerwick, E. St. Louis. 

23. W. J. Dick, Watseka. 

24. C. Smith, Mt. Carmel. 

25. L. H. Bainbridge, Marion. 


This movement to get the attitude of can- 
didates on the five per cent. excise tax’ is in 
process in all the States. The jewelers’ as- 
sociations have direct charge of the work 
at the same time co-operating with the na- 
tional chairman, Ralph Roessler. 


5454 Wentworth 
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In October the Illinois Retail Jewelers’ 
Association will put on a campaign for 
membership. 

The Illinois association has received satis- 
factory answers from nearly one-half the 
56 Congressional districts in Illinois. 

Letter No. 2 has been mailed to those can- 
didates who failed to reply to the first letter 
or who have failed to make a satisfactory 
reply. 

Following is the first letter that Secretary 
Lavy is sending out to candidates: 


“Cuicaco, September 22, 1922. 
“Dear Sir: 

“During the heat of war many makeshift tax 
measures were adopted, Our organization, with 
others, stood by without complaint and did our 
part. Among the tax measures adopted, and still 
in force, is the 5 per cent Excise Tax on jewelry. 
We desire to speak to you about it. 

“We have decided to work unitedly for the re- 
peal of this, now, unnecessary tax, and ask in all 





A. G. LAVY, CHAIRMAN ILLINOIS COMMITTEE 


fairness—‘Is it right to single out any one busi- 
ness for special taxation, and permit all others 
to go scot free?’ During the past year, the music, 
fur and drug businesses were relieved from simi- 
lar taxation. Why? Simply because the mer- 
chants in those lines worked unitedly and de- 
manded a repeal of a measure which was both un- 
just and discriminatory. Why were the jewelers 
not included in this partial effort to restore a 
semblance of normalcy to business? 

“What argument can be made to prove that 
jazz and musical instruments, luxury drug articles, 
furs, etc., are more entitled to fair treatment than 
wedding rings, spoons, knives, watches, etc., of the 
jewelry business? A tax on wedding rings and 
household articles means a tax on every bridal 
couple and on many of the things absolutely re- 
quired to set up a household, 

“The jewelers of Illinois would like an expres- 
sion from you, and without in any manner as- 
suming a dictatorial attitude, we kindly ask you 
to fill out the enclosed ‘Questionnaire’ so that we 
can be advised of the attitude being taken by 
candidates for Congress. This is fair, is it not? 
The 1,789 jewelers in the State will receive a full 
report of how their candidates for Congress stand 
on their demand for fair treatment. The jeweler 
who has been appointed Captain in the District 
or Districts in which you are running is Papp- 
meier & Sons, Beardstown, III. 

“We are co-operating with other lines of busi- 
ness equally discriminated against, and the mem- 
bership of all organizations will be kept con- 
stantly advised of our progress. You will receive 
another letter from us in case we do not hear 
from you by September 29th. [In Indiana 100 per 
cent of the Congressional candidates freely gave an 
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expression on the subject. We want the same re- 
sult in Illinois. 

“Your prompt answer, Hon. Shaw, will greatly 
oblige, : 

“Yours very sincerely, 

“IrLiINoIS RETAIL JEWELERS’ ASSOCIATION, 

“ , Secretary. 

“Dic. AGL/TFD.” 


This is letter No. 2 which is being sent 
out to candidates who do not reply to the 
first letter: 





“CuicaGo, September 29, 1922. 

“Dear Congressman: 

“On September 22nd we wrote you relative to 
the unjust and discriminatory 5 per cent Excise 
Tax cn the jewelry business and we have not re- 
ceived a reply. Naturally we are anxious, We 
are happy to state that of the 56 candidates on 
both the Republican and Democratic tickets we 
have received satisfactory replies from 29 and 
evasive replies from only three. These three are 
again being written to today and their arguments 
answered. 

“We are again writing individual letters to 
those who failed to respond and we are enclos- 
ing another Questionnaire. We would like to list 
you as a candidate for Congress who is pledged to 
a fair and impartial treatment to all lines of busi- 
ness in the matter of taxation. 

“We do not want you to get the impression that 
we are endeavoring to coerce you in any way, 
We believe we have a just cause and we are 
going the limit in making an open and above board 
fight for what we consider fair play and honest 
principle, 

“We believe we have a right to know what atti- 
tude our candidates for Congress are taking in a 
matter of extremely vital importance to us. We 
do not want you to consider us impertinent. We 
are not. We are simply making a grand fight for 
something we believe we are entitled to. 

“In our final line-up we will recommend to the 
1,800 or more jewelers of the State to put their 
strength hehind the candidates who are with us. 
We will not in any way argue against any candi- 
date who is not with us, We will confine our 
plan to speaking in favor of those whom we be- 
lieve the best suited to represent us without speak- 
ing against anyone, 

“May we be favored with your reply not later 
than October 6th on which date we will again 
write you in case you fail to answer. 

“We enclose another stamped envelope which 
together with the Questionnaire will facilitate your 
prompt reply. 

“Yours for a fair and square deal in matters 
of taxation! 

“ILLINoIs RETAIL JEWELERS’, ASSOCIATION, 

n —- , Secretary. 

“Dic. TFD/HS. 

“P. S. We have written this letter to both your 
home and your Washington address.” 











FIGHTING EXCISE TAX 





North Carolina Jewelers Rally in Support 
of Secretary Frasier in State 
Wide Campaign 


Duruam, N. C., Sept. 28—North Caro- 


lina jewelers have joined in the nation-wide 
movement to bring about the abolishment of 
the five per cent. excise tax now being re- 
quired by the government for jewelry, and 
the North Carolina Jewelers’ Association has 
begun action through the sending out of 
questionnaires to every candidate for elec- 
tion to the Senate and the House of Repre- 
sentatives. This task is being performed 

William G. Frasier, of this city, secre- 
tary of the jewelers’ association and chair- 
man of the State tax abolishment committee. 

The Indiana plan has been endorsed by 
the association and the excise tax has been 
denounced as discriminatory to the jewelers. 
North Carolina jewelers have been taking 
4 keen interest in the movement and are lend- 
Ing their active co-operation in attaining the 
desired end, the abolishment of the tax. 

ty have declared themselves to be in 
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complete accord with the Indiana plan. The 
questionnaire that has been prepared for 
distribution to the candidates for Congress 
is similar to those of the Indiana association. 
The same questions are asked. 

The tax required on the sale of jewelry 
has been declared unjust by local jewelers. 
The tax should either be eliminated or every 
business should be made to pay the tax, 
they contend. The removal by the govern- 
ment of taxes on certain articles of wearing 
apparel, pianos, musical instruments, base- 
ball and amusement admissions is unfair to 
the jeweler and the North Carolina jewel- 
ers are lending their every effort to the na- 
tional association in remedying this existing 
evil, 

The North Carolina Jewelers’ Association 
is composed of approximately 100 of the 
livest jewelers of the State. Very little has 
been imparted to the outside world regard- 





WILLIAM G. 
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FRASIER, CHAIRMAN NORTH 


ing the association and its membership in 
the past, but their influence has been felt. 
The membership includes all of the larger 
cities and towns of the State as well as 
many of the jewelers in smaller places. The 
organization keeps apace with the progress 
of the jewelers business. The officers of 
the association are among the best jewelers 
of the State and are well qualified for their 
various offices. James M. Fox, president, 
of Rocky Mount, and William G. Frasier, 
of Durham, have served the association for 
a number of terms in their present official 
capacity. 





One of the Many Enthusiastic Letters Com- 
ing Into the Office of the Special 
Excise Tax Elimination 

Committee ; 

The following letter shows how the 
Illinois jewelers are taking up the tax 
elimination work. 

“Cuicaco, Ill., September 25, 1922. 
“September 26, 1922. 2 days. 
“Mr. Ralph Roessler, 
“Marion, Indiana. 
“Dear Sir :— 

“First gun fired Friday, Sept. 22. On 

Monday out of 50 candidates in 25 Congres- 
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sional Districts and 6 candidates ‘At 
Large,’ total of 56, received. 

“Candidate at Large—Very favorable 


answer, 

“Candidate 5th District—Very favorable 
answer, 

“Candidate at 
answer, 

“Candidate 11th District—Very favorable 
answer. 

“Candidate 12th District—Only fair re- 
sponse. Will write again, 

“Candidate 18th District—Only fair re- 
sponse, Will write again. 

“Candidate 18th District—Next to very 
favorable. Will tone up again. 

“On Tuesday received answers from Five 
Captains. One has already interviewed one 
candidate and writes favorably and says he 
will see the other. Another is circulating 
announcements to all jewelers in his district 
asking them to get after candidates. Says 
will report in full. Is on the job, Another 
has written all jewelers and doing similar 
work, also getting local papers in several 
counties lined up. Another is going to do 
same work. Another has had at his own 
expense printed our Questionnaire which 
he sent to all jewelers asking them to get 
busy on candidates and in this way the candi- 
dates will be bombed from every quarter 
until no surrender sign comes down. Will 
report to you as per this hasty letter every 
couple days. 


Large—Very favorable 


“Tn haste, 
“ALBERT G. Lavy, Secretary, 
“2015 Milwaukee Ave., Chicago. 


“P. S. The nine Congressional Districts 
in Chicago through their nine Captains will 
hold lunch and meeting and plan an organi- 
zation for Chicago. Expect good results. 

“Chicago daily papers have all made an- 
nouncement of campaign. If I write you 
too profusely and too often let me know, 
as I can condense news of campaign if de- 
sired,” 





Letter Being Sent Out by National Auto- 
mobile Chamber of Commerce 


Marion, Ind., Sept. 29.—Chairman Roess- 
ler, of the special excise tax elimination 
committee of the A. N. R. J. A,, has re- 
ceived the following letter from Pyke John- 
son, Washington, D. C., secretary taxation 
committee, National Automobile Associa- 
tion. The National Automobile Chamber 
of Commerce will use but one question 
which is similar to Question No. 3, Jewel- 
ers’ Questionnaire. Such unity of action by 
all trades similarly affected, will most force- 
fully present the injustice of the present tax 
to our law makers: 


“NATIONAL AUTOMOBILE 
COMMERCE 

“Albee Building, Washington, 
September 27, 1922, 


CHAMBER OF 


“Mr. Ratpu RoOessier, 
‘Marion, Indiana, 
“Dear Mr. Roessler: 

“The National Automobile Chamber of Commerce 
is preparing to send out the enclosed letter, memo 
randum and pamphlet to each congressional nomi- 
nee, together with publicity on the same subject. 

“We will be very glad to hear from you re 
garding results which you obtain in your cam 
paign, and to furnish you with the information 
which you may desire as to the progress of our 
own effort. 

“As I understand it, Mr. Hanch has been in 
tcuch with both you and Mr, Rothschild, so it 





(Continued on page 115) 
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Artificial Pearl Necklaces 


a superior reproduction 


direct from France 


GATTLE & HUNTER 


576 Fifth Ave., at 47th St., New York 
Telephone Bryant 7065 


Importers of Pearls, Diamonds and Other Precious Stones 


























FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending ot 
color and graduation of size 


Pearl Ropes Loose Pearls for Additions 
Fancy Cut Diamonds and Precious Stones 




























































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs— 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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The Putnam Savings Bank } discharged 
a $6,000 mortgage against property of Jacob 
Ernstof. 

Arthur Henius is erecting a new two- 
story, two-family dwelling house on On- 
tario St. 

Gregor Krichbaum, of L. Krichbaum & 
Co., was a business visitor in New York the 
past week. 

Adamo Aiello, of Antonio Auremma & 
Co., is erecting a new bungalow on Com- 
modore St. 

Edgar R. Doherty, of the William C-. 
Greene Co., was in New York the past week 
on business for the firm. 

Mr. and Mrs. Jerome M. Fitz Gerald have 
closed their Summer home at Buttonwoods 
and are back in town for the Winter. 

Max C. Miller, of Cumberland, R. I., has 
been granted a patent on a cuff button which 
he has assigned to Jerome Fleischer, of this 
city. 

A mortgage for $2,600 against property 
of Simon’ Wolk has been discharged by the 
trustees of the will of John Nicholas Brown 
estate. 

Louis Feingold and wife have given a 
mortgage for $2,500 to B. Gorsun on a lot 
of land with buildings on the south side of 
Wesleyan Ave. 

A general jobbing business under the firm 
name of Arts & Crafts Co. has been started 
at 63 Empire St., of which William J. Mul- 
hall is proprietor. 

John M. Buffinton, of the Potter & Buf- 
finton Co., with his family are in town again, 
having closed their Summer home, Stone 
Cottage, Rehoboth, Mass. 


Arthur W. Claflin, president of the 
George L. Claflin Co., was elected a director 
of the Rhode Island Electric Protection Co. 
at the meeting held last Wednesday. 

The Providence Collar Button Co. is in- 
creasing its facilities at its plant, 83 Sprague 
St, and is calling for additional help. A 
new coloring room has just been installed. 

Everett L. Spencer, president of the E. L. 
Spencer Co., was married last week to Miss 
Irene M. Hurley, of Fall River. They are 
on a several weeks’ honeymoon through the 
South, 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers 
Board of Trade will be held in the Turks 
Head building, this city, on Friday after- 
noon, Oct. 19. 

At the annual meeting of the gAnawan 
Ot of Rehoboth. held’ fast. Wednesday, ” 

liam A. Schofield was elected secretary, 
Edward B. Hough and William A. Scho- 
field as directors. 

James Smith, formerly of Smith Bros., is 
now superintendent of the big stock farm 
of Prescott Knight at Riverpoint, and is 
also trainer in charge of the Brown Uni- 
versity track team. 

The Jenckinson Machine & Tool Co., of 
this city, against which am«iavoluntary peti- 
tion in bankruptcy was filed in the Federal 
coat on Aug. 3, was adjudged bankrupt 

by Judge Arthur L. Brown last Thursday. 

The hearing on the petition of Helen 

ver against George W. Dover, Inc., for 

@ dissolution of the corporation which was 
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to have been heard in the Superior Court on 
Wednesday last, has been postponed by the 
court to some future date. 

Henry T. Smith has accepted the posi- 
tion of general manager of the new plant of 
J. L. Anthony & Co., 115 Baker St. He has 
been associated for 20 years with the United 
Wire & Supply Co., previous to which he 
was for 13 years with the Standard Seam- 
less Wire Co. 

Among those who contested in the open 
invitation handicap tournament of the Wan- 
namoisett Country Club yesterday included 
the following golfers identified with the 
manufacturing jewelry industry: W. P. 
Otis, A. S. Vennerbeck, James O. Otis and 
Gus W. Strandberg. 

John J. Fennerty, formerly in charge of 
the New York office of the C. E. Hancock 
Co., of this city, has resigned to become as- 
sociated with David Belais, Inc., New York, 
and will have charge of the firm’s business 
in Providence and the Attleboros, with of- 
fice headquarters in this city. 

At the Republican caucuses last Tuesday 
evening the following were elected delegates 
to the City, State or Congressional conven- 
tions: Frederick D. Carr, Percy A. Har- 
den, Horace E. Remington, Edmund A. 
Truelove, Mrs. Hattie Fletcher, Arthur W. 
Barrus and Miss Mabel N. Mulchahey. 

The Opie Co., of Westerly, capitalized at 
$100,000, to deal in all kinds of merchandise, 
has obtained a charter under the laws of 
Rhode Island. The incorporators are Fred- 
erick S. Opie, Benjamin Spargo, Maude E. 
Freestone, Gertrude Gaffney, Margaret Cun- 
ningham and Mary E. Hughes, all of 
Westerly. 

A fire sprinkler head on the top floor of 
the Manufacturers’ building, 101 Sabin St., 
occupied by the Martin-Copeland Co., broke 
shortly before 6 o’clock Saturday evening, 
causing considerable water damage to sev- 
eral concerns. The Chapin & Hollister Co. 
and the William C. Greene Co., located on 
lower floors, suffered. ; 

Joseph R. Feeley & Co., 


ceived a charter under the laws of Rhode 
Island last week to deal in religiotis goods 
and supplies, with an authorized stock of 
500 shares of non par stock. The incorpora- 
tors are Joseph F. Feeley, Joseph F. Feeley, 
Jr., and Annie M. Feeley. 

A number of manufacturing jewelers and 
professional men attended a dinner that was 


‘ given Vincent T. Murphy, a member of the 


firm of Pease & Curren, refiners, at the Nar- 
ragansett Hotel, last Wednesday evening, in 
honor of his marriage, which will occur to- 
<a ar 4). His bride-to-be is Miss Edna 

andsomé large easy? chair was 
oneal Me Murphy. 

Arthur H. Fischer, son of Sigmund 
Fischer, of Fischer & Preufer, sailed from 
New York last Thursday for Berlin, where 
he will study chemical research at the Uni- 
versity of Berlin under Prof. Nernst. Mr. 
Fischer was a student at the Providence 
Classical High School, Brown University, 
and the Massachusetts Institute of Tech- 
nology, graduating from the latter school 
this year. 

Major Leander C. Belcher, of the Belcher 
& Loomis Co., the last surviving charter 
member who organized the First Light In- 
fantry Veterans in 1869, was the guest of 
honor at the Dreyfus Hotel on Saturday 


Inc., of Provi- | 
dence, is the name of a corporation that re- 
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evening at a surprise celebration of his 85th 
birthday by a score of officers of the asso- 
ciation. Among those in the party were A. 
Leo Kilkenney, William H. Mason,, Frank 
L. Barrows. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: George Williams, of 
Morris, Mann & Reilly, Chicago; Miss 
Webb, with William Filene & Sons Co., 
Boston; Oscar Kind and Louis Block, of S. 
Kind & Sons, Philadelphia; Ed Sickles, of 
M. Sickles & Son, Philadelphia; Charles 
Jacobs, of Jacobs Bros. Montreal, and 
Louis Goodman, Philadelphia. 

Flames starting in the mixing rooms in 
one of the buildings of the American 
Enamel Co.’s plant at Swansea and Neville 
Sts., were rapidly assuming serious propor- 
ticns when the firemen arrived in response 
to an alarm at 3.30 o’clock Saturday after- 
noon. Quick work by the firemen in gain- 
ing points of vantage resulted in holding the 
blaze in the section where it started on the 
second floor of a two-story structure. 











Lester Holbrook. of the Webster Co., has 
purchased a residence on Church St. 

William H. Bell, of W. H. Bell & Co., 
had two automobiles stolen from his garage 
last week. 

Donald Barrows, of the H. F. Barrows 


Co., spent last week in Canada visiting the 
county fairs. 

Charles Joslin, of R. Blackinton & Co, 
won the inter-town tennis championship 
match last Saturday. 

Theron Curtis, of T. I. Smith & Co., led 
the campaign last week for the adoption of 
the town manager form of government. 

Frank J. Mason, of the Mason Box Co., 
has secured plans for a beautiful new resi- 
dence to be built opposite the Mason Box 
Co.’s factory. 

Roswell Blackinton has returned from 
Little Crompton, where he spent the Sum- 
mer. In December he will go to Florida 
for the Winter. 





W. E. Taylor, of the W. E. Taylor Co, 
Inc., is out on a collecting tour through 
Mississippi. 

J. B. Grimaldi, of William, Frantz & Co., 
was recently united in marriage to Miss 
Theresa Mugnier, a socially popular ve 
woman of this city. 


Charles D. Smith, Brookhaven, Miss., 
prominently identified with the jewelry 
business in that section of country, was in 
New Orleans last week. 

C. Hotchkiss, of the Hotchkiss Jewelry 
Co., Jackson, Tenn., and Mrs. Hotchkiss 
have been in the.city for several days mak- 
ing purchases for their Fall trade. 

W. M. Moye, jeweler, has bought out the 
Laurel Optical Co., Laurel, Miss., and is 
now conducting a jewelry and optical busi- 
ness combined. Mr. Moye was formerly 
with the Scott Jewelry & Optical Co. 
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SAPPHIRES 
EMERALDS 
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SAPPHIRES 


SEAL 
SAPPHIRES 











ALL SIZES 
| EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO 
ee Fancy Cut Diamonds 





SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 
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7-11 West 45”Street, NewYork. 
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Charles Orcutt, manager of Hodgson, 
Kennard & Co., Inc., has closed the Sum- 
mer store at Magnolia and after a vacation 
at Wells Fleet is back in the Boston store. 
S. M. Robinson, of the repair department, is 
on his vacation at Wells Fleet. 

Charles, Henry & Crowley Co. are mak- 
ing a special gem display which is attract- 
ing a great deal of attention. The center 
pieces are an aquamarine, heart-shaped and 
set in diamonds, the whole being as large 
as an egg, and an opal, similar in size and 
also set in diamonds. The aquamarine is 
57 carats. 

About 25 guests and members attended 
the golf tournament at Bethlehem, Sept. 
23, 24 and 25. None of the officers of the 
associations were there. The reason given 
for the very small attendance is that the 
jewelers are doing very good business just 
now and did not feel that they could take 
the time away from their business. 

John J. Kingsley has on exhibition one 
of the world’s most famous watches. It 
has 14 hands. It tells the time of day, the 
day of the week and month, has a ther- 
mometer, a chronograph, gives the phases 
of the moon, strikes hours and quarters on 
four bells like the Westminster chimes, is 
a minute repeater, is three inches in diam- 
eter, 114 inches thick, weighs 18 ounces and 
is made of 18 karat gold. The timepiece 
was made by Player & Son, Coventry, Eng- 
land, took five years to build at a cost of 
$15,000. . It is in perfect running order. 

Ellis Gifford, president of the State retail 
jewelers association, has notified officers and 
member§ that Walter Mellor, national field 
secretary, will be visiting New England to 
conduct a membership campaign. He plans 
to be in Boston November 16-20. The 
various State presidents are working on a 
plan whereby Mr. Mellor’ will spend a 
definite number of days in each State during 
November. It is proposed to start in the 
northern States early in the month and work 
down as the weather gets cooler. Albert 
R. Kerr, Fred C. Newhall, E. F. Lilley, 
and Messrs. Davis and Kahl are among 
those most active in this part of the State. 

The Boston Jewelers Bowling League 
opened the season Sept. 26 with an increased 
number of teams competing, bringing the 
number up to 12, All of last year’s repre- 
sentatives are im the running again, with 
Harkins, Kirby aad’ Murphy team and the 
Lenox Jewelry Co. to be figufed 4 upon. 
Smith, Patterson Co. “was the only *tedm 
to Win all four points, all of the other 
matches coming out 3 and 1. The scores 
were: Smith, Patterson Co., 1,363—Ripley 
Howland, 1,233; Shreve, Crump and Low, 
1261—E. B. Horn, 1,204; Thomas Long Co., 
1820—I. Alberts Sons, 1,265; A. Stowell & 
Co,, 1,240—Harkins, Kirby & Murphy, 1,217; 
Hodgson Kennard, 1,331—Bigelow, Kennard, 
1,901; D. C. Percival, 1,265—Lenox Jewelry 
Co., 1,224, # , 

Nearly 400 guests and members of the 
Smith, Patterson Benefit Association were 
‘ntertained at a dance and concert in the 

ateau Dansant, Huntington Ave., Sept. 27. 

€ concert, a very fine one, was directed 


E. A, Gay, and the contributors were. 
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Donald Reaves, bass; Harry Forbes, bari- 
tone; Mrs. Myrton Lovell, violin; Myrton 
Lovell, tenor; Mr. Lovell and Mrs. Albert 
Kerr, duets. A male quartet and a 
chorus also rendered several selections. 
The pianists were Miss Olga Jacobson and 
Miss Theresa Krake. Vincent Crowley 
headed the committee, and Edward Lyons 
was floor director, The invited guests were 
Marcell N. Smith, Nelson H. Smith, Carl 
D. Smith, James Kingman, Fred. E. Chick, 
Aubrey G. Gilmore, Frank H. Elliot, J. 
Victor Day. The matrons were Mrs. M. N. 
Smith, Mrs. C. D. Smith, Mrs. J. King- 
man, Mrs. A. G. Gilmore, Mrs. Nelson H. 
Smith, Mrs. Fred E. Chick, Mrs. J. Victor 
Day. 

The story of Louis H. Gluck, who said 
that he had been held up, beaten and robbed 
of diamonds valued at $80,000, while driv- 
ing his car between Springfield and Hart- 
ford, Conn., July 12, 1921, was attacked 
by Sol Kantor, jeweler, who declared on 
the witness stand when the case came up 
before U. S. Commissioner Hayes, Sept. 25, 
that Gluck bore not a single mark or scratch 
to indicate that he had been beaten as alleged. 
Commissioner Hayes was hearing the bank- 
ruptcy case in which Gluck is the defendant. 
The government contends that it was a 
“fake” robbery staged by the defendant and 
the testimony of Kantor was intended to 
strengthen the government’s case. Kantor 
is receiver and trustee of the United Jewelry 
Co., 132 Hanover St., and Gluck was 
partner and salesman at the time of the 
reported holdup. Mr. Kantor told the story 
reported to him by Gluck the second day 
after the alleged robbery. He said that he 
called at the office of the United Jewelry 
Co. and was surprised to find Gluck looking 
so well, Lt. Joseph Murphy, of the Spring- 
field police, testified that Gluck bore no 
marks to support his story when he was 
brought into the Springfield police station 
the morning following the alleged robbery. 
Gluck claims that he was bound, gagged 
and beaten by three or four men who came 
up to him in an auto truck, The case was 
continued. 








Columbus, O. 


Leo Yassenoff is now employed at the 
Rogers & Co. Jewelry Co. 
Among the visitors in town the past week 





‘are Harold Jacken, Rupert Smiton, Benjamin 


Cohen, Richard Marks and Williard Jones. 
Roy Gegel has left his position at the Kay 


Jewelry Co, and has returned to Ohio State . 


Urijversity where he will resume his stddies. 


“Toe Kresge, with M. M. Jay, has returned 


from Clarksburg, W. Va., where he was 
returned the winner in his 10-round bout 
with Cocky Dillo, Pittsburgh, Pa. 

Among the recent business ventures in 
Columbus of the past week is that of the 
Kull Jewelry Co. The new firm has opened 
its doors on E. Main St. and is now ready 
for business. . 

Benjamin Golding, credit manager of the 
Kay Jewelry Co., has left for Toledo, O., 
where Tuesday he will be united in mar- 
riage with Miss Hannah Felding of that 
city. After the ceremony Mr. and Mrs, 
Golding will leave for Indianapolis, Ind., and 
from there they will go through the east and 
will spend some time in New York. 





TRADE CONDITIONS 


According to reports of some of the local re- 
tailers business at the present time is better than 
it has been, and the general outlook is conceded as 
gocd, Locally business is recovering from the ef- 
fect of rail and coal strikes, and bank clearings 
are again mounting, while building operations which 
were interrupted by the rail strike, are going ahead 
at a better clip. Travelers from eastern jewelry 
houses have been coming to Louisville in numbers 
the past few days, and report that they have been 
securing some fair business for shipment in time 
for hcliday business. The Louisville retailers ap 
parently are quite optimistic concerning the gen- 
eral outlook, and feel that they will handle a 
good holiday business. 





George P. Kendrick and family, Louis- 
ville, have motored to Chicago, and are 
planning to continue the trip to New York 
and the east. 

George Katzman and his son, L. G. Katz- 
man, of the George Katzman Co., motored 
up to Lexington, Ky., to spend a couple of 
days last week. 

Following a compromise settlement in the 
bankruptcy case against the local jewelry 
house of L. Huber & Son, the business has 
been continued by Leonard Huber, at the 
same location. 

More and finer cups were given at the 
Kentucky State Fair this year than usual. 
It has been learned that the class of people 
exhibiting fine livestock today prefer 
trophies to cash, as they can display their 
trophies in trophy cabinets. 

The T. Knoebber Co., Covington, Ky., has 
filed articles at Frankfort, listing a capital 
of $40,000, with Theodore A. Knobber, Ed- 
ward T. Herricks and Edward H. Wub- 
bolding as charter parties. The company 
will manufacture and sell jewelry. 

P. B. Stith, of the house of William 
Kendrick’s Sons, as one of the more active 
members of the Louisville Exchange Club, 
was quite busy during the week of Sept. 
25, in aiding in handling affairs in connection 
with the annual convention of the National 
convention of exchange clubs in this city. 

Alvin B. Irion, of Matt Irion & Sons, as 
a director of the Market Street Merchants’ 
Association, appeared in a group picture 
of officers of that organization, in the Louis- 
ville Courier Journal, Sunday, Sept. 24, the 
club having won a silver cup as the club of 
the Local Round Table which sold the 
largest number of State fair tickets. 

Among recent visitors to Louisville were 
J. A. Granbery, of J. Austin Granbery Co., 
Newark, 'N:-J.; E. E. Strauss, Chaifetz & 
Zolotar, New York; Sydney Russell, A. 
Wallach & Co., New York; F. B. Leist, 
of S. B. Champlin Co., Providence; F. C. 
Allen, of Sansbury & Nellis, Newark; and 
William McGill, of the Gorham Co. 

W. G. Buschemeyer, Jr., of W. G. Busche- 
meyer & Son, retail and manufacturing 
jewelers, Louisville, has fairly well recovered 
from the effects of severe lye poisoning 
some monthsjago,;when a worker in a local 
restaurant started to wash out a coffee urn 
with lye and left the lye without finishing 
the job. Another employe filled the urn up 
and Buschemeyer was the first to get a 
cup of the poisoned coffee which caused him 
much distress. 
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The Cash Buyer has the Advantage!!! 


I have just returned from a three months’ trip to the European Diamond 
Markets, where I have purchased for cash a large stock of diamonds, all sizes 
and qualities. My ability to pay cash for all of my purchases makes it possible 
for me to offer some of the best bargains in Diamonds. Mr. Jacob Schoen and 
his representative will shortly call on the trade. 

It will pay you to wait 

until you see this stock 


JACOB SCHOEN 


6 Maiden Lane New York 





















































Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Wil 
ganas Seay 
? 
ad H. NORDLINGER’S SONS * 
(INCORPORATED) 
Offer Exceptional Attractions in Stones for All 
irs, Pl d Bri 
Pendants, Sautoirs, Placques and Briolettes 
Onyx Amethyst Sapphire 
Lapis Topaz Blood Stone 
And Many Others Suitable for the Above Purposes 
Thru our European offices we can offer extraordinary values at this time, when most necessaryto the Trade. 
Importers and Dealers in Precious and Imitation Stones 
be New York, 70 West 40th Street & 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 

















PLATINUM <eeaeeeees MOUNTINGS 


65 Nassau St, NewXorke 
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Sol Spector, Gallitzin, Pa., has sold his 
business and is in Philadelphia looking for 
a place to start in business. 

Extensive alterations are being made by 
J. M. Eichmann at his jewelry store, 2621 
Westville Ave., Camden, N. J. 

L. Wilks, salesman with Aisenstein & 
Gordon, 712-14 Sansom St., left on Oct. 1 
for a trip through the anthracite region. 

Samuel Aisenstein, of the firm of Aisen- 
stein & Gordon, 712-14 Sansom St., re- 
ceived word from Poland last week of his 
father’s death. 

William S. Blizzard has brought suit in 
the Common Pleas Court against I. Press 
& Sons, jewelers, 801 Chestnut St., to re- 
cover $2,500 on notes. 

Among the salesmen in the city last week 
were Paul Gesswein of Paul H. Gesswein 
& Co., 35 Maiden Lane, New York, and H. 
A. Michaels of B. A. Ballou & Co., Provi- 
dence, R. I. 

Samuel Axelman, jeweler, 1614 Susque- 
hanna Ave., recently reported the theft of 
five watches, valued at $150, from his store. 
While the jeweler left the store to go into 
the basement, a sneak thief entered the store 
and carried off the watches. 

Sol Sickles, a member of the firm of M. 
Sickles & Sons, 900 Chestnut St., accom- 
panied by his son, Morton Sickles, left this 
city Sept. 24 on a southern business trip. 
They will be away for several weeks and 
travel as far south as Florida. 

Joseph Spiegelman, of Dallas & .Co., 
721 Sansom St., has purchased a new home 
in the suburbs at Wynnefield. Nathan Hal- 
pert, 714 Sansom St., has also bought a 
home on the Roosevelt Boulevard. 

Max Gordon, a member of the firm of 
Aisenstein & Gordon, 712-14 Sansom St., 
and Charles C. Wright, manager of the 
watch department of thé same firm, were 
in New York on business last week. 

Out of town jewelers in the city of late 
included A. G. Potts, Easton, Pa.; Frank 
Kline, Spring City, Pa.; G. William Beck, 
Vineland, N. J.; G. William Eberman, Beth- 
lehem, Pa., and B. Goodman, Houtzdale, 
Pa. 

Fred Barry, a Philadelphian who is a 
salesman with Ziruth Burgess Co., New- 
ark, N. J., has returned home following a 
six weeks’ business trip in the west and 
reports an improvement in business condi- 
tions, 

Arthur Aisenstein and Joseph Baltin, 
salesmen for Aisenstein & Gordon, 712-14 
Sansom St., are taking daily business trips 
man auto truck to towns in Pennsylvania, 
New Jersey and Delaware within a radius 
of 50 miles from Philadelphia, 

James B. Roth, representative of Sonny 
Bachofer, jeweler with offices in the Burd 
building, returned last week from a trip 
through the State. Mr. Roth expects a 
marked improvement in jewelry business as 
the miners have gone back to work follow- 
ing the settlement of the strike. 

George Wiltshire, a member of the firm 
which recently purchased the business of 
W. R. Cobb & Co., Pawtucket, R. I, was 
in Philadelphia last week calling on the 
trade. Mr. Wiltshire was formerly the 
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New York representative of F. H. Noble & 
Co., Chicago. 

A. W. Woolf, Collingswood, N. J., fell 
down a flight of stairs at Houston Hall, 
University of Pennsylvania, last week, and 
was painfully injured. Mr. Woolf was 
taken to the University Hospital, where 
physicians examined him and found he had 
broken a rib in the fall. 

An automobile truck crashed into the dis- 
play window at the jewelry store of Samuel 
Setkin, 4405 Frankford Ave., on Sept. 22, 
and did more than $500 worth of damage 
to the stock on display. The driver of the 
truck was arrested and taken to the Frank- 
ford police station for a hearing. He gave 
his name as Stanley Oleyawski, 2604 E. 
Lehigh Ave., and was released after he 
convinced the police that the accident was 
unavoidable. Mr. Setkin carried plateglass 
insurance. 

The committee of the Jewelers’ Club of 
Philadelphia in charge of plans for the 
Jewelry Fashion Show, which was _ sched- 
uled to be held at the Bellevue-Stratford in 
October, has found it impossible to obtain 
a sufficient quantity of the high-grade mer- 
chandise which should be exhibited, owing 
to the fact that some of the manufacturers 
invited to participate were unable to spare 
their goods for display so near the holidays. 
It has been decided by the committee to 
postpone this show, and plans are being 
formed for giving it in the Spring. 
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William F. Ehmann, accompanied by his 
wife, left this week for a week’s pleasure 
trip to Detroit. 

Fred J. Dorn, the Genesee St, jéweler, re- 
turned Monday from a two weeks’ rest at 
his Summer residence at Crystal Beach, Ont. 

Mrs. Elizabeth Dickinson, head of the re- 
tail jewelry firm of T. & E. Dickinson, who 
had the distinction of being the oldest dele- 
gate at the national convention in Buffalo 
last year, left last week on a motor trip to 
New York city. 

Albert Jr. Stettenbenz has joined the T. 
C. Tanke, Inc., organization, becoming as- 
sistant manager of the present store at Main 
and W. Eagle Sts. He formerly was mana- 
ger of the Utley Piano Co., whose property 
was purchased by T. C. Tanke’s as a site 
for their new store. 

Joseph Zielinski, 20 years old, 69 Kosci- 
usko St., and John Nojanek, 18 years old, 
200 Coit St., prisoners in the county jail on 
charges of holding up and robbing a garage 
proprietor, were identified last week by R. 
M. Bartsch, retail jeweler, 590 Genesee St., 
as the two men who attacked him in his 
store on Aug. 30 and stole $208 in cash and 
diamonds valued at $875. The Bartsch rob- 
bery was a bold one. Two men entered the 
store about 11 o’clock in the morning. They 
asked to see some watches. Bartsch stooped 
to get some. When he arose he found him- 
self facing two revolvers. He was forced 
into the back room, where William Reis, an 
employe, was at work. The robbers bound 
3artsch and Reis, using some electric wire. 
Then taking a total of $208 in cash from 
the safe and till, and a tray of diamond 
rings from the window they departed. 





Edmund Englert, chairman of the board 
of directors of the Heeren Bros. Co., re- 
turned last week from a pleasure trip to 
Europe. He went for a rest and a good 
time and ignored business completely. 


Emanuel Grafner, of Grafner Bros., left 
last week for New York to purchase lib- 
erally of the Fall lines. He is satisfied 
there will be plenty of business offering 
this Fall, since quite an improvement has 
been noted in trade recently. 

Frank C. Stitt, who for many years was 
associated with W. W. Wattles & Sons and 
who also spent some time in Texas for the 
benefit of his health, is now with the house 
of Sam F. Sipe. The Sipe firm has been 
advertising the fact that Mr. Stitt’s friends 
will find him with that establishment. 

George W. West, formerly senior mem- 
ber of the old firm of West, White & 
Christy, has associated himself with the 
house of Heeren Bros. Co. and started to 
work Oct. 2 for that concern. Mr. West 
will travel for the Heeren concern and will 
be at the store much of the time. 


Frank Acklin, of the Acklin Jewelry Co., 
Tyrone, and several of his friends from 
that place were in Pittsburgh last week, 
Mr. Acklin coming here to stock up in 
merchandise. ‘He said he finds a much 
better feeling in his territory and trade 
conditions are improving all along the line. 

Henry Buhl, Jr., of Boggs & Buhl, was 
last week elected chairman of the board of 
directors of the Dollar Savings & Trust 
Co. to succeed Russell H. Rogers, his 
partner, who died recently and with whom 
he had been associated in business for 53 


years. The bank is one of the strongest 
here. 
W. O. Harrison, a former president of 


the Jewelers’ 24 Karat Club of Pittsburgh, 
and now manager of the Omega Watch 
Co., New York, spent a few days here 
last week visiting relatives and friends and 
did not forget those in the trade. Mr. 
Harrison was for many years with the Geo. 
B. Barrett Co. and later Marsh, Brown, 
Mather Co. before going to New York. 

President J. Clare Crawford, of the 
Jewelers’ 24-Karat Club of Pittsburgh, says 
the indications are that the members of the 
club will hold a smoker the latter part of 
October. He has discussed the proposition 
with several of the leaders and likely will 
ask approval of the directors to go through 
with the program which he has in mind. He 
believes it advisable to hold such a gathering 
this month, owing to the near approach of 
the holidays, after that time. 








The Whiting & Davis Co., Plainville, 
Mass., has purchased the entire plant, busi- 
ness and good-will of the Automatic Mesh- 
bag Co., Providence, R. I. The taking over 
of the Automatic Meshbag Co. is of more 
than usual interest to the trade, as it marks 
another step in the policy of the Whiting & 
Davis Co. toward the standardization of 
both manufacturing and selling practices in 
the industry; and toward the eventual elimi- 
nation of conditions detrimental to the best 
interests of all concerned. 
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SPECIAL OFFER 


10,000 Adjusted Lever Watches in a Staple Assortment 


at prices that will advance when the present supply is exhausted. Act promptly as these items will soon 
be considerably higher priced. Merchandise fully guaranteed as to service and reliability. We offer 
advertised products of reputable and old established manufacturers. Watches are tested after being cased 
and regulated before shipment. Large quantities of numbers illustrated are on hand, ready for delivery, 
especially our “BIG SIXES.” Stock your season requirements before the prices advance. 











20K. White Gold Rectangulars, Complete 
(62—6Y%4L.—16J.—Elem. (4 Adj.) Breg. H’sp’g, 





EMT, Sabb ¥esnen beep iseoenkovesxenacee $19.50 1725—10'’2L.—7J.—25-yr. white gold filled (three- 
672—6%L.—17].—Elem. (4 Adj.) Breg. H’sp’g, piece case), complete with 1/10 rib- $6” 
|) ee $20.75 bon and DOX..........sscsseccccecscees 


1725G—Same in two-piece, 25- yr. w. g. f. $6” 
(Grand atiality) CASO..c.ccccccscceses 
mat in Tonneau, Octagon or Cushion 25-yr, 
. two-piece cases. 
174_-Same in 14K. white or green gold in any 
popular shape, complete with ribbon, 14K. 
ee a rer $9.50 


De Luxe Sterling or Hadley 14K. 1/10 w. g. f. 
Mesh Bracelets for ribbon watches: Narrow, 
each, $2.25—Broad, each, 00. 


654—6Y%4L.—15J.—14K. W/G complete...... $16.00 





172—104%4L.—7].—20-yr. (Dueber) round P. P. 
Conv., complete with 1/10 ribbon $6” 16 size—7J.—(Elida) 10-yr. green gold filled 954—93%4L.—15J.—14K. white or green gold in 


Me CLL. cécbéuucp he sbeuscovesersuseaey (Star W. C. Co. Scepter quality) 6° any popular shape, complete with ribban, 
For engraved bezels or 1/10 convertible Engraved bezel and border, boxed.. $ 14K, trimmipgs and box..............+. $13.00 
link bracelets, add 50c. This movement can Same in 12 size, 15J., with fancy and en- Same watch, complete in 14K., with dial and 
also be furnished with 10-yr. and 20-yr.  graved dials. ..0s..c-eceesseeessccceeees $8.00 crystal shaped to case, add $2.00, 

octagon bezel or 20-yr. octagon and all Same watch elie ‘in 20K. round glass 
shapes in 14K. conv. cases. We also wholesale movements and cases. cases with 18K. trimmed ribbon, add $3.00. 


Prices Are Net—Special Cash Discount. 


BERNARD I. PACKER 


68 Nassau Street Tel. John 1348 New York 














AMERICAN PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings Necklaces 


Bunde & Upmeyer 
65 Nassau Street, New York 
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ITH the _ coal 
strike over and 
the railroad strike 
coming to an end, with 
the people of the country back from their 
Summer vacations and with schools and 
colleges open in full swing, the Fall season 
of the jeweler is beginning under normal 
conditions again. Unless all signs fail the 
business enjoyed by our merchants within 
the next few months will be more satisfac- 
tory than that which they have done for a 
long time past, All over the country come 
reports from every line of business of re- 
newed activity in manufacturing centers, 
with the result of an increase in buying 
power of the population of those districts 
and our own reports from big cities and 
towns of the country indicate that in this 
activity the jeweler is beginning to get his 
share at the present, with a chance for in- 
creased business as time goes on. 

3ut though conditions have changed for 
the better, our merchants must realize that 
good business will be done only by those 
who go after it in the proper way and who 
use every effort to make their customers 
realize that they have the character and 
kind of merchandise that is needed for the 
Fall and holiday season. The conditions 
that followed the war, when anything could 
be sold, irrespective of its quality or price 
and any man could do business irrespective 
of his ability, will not return; in fact they 
may never return. Business now comes only 
to him who by his efforts to please and 
serve, gives customers what they want at 
the proper prices. Now is the time when 
the jeweler must buy right and then let his 
customers know that he has the right mer- 
chandise at the right prices. 

Selling methods have changed since the 
boom time of a few years ago, when the 
people of the country were anxious to spend 
and needed only to have their attention di- 
rected to particular merchandise. ' Today, 
the anxiety to spend has disappeared, but the 
purchasing power of the customer has not 
been curtailed to anything like the extent 
that people imagine. To sell to him today, 
one must not only interest him in_ the 
articles offered, but make him realize why 
he should buy it now. Fortunately for the 
jeweler the advancing market in diamonds, 
platinum and other basic elements of his 
business supply these arguments and give 
him an advantage in meeting the competition 
of those who seek to sell other gifts in 
place of the “gifts that last.” 


Good Fall Business 
for the Progressive 
Merchant 





AFE the nominees 

who are running 
for Representative in 
your Congressional 
district as well as the nominees for Senator 
from your State on record as to their posi- 
tion on the jewelry tax? Have, you or your 
State organization made it clear to the gen- 
tlemen who will represent you in Congress 
next year that your vote for them at the 
coming election will depend solely on the at- 
titude they take in regard to the abolition of 
the unjust and discriminatory excise taxes 
now in our Revenue Laws? 

These questions should be put to every 
jeweler in the country and wherever they 
cannot be answered in the affirmative it is 
up to the dealer to see that something is done 


Get Busy 
in the Tax Fight 


CIRCULAR 





111 


at once to obtain the desired information so 
that he may be in a position on Nov. 6 to 
vote for only those candidates who are 
pledged to support a measure favoring equal 
taxation for all industries and also pledged 
to do their utmost to abolish the present tax 
on the retail jewelers’ sales. 

Most of the State organizations are jump- 
ing into line to follow the Indiana plan of 
putting Congressional and Senatorial nomi- 
nees on record on the tax question and are 
co-operating with the Jewelers’ Special Ex- 
cise Tax Elimination Committee, of which 
Ralph Roessler, Marion, Ind., is the active 
chairman. Already numbers of candidates 
for office in our natignal legislature have 
come out unequivocally for a repeal of the 
special excise taxes on particular businesses 
while others have taken a broad stand to 
favor only such legislation as will put all 
industries in the same class for taxation pur- 
poses. The work is already having a telling 
effect despite the fact that the national cam- 
paign has only just been started on the way, 
but if the jewelers of the various States do 
their duty the effect in the next three weeks 
should be very pronounced indeed. 

As the political situation has developed it 
has brought about a condition most favor- 
able for good results in an effort to get the 
Congressmen-elect lined up against a con- 
tinuation of the jewelry taxes. The jewel- 
ers’ fight is one for the principle of equality 
of taxation of all industries which on its 
face is worthy of support. The coming elec- 
tion, as far as Congress is concerned, is con- 
ceded to be a close one in most districts and 
most Congressmen re looking for every vote 
that they can possibly obtain. There is no 
element of our population making a fight to 
retain the unequal taxes now on our books 
and candidates may see an opportunity for 
strengthening their position in espousing the 
cause of the jeweler, the automobile dealers, 
the candy men and the members of other in- 
dustries who are now discriminated against 
in the tax law. 

Now is the psychological time to get these 
candidates on record and in most cases to 
vet favcrable consideration for the idea oi 
equal taxation, and if the jewelers of all 
States work as the Indiana jewelers have 
done in this national campaign it is more 
than possible that the next House of Repre- 
sentatives will contain a very large propor- 
tion of members who are on record against 
and are ready to repeal the iniquitous taxa- 
tion that has been continued since the war. 
Now is the time for effective work and every 
jeweler should do his duty. 





HE reports by 
ot te jewelers returning 
e rom abroad as well 
Diamond Market .. the news letters re- 
ceived from our own correspondents in the 
diamond centers of Europe, indicate an 
unusual firmness in the diamond market 
throughout England and the continent and, 
what is more, it appears that fine goods such 
as are suitable for the American market 
are not only high priced but very scarce, 
and in some instances almost impossible to 
get at the present time. Generally speaking, 
it seems as if most of the disturbing trade 
factors in the market have been eliminated 
and were it not for the political situation of 
Europe there is little doubt that the demand 


The Strength 
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VECEEEEEEEEEEEEEEEE_EEEEEEEEEEEEEELXL7UXAEXUTXUEEEEEU7TATDHeb 5" iamonds throughout the world would 


be unprecedented in its extent. Even now 


there are rumors that an increase in the 


price of “rough” is contemplated by the 
syndicate owing to the disproportion between 


the amount of available rough received and 
the possible demand. 
Despite the prediction of pessimists with- 
Popular Designs 
Light and Medium Weight 
Let us fill your orders 
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in, and particularly without, the jewelry 
trade, the diamond market has proved to be 
based on an exceptional foundation which 
has kept the value of the stones fairly 
stable under conditions that would have 
demoralized the price of any other com- 
modity. True, the reaction after the war, 
the increase in the number of goods from 
Russia and the fact that for some time the 
small Congo goods were not controlled by 
Syndicate interests, caused the supply in 
certain quarters to exceed the demand. This, 
with the merchandise sold at a loss by peo- 
ple in financial difficulties, caused what may 
have appeared to the outsider to be a slump 
in diamond prices for awhile. But this was 
but temporary, owing to the fact that the 
bulk of the supply of rough was controlled 
by the London Syndicate and fundamentally, 
or at least at the source, the market prices 
remained stable. It was simply a question 
of absorption of the “distressed” goods and 
those not under price control as to when 
the market would resume its normal condi- 
tion. This is what seems to have taken 
place and today, as a general rule, prices 
of diamonds are based upon the price of 
rough plus the cost of cutting. As the 
Syndicate controls practically all the dia- 
monds coming into the market, the price 
now and hereafter will be affected entirely 
by the cost of the rough. The policy of the 
Syndicate to maintain prices and to change 
only in the way of gradual increases when 
the market so permits, insures a stable and 
perhaps a rising market to the trade from 
now on. 

In every other line of industry the defla- 
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N tion in prices after the war ran all the way 
\N from the retail dealer back to the producer 
\ of the raw material. This has caused the 
N ° ee. new prices to be based on conditions that 
N We are sp ecial distributors of are absolutely different from those previ- 
N ° ously existing. Not so, however, with dia- 
\ A rch Crown Mountings monds, where the basic material is in the 
N hands of those who have and will produce 
N only as the world absorbs their product. 
SX : 

\ Conditions may change superficially, but the 
\ fundamental basic conditions of the diamond 
N trade remain the same at all times. There- 
\N fore a return to the normal conditions of 
\ consumption simply means a return to old 


normal conditions of production and prices. 
This difference between the diamond and 
other industries has not been understood by 
many economists or writers on business 
topics who have failed to see why the dia- 
mond trade should not go through the same 
vicissitudes as experienced by the others 
with every reaction in world conditions, 
depression and panic. Those conversant 
with the diamond industry, however, have 
known differently and their predictions that 
this trade would again “come into its own 
and that the public could never look for- 
ward to a downward trend in the diamond 
market, are beginning to be realized. 


Cross & Beguelin 


Established 1863 
Entire Third Floor 


21-23 Maiden Lane 
New York City 
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E. C. Lay, Inc., Laport, Ind., has. been 
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October 4, 1922. 


Ne 


- 
(hy 


Frank Milhenning, of J. Milhenning, Inc., 
Chicago, was in this city last week. 

Irving Walker of the Rivera Pearl Co., 
65 Nassau St., has returned from a six 
weeks’ trip abroad. 

Pail Sacks, of the Metropolitan Jewelry 
Credit Co., 33 W. 125th St., has opened an- 
other store at 105 Liberty St. 

According to an announcement made last 
week, J. L. Blumen has severed his connec- 
tion with the Cohan-Epner Co., Inc., 122 
Center St. 

Joseph Falk, formerly connected with the 
Famous Watch Case Co., is now associated 
with Samuel Z. Korff, Inc., manufacturing 
jewelers, 49 Maiden Lane. 

Frederick W. Rauch, importer of pearls 
and precious stones, 522 Fifth Ave., has 
returned from the London and Paris pearl 
markets, on the steamship Aquitania. 

Creditors of David Allen, Inc., jewelers, 
will hold a meeting in the office of Seaman 
Miller, referee in bankruptcy, 2 Rector St., 
to-morrow (Thursday), at 11.50 a. M. 

F, A. Johnson, representing Joseph Fahys 
& Co., 15 Maiden Lane, left this city yester- 
day (Tuesday) on a business trip through 
New York State, part of Ohio and Penn- 
sylvania. 

On Monday, Oct. 9, at 552 Broadway, 
United States Auctioneer Shongood will 
sell the assets of L. Druckerman & Co., 
consisting of novelty jewelry, silver-plated 
ware, etc. ‘ 

The office of the Sterling Silverware 
Manufacturers’ Association, formerly lo- 
cated at 15 Maiden Lane, has been moved 
to Room 1102, at 345 Madison Ave., between 
44th and 45th Sts. 


At 11.20 o’clock tomorrow (Thursday) 
morning a meeting of the creditors of the 
Elite Metal Works will be held at the 
office of Seaman Miller, referee in bank- 
ruptcy, at 2 Rector St. : 

Reginald Farr, for many years a designer 
with Tiffany & Co., this city, has opened an 
office at 17 W. 42nd St., where he intends 
to supply special designs for silverware, 
jewelry, medals and other ornamental metal 
work to the trade. 

A charter of incorporation was issued at 
Albany, N. Y., last week authorizing the 
firm of Reich & Ross to conduct a jewelry 
business in this city. The capital is placed 
at $10,000 and the incorporators are: A. 
Reich, I. E. Ross and J. F. Buscemi. 

E. C. Lunt, connected with the local office 
of Simpson, Hall, Miller & Co., 15 Maiden 
Lane, returned to this city on Monday after 
being absent for a week, during which time 
he visited the concern’s factory at Walling- 
ford, Conn., and was for a time in Boston 
and Providence. 

After being located at 683 Fifth Ave., the 
concern of Alfred Smiles, Inc., has arranged 
to remove its business to 448 Madison Ave., 
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at which location the concern has leased the 
entire store and basement. The leasee will 
occupy this store as soon as extensive al- 
terations can be completed. 

In observance of Yom Kippur, many of 
the downtown establishments in the jewelry 
and kindred trades were closed all day 
Monday. The Day of Atonement, as it is 
also known, is considered the most sacred 
day in the Jewish calendar. It began at 
sunset Sunday night, continuing until sun- 
down on Monday evening. 

A firm organized several weeks ago by 
Maurice Rosenthal to conduct a wholesale 
and retail jewelry business under the name 
of Rowes, Inc., was incorporated at Albany, 
N. Y., a few days ago, with a capital of 
$25,000. The incorporators are M. and P. 
Rosenthal and L. Prashker. This concern 
has leased a store at 34 Park Row. 

The platinum market still remains firm 
and Monday afternoon of this week saw no 
change in the price of this metal which has 
prevailed for the past few weeks. The soft 
metal is still quoted at $118 an ounce while 
that containing five per cent iridium is going 
at $126 an ounce. The price of platinum 
containing 10 per cent iridium still re- 
mains at $134 an ounce. 


William T. Hoyt, president of the Hoyt 
Silver Co., and Harry D. Gue, of the same 
concern, delivered addresses at the meeting 
of the Stewards’ Association, held: in this 
city, Sept. 27. Mr. Hoyt’s remarks were 
of a general character telling of the advances 
his company had made in the manufacture of 
tableware while Mr. Gue spoke on the sub- 
ject of stainless tableware. 

An exhibition of craft jewelry by George 
Jensen, famous Scandinavian silversmith, is 
now under way in the Co-operative Gallery 
of the Art Center, 65-67 E. 56th St. Mr. 
Jensen has revived in the pieces on exhibi- 
tion the art of the craftsmen of the Middle 
Ages. The exhibition includes brooches, 
rings, pendants, scarf pins and cuff links in 
a profusion of design and color. He makes 
extensive use of some precious stones. The 
exhibition should be of interest to manu- 
facturing jewelers, who may obtain ideas 
for new deSigns. 

The Atlantic Comb Works, of New York 
city, have been cited in a formal complaint 
by the Federal Trade Commission. The 
concern manufactures and sells toilet arti- 
cles composed of nitrated cellulose or py- 
roxylin plastic, known commercially as 
“celluloid,” “pyralin,” ‘““fibreloid,” “visco- 
loid,” and by other names. This product 
resembles ivory in color and general ap- 
pearance and the respondent, the complaint 
alleges, exploits the same under the title 
and designation of “White Ivory,” thus, ac- 
cording to the commission, deceiving the 
purchasing public into the belief that the 
articles so distributed by respondents are 
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made of ivory in whole or in part. The re- 
spondent is given 30 days in which to an- 
swer the charges, after which the case will 
be tried on its merits. 

The Board of Directors of the National 
Retail Dry Goods Association at its regular 
meeting at the New York headquarters last 
week received the report of the committee 
appointed by the board at the last meeting 
to study the results of the first National 
Merchandise Fair, As the result of the 
committee’s report and the discussion which 
ensued, the board decided to repeat the Na- 
tional Merchandise Fair in the year 1923. 
Ira M. Younker was reappointed chairman 
of the ways and means committee for the 
National Merchandise Fair. The committee 
was authorized to visit various cities to look 
thoroughly into the matter of where the 
next fair will be held. 

Creditors of S. Rosenthal, 74 Lafayette 
St. held a meeting last week at the rooms 
of the National Jewelers Board of Trade, 
15 Maiden Lane, at which time Mr. Rosen- 
thal’s financial condition was discussed. 
Following the meeting, Mr. Rosenthal of- 
fered to settle with his creditors on the 
basis of 25 cents on the dollar, payable in 
cash. The creditors are considering the of- 
fer. Mr. Rosenthal has liabilities totaling 
about $13,000, while his assets amount to 
approximately $2,000. At the meeting a 
committee consisting of three creditors was 
appointed to investigate the jeweler’s finan- 
cial condition. This committee will proba- 
bly report at a forthcoming meeting. 

Schedules in bankrutpcy were filed in the 
United States District Court, this city, last 
Thursday, by Leon N. Press, retail jeweler, 
at 531 E. 166th St. These schedules list 
the jeweler’s liabilities at $6,264, all of 
which constitutes unsecured claims and as- 
sets at $2,656, consisting of stock in trade, 
$2,250; deposits of money in the bank and 
elsewhere, $6; property in remainder, re- 
version and trust, $150, and property claimed 
to be exempt, $250. Involuntary bankruptcy 
proceedings were instituted against Mr. 
Press on May 11, of this year. Among the 
largest unsecured creditors are M. Kraut, 
$829; B. Pusrin, $195; Greenfield Jewelry 
Co., $148; Union Coral Co., $157; Leo Po- 
horiles, $536; E. & J. Bass, $219; Wechsler 
Jewelry Corp., $146; J. R. Wood & Sons, 
$240; M. Anzelowitz, $550; M. & C. Gold- 
stein, $675; William A. Rogers, $100; Hol- 
land & Stein, $179; Empire Watch Co., $291; 
Modern Watch Co., $625; Kahn & Den- 
hafter, $392; Harry Hudesman, $157, and 
Metropolitan Watch Co., $104. 

The P. R. K. Mfg. Co., manufacturing 
jeweler, 121 Canal St., has moved its plant 
from Room 32 to Room 84, on the eighth 
floor, in the same building, where the con- 
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TNE HEIN oH TERR NE RATS AO 
| hey SOLIDARITY: “The Case That Courts 
ea 4 , Comparison” 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 











Representative Watch Jobbers 
are Solidarity Jobbers 


sonny. gxeewooo, SOLIDARITY WATCH CASE CO. *%.2..#ct 
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OSCAR M- GAMMON 15 Maiden Lane, New York (SHIRTY YEARS)" SS SS. 
ONE HUNDRED YEARS OF Convenient to the 
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knowledge of its re- 
quirements created by 
an experience and serv- Your patronage is solicited 
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Nees ~ ieee Fidelity - International 
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cern will have larger and better equipped 
quarters. 

The business of the Peckham Seamless 
Ring Mfg. Co., this city, was incorporated 
at Albany, N. Y., last week, with a capital 
of $25,000. The incorporators are W. A. 
Aixon, J. J. Boedigheimer and C. J. 
Murphy. 

Joseph Leudan, importer and cutter of 
diamonds and precious stones, Los Angeles, 
Cal., is in this city on a buying trip and 
while here is making his headquarters at 
the offices of James J. Loeb & Bro. 68 
Nassau St. 

Mr. Roessler, represenumg Carrington & 
Co., Inc., manufacturing jeweler, with an 
office at 7 Maiden Lane, will leave this city 
this week to visit the trade in the New Eng- 
land States. Mr. Roessler has been con- 
fined to his home by illness. 

The Lincoln Outfitting Co. is the name 
of a concern incorporated at Albany, N. Y., 
last week, with authority to conduct a 
jewelry and clothing business in Brooklyn. 
The capital is $5,000 and the incorporators 
are A. and C. Adawab and M. Wattenburg. 

It was announced last week that Herman 
Savell has severed his connections with 
Joseph Cowan. Mr. Savell is now engaged 
with S. Kramer, importer of diamonds, 
pearls, precious and semi-precious stones, 
106 Fulton St., and will call on the trade. 








Lady Was a Gentleman 


Boston, Mass., Oct. 2—A ready wit and 
an observing eye are two of the attributes 
of W. W. Lefavour, who is a representative 
of the L. E. Waterman Co. at their Boston 
headquarters. They stood him in good stead 
a week or so ago, and won for him a fully 
equipped Ford car in the Boston Post “What 
did you see today” contest. His contribution, 
reprinted from the Boston Post, was as fol- 
lows: 

“Last week I was sent to call on an old 
customer from whom we had not recently 
been getting the regular business. The man- 
ager was cold, but finally told me that one 
of his young lady employes had been treated 
badly at our store. He introduced her, we 
went over the matter, and after adjusting 
things succeeded in getting a nice order. 

“Today I called again with the goods and 
in the course of our business had to ask an- 
other young lady her name, when she re- 
plied, ‘Be a gentleman.’ Now I was quite 
sure [ had given no occasion for such an 
answer and began to wonder if the girls 
there were all so touchy, but asked her once 
more in a polite way and got the same an- 
Swer, ‘Be a gentleman.’ 

“‘Well, I am trying to be one, but what’s 
your name?’ 

““My name is B. A. GENTLEMAN,’ she 
said, and it really was.” 

Quoting Mr. Lefavour’s words of accept- 
ance: 


“I can use this car to the best possible ad- 
vantage, for | have a family of six chil- 
dren. To take a family of this size by train 
Pa trolley is an expensive proposition these 

ays,’ 
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Proprietors of Detroit Jewelry Auction Es- 
tablishments Fight Interference of Police 
with Their Business Places, but Court 
Vacates Temporary Injunction 


Detroit, Mich., Sept. 26—Proprietors of 
jewelry auction establishments have no pro- 
tection from police under a ruling today by 
Judge Ormond F. Hunt in circuit court. 
Judge Hunt denied Mose Ratner, Asher 
Moss, Theodore Rothstein, Joseph Samuels 
and Milton D. Ginsberg the permanent in- 
junction with which they sought to restrain 
Dr. James W. Inches, police commissioner, 
from arresting them or interfering with their 
business. He also vacated a temporary in- 
junction which had been granted on their 
petition Aug. 3. 

When police sought to close up the jewel- 
ry auctions along lower Woodward Ave. and 
other downtown streets, the proprietors 
sought protection in the courts and asked 
for an injunction, 

Judge Hunt, in his statement, declared the 
Michigan law on the subject is reasonable 
and that it delegates to cities the right to 
adopt further protective measures. The or- 
dinance under which the auctions were 
closed, he declared, is reasonable and not un- 
duly harsh. 








Trade Gossip 

The L. E. Waterman Co., 171 Broadway, 
New York, has prepared and is now sending 
out a 40-page booklet which is the most 
elaborate of its kind ever published by the 
concern. It contains an interesting descrip- 
tion of the making of fountain pens, tracing 
the work of obtaining the rubber and other 
materials in the raw state and then follow- 
ing the work through until the pens are 
completed. The booklet has many excellent 
illustrations and is well written. Copies 
can be obtained by retail jewelers who will 
write the L. E. Waterman Co. 

x *k * 


Adolphe Schwob, Inc., 
has in the _ past 


The house of 
New York, which 
sold the Tavannes watches through the 
jobbing trade, is now going to market 
the Tavannes watches only direct through 
the retail jewelers, according to an 
announcement this week. The Tavannes 
watch has a wide reputation, but Adolphe 
Schwob, Inc., the sole agents in the United 
States for Tavannes, are about to launch 
into an extensive national advertising cam- 
paign and in this way bring before the 
public in general the beauty and wonderful 
qualities of this timepiece, and to let the 
public know that the Tavannes factory is 
one of the largest and finest equipped fac- 
tories in the world. All the parts of the 
Tavannes movements are interchangeable and 
all the largest material houses in the United 
States will carry a full line of Tavannes 
material. These watches—both ladies’ and 
gentlemen’s—will have the name “Tavannes” 
both on the plate of the movement and on 
the dial. They will all come in American 
cases—platinum, solid gold and twenty-five 
year filled with a variety of designs and 
shapes. All will be attractively boxed. The 
ladies’ watches will be made from 10% L 
down to 5% L in all shapes—round, rec- 
tangle and oval. Gentlemen’s watches in 
15 to 21 jewels, 12 size and 17 ligne. 
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Earle Kent, of the Kent Jewelry Co., en- 
joyed a 10 days’ stay in Maine recently. 

William H. Blake has announced that he 
will be a candidate for the Council at the 
coming election. 

J. L. Sweet entertained the members of 
the Murray Universalist Men’s Club, Satur- 
day, at his farm in West Mansfield. 

Edward Ludwig has sold his business, 
known as the Attleboro Engine-Turning 
Co., to the Brigham Engraving Co. 

C. L. Valentine, for the past 10 years a 
member of the sales force of the Freeman- 
Daughaday Co., has resigned his position. 

Joseph Kerkhoff and Edward Keller, two 
well-known jewelers, attended the sovereign 
Grand Lodge meeting of the Odd Fellows 
in Detroit. 

The Baer & Wilde Athletic Association 
tendered its champion ball club a banquet at 
the Taunton Inn last Thursday night. Mau- 
rice Baer was one of the speakers 

William Hart was found guilty of larceny 
of gold emblems from the Geo. L. Paine Co. 
last week and sentenced to six months in 
the House of Correction. On the recom- 
mendation of Mr. Paine the mittimus was 
suspended by Judge Hagerty, who took oc- 
casion to say that it was only on the recom- 
mendation of the manufacturer whose goods 
were stolen that he was placing the guilty 
man on probation. 








Letter Sent Out by Automobile Chamber of 
Commerce 





(Continued from page 93) 





is not necessary for me to consume your time with 
any further detail. 
“Very truly, 
“igve. “Pyke JOHNSON. 
This is the letter that the National Au- 
tomobile Chamber of Commerce is sending 
out: 


“NATIONAL AUTOMOBILE CHAMBER OF 
COMMERCE 
“Albee Building, Washington 
“September 29, 1922. 

“Are you in favor of the repeal of all dis- 
criminatory war excise taxes? 

“Whe desire of Congress to repeal discrimina- 
tory war excise taxes was definitely indicated in 
amending the 1918 Federal tax law by removing 
such taxes on some articles and reducing them on 
others, In no case did Ccngress increase such 
taxes or add new ones, 

“The Discriminatory war excise 
Federal tax laws of 1918 and 1921, and the 
changes made in the 1918 law by the 1921 law, 
are graphically shown in the attached memoran- 
dum. 

“Apparently Congress believed it of greater im- 
portance to relieve musical instruments, sporting 
goods, chewing gum, thermcs bcttles, fur articles, 
picture frames, perfumes, toilet waters and hair 
dyes, than individual transportation. In this be- 
licf we do not concur, and we feel that the only 
equitable thing in the interésts of fair play and 
the welfare of all industry as a whole, is to re- 
peal all discriminatory war excise taxes. 

‘“‘We trust that our question is not out of order, 
and that we may be favored with an early answer. 


taxes in the 


“Very truly yours, 
“C. C. Hanen, 
“Chairman, Taxation Committee. 


“Taxation Committee: 


“C. €. Heneh “George M. Graham 
“Charles Clifton “F, J. Haynes 
“H. H. Rice “Pyke Johnson, Secretary.” 


“J. Walter Drake 
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Circulation That Is Guaranteed 


THE JEWELERS’ CIRCULAR guarantees its circula- 


tion on all advertising contracts. 

This guaranty of 10,000 copies a week is a contract con- 
dition. 

It means you not only know but can demand, at any time, 


proof of exactly how much distribution you are getting 
for each dollar you spend. 


The Jewelers’ Circular Rate’ 


$7.00 per page, per thousand copies 
guaranteed circulation 





Buying guaranteed circulation is buying a known quantity and, as you can 
readily see, it is entirely different from relying on faith, which must 
necessarily be the case when you buy circulation that is only claimed. 





Consequently, when buying advertising 
why not insist upon a guaranty of circula- 
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Seven Reasons for 
Jewelers’ Circular 
Supremacy 


1st —Lowest Advertising Rate 
per thousand circulation 


2nd—Largest Circulation 


guaranteed 10,000 copies 
a week 


3rd—Highest Quality Circulation 


all paid—at the highest 
subscription price 


4th —Greatest Purchasing Power 


practically all the rated 
dealers of the country 


sth —Most Thoroughly Read 


all the news—and first 


6th —Real Dealer Influence 


because of commanding 
trade position 


7th —The Prestige of Over a 
Half-Century of Service 


tion written in the contract? Why not be 
sure of how much you are getting and how 
much, per thousand, you are paying? 


DON’T YOU REALLY BELIEVE YOU 
OWE IT TO YOUR OWN BUSINESS TO 
BUY ADVERTISING AS YOU BUY 
GOODS? 


*The minimum advertising rate of $7.00 per page per thousand 
circulation is based on page space being used each issue in the 
year. A somewhat higher price, but adjusted to the exceptionally 
low yearly rate, prevails for smaller space and for pages run for 


a shorter period. 

















43% more individual advertisers and nearly 3 
times as many pages of advertising appear each 


year in The Jewelers’ Circular than in any 


other jewelry journal. 
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TRADE CONDITIONS 


Now that October is here and practically every- 
one is back from vacation, retailers begin to no- 


tice improvement in trade. Settlement of the coal 
strike and the practical ending of the railroad 
strike have also had a beneficial effect on business. 
Conditicns are far from normal—especially in the 
jewelry business—but fundamental factors under- 
lying good business show improvement, and sooner 
or later this must react favorably on the jew- 
elers. For instance, there is the factor of unem- 
ployment. A year ago large numbers of persons 
in Newark were jobbers. ‘Today most of them 
have work, at least om part time. This means a 
great increase in spending power over a year 
ago. Other factors in like manner show improve- 
ment. Conditions are still such that neither re- 
tail jewelers nor manufacturing jewelers look for 
a big business this fall, but many of them do 
expect a continual improvement in business from 
now until the holidays. 





The business of the Newark Smelting & 
Refining Co. at 21 Elm St., this city, is be- 
ing conducted by Ephraim Burack, and not 
Ephraim Bursik, as reported in these col- 
umns last week. 

Albert A. Schmidt, representing L. Le- 
long & Bro., Inc., refiners and bullion deal- 
ers, this city, is making an extensive trip 
through Canada, New York and the middle 
west in the interest of his concern. 

E. E. Allsopp, of this city, a member of 
the Baltimore Golf Club, won a match play 
in the Fourth Annual City Golf Champion- 
ship tournament at the Forest Hills Field 
Club links, thereby qualifying for the semi- 
final round. 

The September meeting of the New Jersey 
Retail Jewelers’ Association was held at 
De Jianni’s, 17 Central Ave. Reports of 
the recent national convention were given 
by the delegates and plans for the work 
of the ensuing year were discussed. After 
debating the issue those present decided to 
organize the State into a fighting unit to do 
away with the discriminating five per cent 
sales tax. It was felt by the members that 
this tax is a burden to the industry that 
should be removed. 

The Royal Eighteen Karat White Gold 
Co. Inc., 156 Market St., Newark, with 
Nat M. Fruchtman as agent, has been 
chartered in the office of the Secretary of 
State to manufacture white gold and to con- 
vert fine gold into white gold; to manu- 


facture, buy, sell and deal in and with white. 


gold, pure gold, and all precious metals; to 
compound alloys and to generally refine 
gold; to manufacture, buy, sell and deal in 
and with jewelry of all kinds and descrip- 
tion, and all articles made of precious and 
semi-precious metals, and to engage in the 
business of importing and exporting of all 
such articles. The concern has a capitali- 
zation of $100,000 which is composed of 
1,000 shares at $100 per share, while the 
incorporators and the number of shares held 
by each are Nat M. Fruchtman, 8; Herman 
A. Sarwin, 1, and Sol. P. Pressler, 1, all of 
156 Market St., Newark. 

The bankruptcy proceedings instituted on 
April 6, last, against Holt’s Inc., retail 
jewelers whose headquarters and main store 
were at 707 Broad St., this city, are rapidly 
nearing an end, except for a contest with 
the United States Government over a tax 
claim of $70,000 alleged to be due it from 
the Holt concern. According to the govern- 
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ment’s first claim Holt owed it the sum of 
$92,000. Later a reduction of $22,000 was 
conceded. As counsel for the bankruptcy 
receivers Jacob L. Newman, of Newark, 
and State Senator Albin Smith, of Paterson, 
where one of the Holt stores was located, 
Furst & Furst are contending for a further 
reduction of the government’s tax claim. 
The issue will be argued at a hearing in 
the Federal Court on Oct. 19. Referee 
Mason, as a penultimate step, has made al- 
lowances to receivers and counsel as follows: 
Messrs. Newman and Smith, $1,982 between 
them, that sum representing the statutory 
commission fixed by the bankruptcy act; 
Furst & Furst, who were named by Federal 
Judge Lynch, $3,500; Herman H. Singer, 
of Paterson, who filed the bankruptcy peti- 
tion for the three petitioning creditors, and 
later served as auxiliary counsel for the 
receivers, $2,500; Harrison & Roche, who 
in April, before the sixth, filed an in- 
solvency bill in chancery in behalf of Mrs. 
Susan H. Holt, widow of Frank Holt, 
founder of the Holt concern, $500. Vice 
Chancellor Backes appointed Mr, Newman 
custodial receiver on the bill field in chancery 
by Harrison & Roche, and when later in 
the same day Singer filed an involuntary 
bankruptcy petition, which had to be ac- 
corded priority under the bankruptcy act, 
Judge Lynch named Newman and Senator 
Smith to serve as receivers. The liabilities 
of the Holt concern, according to George 
Furst, exclusive of the contested claim of 
the government to $70,000, amount to 
$224,000. This total included the claim of 
Mrs. Susan Holt, who is mother of Sidney 
T. Holt, president of Holt Inc., and a claim 
filed by another member of the family 
amounting to $124,000. At present the re- 
ceivers have cash in hand totaling $125,000. 
This must be apportioned among all credi- 
tors, including the government. 
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J. F. Apple, of J. F. Apple & Co., was 
a recent visitor to Sunbury, Pa. 

G. Edward Fleisher was one of a party 
that recently visited the Delaware Water 
Gap. 

F,. A, Peters, of the H. S. Meiskey Co., 
recently paid a business visit to New York, 
and Joseph C, Hahn, of the same estab- 
lishment, visited Frederick, Ind. 

Willis Moyer, of the Non-Retailing Co., 
and wife, are home from a visit to Balti- 
more. J. Allison Reed and wife, of Pitts- 
burgh, and Walter Yenney and wife, of the 
same place, were guests last week of Alfred 
W. Moyer. 

Dr. Abraham G. Bowman, one of the 
original directors of the Non-Retgiling Co., 
and a director ever since, died recently in 
his 80th year. Among the pallbearers at 
his funeral was Alfred W. Moyer, president 
of the Non-Retailing Co. 

Newly entered students of the Bowman 
Technical School are Paul ‘E. Lewis and 
Victor Love, of Johnson City, N. S., and 
E. W. Cuthbert, Ridgeway, Pa. G. Elwood 
Penny, Selinsgrove, Pa. has returned to 
the school after a vacation of several weeks. 
His father and mother, Mr. and Mrs. John 
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Penny, came to Lancaster with him for a 
short visit. Fred J. Yeager, hailing from 
Illinois, and John A. Erickson, Kane, Pa., 
have finished their courses at the school. 

The big County Fair was held last week, 
but the jewelers say it brought little busi- 
ness to them. Nor for that matter were any 
other business places benefitted but hotels 
and restaurants. The jewelers are now 
stocking up for the Christmas holiday trade, 
which ought to be good, if indications 
amount to anything, 
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The entire stock, furniture and fixtures 
of the John Humburch jewelry store, lo- 
cated at 83 East Ave., is’ being offered at 
auction. Morris M. Myers is engaged as 
auctioneer. The sale commenced Sept. 23 
and is announced to close on Oct. 15. 

Bert Moll, manager of M. Rosenbloom 
& Co., returned from New York Wednesday. 
He went there for a few days to buy goods 
for the holiday trade. William Levinson is 
on a trip west for the house and he is ex- 
pected back about Nov. 1. A. Weinberg 
leaves this week for an extended business 
trip through the middle west. 

Lewis S. Kendall died Sunday, Sept. 24, 
at the age of 74 years. Mr. Kendall was 
born in Tyrone, N. Y., and when he was 17 
years of age he came to Rochester and en- 
gaged in the jewelry business. For 42 
years Mr. Kendall was associated with the 
Sunderlin Co. and during the 11 years be- 
fore his retirement he served as vice-presi- 
dent. The funeral services took place from 
his late home, 820 Main St. E. He leaves 
a widow, Alice M. Kendall, and one brother, 
Edward Kendall of Newark, N. Y. 

At the meeting of the Rochester Credit 
Men’s Association held here, John H. Tre- 
goe of the national association spoke on the 
subject of bankruptcies and unfair competi- 
tion. He said that the time has come to 
say that no profession or line of business 
needs more largely to clean house than the 
profession of the law. In many of the large 
cities are bankruptcy rings. We have now 
under observation a locality where a small 
company of legal practitioners make a busi- 
ness of filling defective involuntary petitions 
in collusion with the debtor so that he may 
get away with a large part of his assets. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Sept. 30, 1922. 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,235,157.86 
62,880.27 


Total $1,298,038.13 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date. Exchange. 
SEO. 2S ka weccetvscevetmenswseene $377,043.61 
SOY ZG. sai ccigndsccoveeidce sar wes 215,577.31 
SEN 27 vicewiaccanviunrs o@rerens 159,734.40 
SY | a ee a ee a 160,358.27 
Sept. 29 ..ccccccccccesssececeeees 322,444.27 
Septs 30) cic dercsdsccncecsscccdeus 

TMG xivnrwatewswewiiemmenens $1,235,157.86 
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SPECIAL ANNOUNCEMENT 
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“The Story of a Watch” 
A 3-Reel Motion Picture 


Produced Under the 


Direction of the 


BUREAU OF FOREIGN AND 
DOMESTIC COMMERCE 


United States Government 


Is Now Ready for Distribution 





THIS INTERESTING AND HIGHLY 
INSTRUCTIVE PICTURE CAN BE 
SECURED, WITHOUT CHARGE, 
FOR TECHNICAL OR SEMI-TECHNICAL 
ORGANIZATIONS, SCHOOLS, CLUBS, 
COLLEGES, CHURCHES, AND OTHER 
GATHERINGS 
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ILLINOIS WATCH COMPANY 


SPRINGFIELD 
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Chicago Notes 


A. L. Hancock, of the Bassett Jewelry Co., 
returned last week from a successful four 
weeks’ business trip through the middlewest. 

Carl P. Eiffler, Nevada, Ia., accompanied 
by his wife, motored to Chicago last week 
to look over the market and to visit with 
friends. 

Harry Farquharson, Heyworth building, is 
now calling on the trade through the south 
and west, and is expected back some time 
next week. 

George Draeb, Sturgeon Bay, Wis., mo- 
tored to Chicago last week accumpanied by 
his family to spend some time here visiting 
with friends and looking over the market. 

Joe Block, of the Block-Weinfeld Co., 
spent last Thursday at Goshen, Ind., where 
he delivered a very interesting address on 
“Diamonds,” before the Rotary Club of that 
city. 

Charles S. Purdy, Heyworth building, re- 
turned recently from a 10-day trip through 
the east and after spending a few days in 
Chicago, left for a trip through the north- 
west, 

J. B. Crawford, Chicago manager for the 
A. Wittnauer Co., returned last week from 
New York, where he spent a couple of weeks 
at the honie office getting his Fall line of 
samples. 

C. F. Baumrucker, of Jones & Baum- 
rucker Co., is spending several days this 
week at their Joliet store, going over the 
inventory and making preparations for the 
holiday business. 

Wm. Chapman, of the Chapman Jewelry 


Co., Benton Harbor, Mich., motored to Chi- 


cago Jast week with his family to spend a 
week here combining the purchasing of 
goods with pleasure. 

Frank Kissick, of the Sandfelder Corp., is 


now making a four weeks’ business trip . 


through the northwest. Sidney Bauman, of 
the same concern is also making a four 
weeks trip through the south. 

G. Fred Perry, of the Ford-Perry Co., 
returned to Chicago last Thursday after 
having spent the past three weeks in New 
York and Providence, visiting with friends 
and the home office of this concern, 
_Massover Bros. 1507 Capitol building, 
Incorporated recently under Illinois laws 
with capital of $10,000, paid in. Massover 
Bros. manufacture fine platinum jewelry, 
and commenced in this business several 
months ago. 

Hugo Hagen, representing the Stein & 
Ellbogen Co., returned recently from an ex- 
tended business trip through northern Wis- 


consin, and after spending a few days in 
Chicago getting his line in shape left for a 
month’s trip through Illinois. 

J. Kurs has opened a retail jewelry store 
on Devon Ave., a few doors west of Sheri- 
dan Road. The entire store is fitted out 
in new mahogany fixtures which gives it a 
beautiful appearance. Mr. Kurs, formerly 
was connected with A. Quint & Co., of this 
city as a watchmaker. 

Frank Whitfield, wholesale and _ retail 
jeweler, who has been located on the ninth 
floor of the Kesner building for some time, 
moved last week to room 1211 Kesner build- 
ing, where he will have more space and will 
be in a better position to take care of his 
constantly increasing business. 

Levitus & Flansberg, who have _ the 
jewelry, optical and many other department 
concessions in the Leiter building stores, re- 
cently moved their offices from Milwaukee, 
Wis., to the fifth floor of the Leiter building. 
They will continue the retail business in 
Milwaukee, but will make their headquarters 
in Chicago, 

Harold K. Green, Chicago manager for 
the Dowd-Rodgers Co., returned last week 
from a six weeks’ business trip through the 
middlewest, and reports that business condi- 
tions through that territory are greatly im- 
proved, After spending a few days in Chi- 
cago he left for another 10 days’ trip 
through the northwest. 

Emil Schmidt has associated himself with 
Henry E. Oppenheimer & Co., importers of 
diamonds and precious stones, New York 
city and will take charge of their Chicago 
office, 707 Columbus building. Mr. Schmidt 
succeeds the late Louis Bruns. Mr. Schmidt, 
for the past two years, was connected with 
M. Iralson, and prior to that time was dia- 
mond buyer for: Loftis Bros. & Co. 

Word has been received at the Chicago 
office of August Rassweiler, lapidist in the 
Capitol building, that he and his family 
sailed on Sept. 22 for New York on the 
steamship Burgenfelt, and expect to arrive 
on Oct. 3. Mr. Rassweiler expects to re- 
main in New York for several days before 
returning to Chicago to visit with friends. 
He has spent the past five months in Europe 
visiting his relatives in Germany, and taking 
in all the places of interest in France, 
Switzerland, and Norway. 

The Art Institute School of Jewelry 
Manufacturing, which is fathered by the 
jewelry industry of Chicago, opened last 
week in room 126 of the Art Institute. James 


H. Winn, who has his office at 410 S. Michi- 
gan Ave., has the school in charge, and 
said that a large registration is expected. 
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The term commencing now expires about 
Dec. 1, with hours from 9:00 a. m. to 12:00 


A. M. each day. Mr. Winn, reports that 
during. the six months of Summer school, 
eight students graduated last August. 

W. J. Meister & Co., manufacturing 
jewelers, who have been located on the ninth 
floor of the Kesner building, for the past 
nine years, were successful in securing 
larger quarters on the 12th floor of this 
same building. They have taken over rooms 
1211 to 1213. This gives them consider- 
able more space for both their office and 
shop, and especially their platinum depart- 
ment. All the machinery was moved the 
first part of last week and within a few days 
the shop was running full force. This addi- 
tional space will give them the necessary 
room they have needed for some time. 

Burglars broke into the office of Holsman 
& Co. 210 W. Madison St., early one 
morning last week and escaped with pencils 
and pens to the value of $500. The burglars 
entered the office by breaking into the ele- 
vator and then breaking the lock on the 
door leading from the elevator to the office. 
In breaking into the office an automatic 
burglar alarm went off, and the thieves 
had only time enough to gather the pencils 
and pens and escape through the back door 
before the detectives arrived. Many watch 
cases were found on the floor which the 
burglars must have dropped in their hurry 
to escape. 

Carpenters, electricians and painters who 
have been kept busy for the past six weeks 
a* the ‘uergens & Andersen Co., completed 
the.. ork last week. The concern has 
been in need of more office room for some 
time, and last May when able to secure 
additional factory space on the fourth floor, 
decided to take about 600 feet from the third 
flocr shop. The greater part of the space 
near the entrance into the office was given 
to the repair department, and the addi- 


tional space facing Washington St., was 
made into a pearl stringing department. 
After the entrance into the office was 


changed from the end of the hall to the 
side, a large shipping room was installed. 
The Juergens & Andersen Co. now occupies 
the entire third and half of the fourth floor 
of the Stewart building; the fourth floor is 
where all platinum jewelry is manufactured 
and the third floor shop manufactures the 
gold jewelry and handles all the repairs. 

F. S. McCambridge, who has been in 
charge of the optical department for Moore 
& Evans for the past six years, has severed 
his connections with his concern and is now 
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Platinum, Gold, Silver and Soft Soldering 


Quickly and Easily Done on the MAR-VEL ELECTRIC SOLDERING MACHINE 


MAR-VEL TRANSFORMER Produces SIX DISTINCT Units of Heat 
Th 
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The Most Remarkable In- | ten oR MORE RANGES of heat can be ob- 
vention of Recent Years tained from each heat unit by soldering the work 


A wonderful saving of time and on different places on the carbon. 
money for jewelers an tom- . a G F 
y aie d opto The greatest heat in each heat unit is obtained on 


























etrists. carbon directly over post, the farther from center Perf. 
We have given this machine one of carbon soldering is done, the less heat is ob- - ected 
year’s test by jewelers in dif- tained. 





ferent parts of the country. The Life Guarantee 


results have been so gratifying 
that we now offer this machine 
to our customers with the ut- ONE CARBON 
most confidence. ONLY required to 


It does hard or soft soldering. — er 
Work prepared in usual way— ~ pagent il f nr 
not necessary to remove stones ihe ong ooh 
from rings. Spectacle bridges Cuaenere,  » tates 
can be soldered without remov- ee net tac 4 
ing lenses or even zylo rims. En- rae Gee pe lial 
ameled emblem rings sized with- out entra cnarge. 

out danger to enamel. 


The Mar-Vel Works Like a Charm 
Absolutely Shock-Proof 


No. 42562 
Mar-Vel Electric Soldering Machine 


Complete with foot switch, 2 car- 
bons, copper tweezer and point 
and full instructions 


$75.00 69-Cisn 


Or Deferred Payment Plan, $7.50 with order 
and $7.50 per month for 9 months. 





















For 110 Volt 
60 Cycle Alternating 
Current only 




































































Soldering Ring Soldering Spec Bridge Soft Soldering Soldering Ladle 
Not necessary to remove stones; The speed with which a _ spec. Remove carbon electrode with For gravy ladle set heat at 2 and 
the job is done before heat reaches bridge can be soldered makes it holder and use post for contact 3 and note speed job is done. 
them. Set heat levers on 2 and 2 unnecessary to remove the zylo for light work. Heavier work can ver requires relatively more heat 
for medium shanks, heavy shanks rims or even the lenses. be done on carbon with heat set at than gold and you still have a 
2 and 3. Solders enameled emblem 1 and 1. higher heat (3 and 3) to fall back 


rings with perfect safety. on for heavier pieces. 


Ww ARNING Letters Patent No. 1426311 have been issued to the manufacturer of the Mar-Vel Electric Soldering Machine, cov- 
“ering Jewelry and Optical Soldering by electricity, and this company, together with patentee, intend to fully pro- 
tect our interests against all parties making, GH ares) or using—infringing machines. 


THE C&E. MARSHALL CO. 
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taking charge of the new optical department 
recently installed by May & Malone, 29 E. 
Madison St. 

Charles H. Spencer, vice-president of 
Norris, Alister-Ball Co., is spending several 
weeks in New York. 

Ives L. Lake, general sales manager of the 
Waltham Watch Co., has been spending the 
past 10 days at the Chicago office of this 
concern. 

A. Wolf, of A. Wolf & Co., 27 S. Clark 
St., accompanied by his wife, left last week 
for French Lick, where he expects to re- 
main for about 10 days. 

F. L. Jaccard, southern representative for 
the Norris, Alister, Ball Co., spent the past 
week in Chicago getting his samples in 
shape to start out again over his territory. 

Ernest Block, Chicago manager for Louis 
Stern Co., returned last week from a six 
weeks’ business trip to the south and Pa- 
cific Coast, and reports having had a splen- 
did business. 

Charles Otto, formerly of the Otto-Kuhlo 
Co., 29 E. Madison St., announced last week 
that he has severed his connections with 
his concern. Mr. Otto as yet has made no 
plans for the future. 

The DeVries Jewelry Shop, 125 W. Mad- 
ison St., has installed an optical department 
in its store, which is in charge of Arthur 
Frank. Mr. Frank formerly was connect- 
ed with the optical department of the Leiter 
Building Stores. 


Thieves entered the store of Fred A. Hau- 
bach, 1325 N. Clark St., late one afternoon 
last week and escaped with 10 watches, four 
of which were being repaired. The loss 
was estimated at $150. Mr. Haubach was 
in a rear room of the store and did not 
hear the thieves enter. 

Dave Holtz, who retired from the jewelry 
field last May to become president of the 
Automobile Acceptance Corporation, has 
sold out his interests in this company and 
has again established himself in the jewelry 
business with offices at 5 S. Wabash Ave. 
Mr. Holtz left Tuesday of this week for 
New York to visit the markets in the east. 

Robert A. Hume, Columbus Vaults, who 
represents the Rogers Geiger Mfg. Co., 
Cleveland, O., line of belt buckles, now also 
represents Kaplan & Alexander, of New 
York, manufacturers of platinum jewelry. 
Mr. Hume covers the middlewest territory 
for both these concerns. He left last Sun- 
day night on a 10-day trip through Wis- 
consin. 


Word was received in Chicago last week 
that a bandit suspected of being implicated 
in the robbing of the A. E. Schaefer Jew- 
elry Store, Lake Park, Ia., shot and killed 
a police captain at Sioux Falls, S. Dak., 
last week when he attempted to arrest him. 
The Schaefer store was robbed on Sept. 11. 
Schaefer suffered no personal loss, but the 
burglars took two grips of jewelry arount- 
ing to about $20,000 which had been left 
in the store overnight by Frank Kennedy, 
Iowa representative of the Norris, Alister- 
Ball Co. 

The Jewelers’ Bowling League played the 
third game last Thursday evening at the 
Mohawk Bowling Alleys, 518 W. North 
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Ave. A. Willecke, of A. Quint & Co., re- 
ceived the honor of having the highest in- 
dividual score, making 239 in the three 
games. The A. Quint Co. team rolled the 
highest average of the evening, making 
794 2/3. They played against the D. New- 
man team, which came out with 726 1/3. 
The other teams made the following aver- 
ages: A. C. Becken & Co., 733 /13 vs. 
Otto Young & Co., 754%; C. Borchers & 
Son, 709, vs. Norris, Alister-Ball Co., 699; 
C. & E. Marshall Co., 681 2/3, vs. Olsen & 
Ebann, 683 2/3. 

Window smashers are again on the job. 
Early Thursday morning of last week two 
men smashed the front glass window of the 
jewelry store of Porter L. Drew, 3350 
Lawrence Ave., and escaped with 80 dia- 
mond rings and a tray of unset diamonds, 
valued in all at $3,500. Mr. Drew stated 
it has always been the policy of the house 
to remove all valuables from the window 
at night, but on account of having had a 
sale on Wednesday and he being busy in the 
evening checking over the day’s sales he 
neglected to remove the window display. 
A watchman who was nearby when the rob- 
bers operated, heard the crash and gave 
chase but the thieves escaped. 

Among the many visitors in Chicago last 
week were: V. A. Corritan, of the Hous- 
ton Watch Co., Houston, Tex.; I. Pelz- 
weig, Ft. Wayne, Ind.; Harry K. Fites, 
Finamac, Ind.; Herman Anderson and wife, 
of G. Anderson & Son, Taylorville, IIl.; 
Harry Diedrich, of the Dietrich Jewelry 
Co., Ripon, Wis.; Clin Tinsley and wife, 
of Tinsley & Tinsley, Harlan, Ia.; Elmer 
A. Collins, of Lockman Bros., Springfield, 
Ill.; A. H. Tegge, Iron River, Mich.; 
James P. Mayo, Battle Creek, Mich.; John 
K. Godfrey, Battle Creek, Mich.; W. H. 
Carew, Streator, Ill.; O. L. Koppe, of Held 
& Koppe, Billings, Mont.; A. Thompson, of 
Russell & Thompson, Jacksonville, Ill.; J. 
Greenberg, of the Greenberg Jewelry Co., 
Sioux City, Ia.; Harry A. Hullett, Marshall, 
Mich.; E. P. Felbeck, Harvard, Ill.; Mrs. 
D. G. Gallett, and daughter, of Delbert G. 
Gallett, Aberdeen, S. Dak. 











According to jewelers, the seasonal de- 
crease in sales expected last month, was 
prevented by heavy purchases of diamonds 
and other gems. Taken as a whole, the re- 
tail trade this month, September, has shown 
a fair increase in volume over the same 
period a year ago. 

A warrant, has been issued for the arrest 
of a man 29 years old, charging him with 
drawing a check without an account. The 
warrant was issued on the complaint of 
O. E. Kennels, of the Hess & Culbertson 
Jewelry Co. Kennels charged that the man 
purchased a diamond bar pin for $245 and 
a ring for $195, in part payment of which 
he gave a check for $230. The check was 
returned marked “no funds.” Kennels says 
the man returned the bar pin but kept the 
ring, according to the information. 








Fay R. Smith, Manawa, Wis., has sold 
out to E. M. Odekick. 








TRADE CONDITIONS 
Retail jewelry stores have experienced a good 
Fall business, due to the unusual number of late 


Summer and early Fall weddings. Jewelers say 
that September this year has rivalled June in being 
a popular wedding month. These weddings have 
stimulated business in silverware to a large extent. 
Stores are reporting Christmas sales as already 
commencing, and they are optimistic as to business 
of the next few months. Jeweled bracelets are one 
of the most popular items, at present, and there is 
a great demand for these, even in the expensive 
diamond set numbers, 





The Jaccard Jewelry Co. has recently 
assumed the agency for the famous Tiffany 
Studios. 

Noble R. Fuller, who has returned from 
a vacation up north, spent some time with 
C. C. Hoefer, who has a Summer home at 
Sayer, Wis. Mr. Hoefer has spent the last 
four months in his Summer home, and is 
putting quite an addition to the lodge, and 
beautifying the grounds. Mr. Hoefer will 
be in Kansas City in two weeks, for a short 
stay, and from here he will go to Miami, 
Fla., to spend the Winter. 

Jewelers are planning to decorate their 
windows for Priests of Pallas week, in an 
unusually attractive fashion, and blue and 
white, the Priests of Pallas colors, will be 
used in all the windows. Priests of Pallas 
festivities are also being mentioned in their 
individual advertisements. Business in small 
items, such as combs, has been stimulated 
by the formal ball and the many other 
social events to take place during Priests 
of Pallas week. 

Concerning business this season, Noble 
R. Fuller, of Edwards-Ludwig-Fuller 
Jewelry Co., says: “There has been a 
noticeable pressure of business since the 
harvesting of crops, the settlement of the 
coal and railway strike, the passing of the 
tariff bill, and since the arrival of cooler 
weather. As is nearly always the case in 
human affairs, the hypnotism of the thought 
resulting from constant argument for good 
or bad business, carries the individual past 
the point where he should wake up, and 
come out of it. This is the condition at 
present. All the fundamentals and ingre- 
dients of good business are here now, but 
the hypnotism of fear still controls some 
individuals. Those merchants who are 
aware and looking forward instead of be- 
hind, have been buying and preparing for 
a good Fall, which most forward-looking 
business men confidently expect.” 








Juan N. Castillon enjoys a monopoly as 
jeweler, watchmaker and optician in the 
small city of Ensenada, Lower California, 
Mexico, and, although now past 70 years of 
age, he expects to continue at his line of 
business for some years. Senor Castillon 
has been working at his trade for more than 
45 years, and at times, before going to En- 
senada, was employed in San Diego, Los 
Angeles, San Francisco and Oakland, in 
California. He carries on his business at 
his residence, where he has one room fitted 
up with the tools and equipment of his trade. 
On the street curb he maintains the familiar 
sign of the watchmaker, and this is his sole 
means of advertising. 




















Louis Esser, head of the Louis Esser 
Co., one of Milwaukee’s “Big Four” jewelry 
companies, is enjoying a vacation at Mercer, 
Wis. He is expected to return to Milwau- 
kee after several weeks of fishing and duck 
hunting. 

Louis Miller, 990 Kinnickinnic, Milwaukee, 
has sold his jewelry business to M. H. 
Klopf, well known local watchmaker, Mr. 
Miller has made no definite future plans. 
Mr. Klopf was formerly connected with 
August Rack & Bro. 

Paul Grenlich announces that he will open 
a new jewelry store at 1277 Kinnickinnic 
Ave., Milwaukee, about Oct. 1. Mr. Gren- 
lich is well known among the Milwaukee 
jewelers’ fraternity. He was a former asso- 
ciate of J. E. Field, 337 Reed St. 

Fifteen little Milwaukee girl models are 
featuring in the special style show staged 
this week at a popular downtown theater. 
Novel stage settings, Fall and Winter styles 
in clothing are displayed. Prominent mer- 
chants of the city including many jewelers, 
have entrants in the style show. 

C. W. Olney, prominent Milwaukee 
jeweler and optometrist, is erecting an office 
building and store at 63rd and Greenfield 
Ave., West Allis, Wis., to be of brick and 
steel. The store will be modern in every 
respect and will be located in the center of 
the business district of the suburb. 

A. D. Knippel, well known jeweler of 
Portage, Wis., is on a fishing and hunting 
trip to Watermeek, Mich. Every autumn 
Mr. Knippel, one of Wisconsin’s leading 
sportsmen, makes an annual duck-hunt at 
the opening of the season to the lakes of 
northern Wisconsin or the upper peninsula 
of Michigan. 

Miss Marcia Kiehl, the 12-year-old 
daughter of F. E. Kiehl, prominent Wau- 
kesha, Wis., jeweler, died recently at the 
Waukesha City Hospital following an opera- 
tion for appendicitis. Miss Kiehl often ac- 
companied her father on his visits to Mil- 
waukee and was well known to Milwaukee 
wholesale jewelers and jobbers, 

Henry Rank, of Rank & Motteram Co., is 
busily engaged this week superintending the 
redecoration of his store at the corner of 
E. Water and Wisconsin St. A large plate 
glass window on E. Water St. was broken 
by members of the street repair department 
and is being replaced, while the store in- 
terior is being repainted and refurnished. 

H. C. Hart, of Mauston, Wis., has sold 
his jewelry store and large stock of jewelry 
to A. H. Ohlers, formerly in business at 
Mineral Point, Wis. Mr. Hart announces 
that for the present he has made no definite 
plans, and will temporarily retire from ac- 
tive business due to ill health. Mr. Hart 
visited a number of wholesale jewelers in 
Milwaukee this week. 

David Goldman, of David Goldman, Inc., 
W. Water St. and Grand Ave., announces 
that beginning this week elaborate window 
displays will be made in the company’s W. 
Water St. windows featuring the special 
standard lines handled by the company, the 
local association’s motto, “Gifts That Last,” 
and the cardinal policies of the company, all 
of which will be embodied in each display. 
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The annual picnic of the O. H. Bingen- 
heimer Co., Milwaukee, was held at the 
Oriole, on Upper Lake Namahbin, Wiscon- 
sin, a short time ago. Jaseball games 
between picked teams were the features 
of the outing. Races, stunt contests, 
a tug of war and a log rolling contest 
furnished thrills for the spectators as well as 
the entrants. A picnic dinner concluded the 
outing. 

A course in watchmaking at the seven 
evening vocational schools and the large 
Milwaukee Vocational School opened re- 
cently in Milwaukee featured by one of the 
largest enrollments in its history, compris- 
ing men, women, boys and girls of all ages. 
The courses are free, small laboratory fees 
are charged and classes are so arranged that 
they may be taken in the day or evening. 
More than 59 industrial courses of study are 
offered. 

Henry Rank, of Rank & Motteram Co., 
and a party of friends, are cleaning their 
guns and preparing their fishing tackle for 
an extended hunting and fishing trip to the 
northern Wisconsin lakes. Three Lakes, 
Pelican Lake and a number of small lakes 
in the northern wood will be fished, Mr. 
Rank declared. The duck season opened 
this week and the hunters intend to take ad- 
vantage of this fact. Partridge season opens 
Oct. 4 and the hunting party will return 
after a week of partridge hunting. 

Charles E. Hurd, Freeport, Ill, was 
robbed by burglars who entered the store 
through a rear transom, “jimmied” the win- 
dow of a storeroom entering in the main 
section of the jewelry store and_ stole 
watches, novelties, pearls and gold cases dis- 
played in the store window. Three watches 
valued at $75 each were taken, several gold 
filled cases valued at $150, a number of 
pearl necklaces valued at $60 and other loot 
consisting of fountain pens, bracelets, pins, 
cuff buttons and similar articles of jewelry 
were taken. 

Ignorance, not carelessness, is responsible 
for the inaccuracy of most timepieces, ac- 
cording to J. Sauermann, official watch in- 
spector for the Chicago and Northwestern 
railroad, whose up-to-date jewelry and watch 
repair establishment in Milwaukee was the 
subject of a feature article Sunday in a 
prominent Milwaukee newspaper. Mr. 
Sauermann in his article urged the proper 
care of timepieces, asking that the public 
overcome its unfounded belief that jewelers 
require that a watch be oiled and cleaned 
whether it needs it or not. 

Special window displays, decorated store 
fronts and a general fete day appearance 
greeted the thousands of visitors who came 
to Appleton, Wis., recently, for the opening 
of the Fall style festival. A band concert, 
parade and the general unveifing of store 
windows featured the opening of the festival. 
Leading jewelers of the city entered special 
jewelry style displays in the window dress- 
ing contest and co-operated in the general 
advertising of the week throughout the 
shopping sections in the vicinity of the city. 
Pavement dances, contests, and donation of 
refreshments drew thousands to the city. 

Daylight saving will be a thing of the 
past until! next April for Milwaukeans. 
Standard time has been resumed in the city. 
Little complaint has been heard from 
any source this year on the operation 
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of the daylight plan and the fact that few 
places in the State adopted the daylight 
schedule and that railroads were run on 
standard time did not cause much confusion, 
Milwaukee adopted daylight saving in 192] 
after a referendum vote at the Spring elec- 
tion. Opposition to the plan has died and 
it is expected to continue annually in- 
definitely. At 2 o'clock, naval observatory 
clocks were halted one hour. When the 
hour was up they were released again and 
the city was back on the sun schedule. 

Milwaukee jewelers, members of the 
Association of Commerce and the Rotary 
Club are preparing to entertain F. P, Mann, 
known as the “merchandising wizard” at 
Devils Lake, N. Dak., who will speak at 
a luncheon given in this city under the 
joint auspices of the two organizations, In 
a town of 5,140 population, Mr. Mann did 
a business in 1921 of $650,000 in his de- 
partment store. His coming prompted the 
Rotary Club to forego its regular noonday 
luncheon and join with the members of the 
A, of C. in order that some of the city’s 
business men might have an opportunity to 
hear Mr. Mann. Mr. Mann:is a director 
of the Chamber of Commerce of the United 
States. 

Fire recently caused considerable damage 
to the Goldman building at Fourth Ave. and 
Mitchell St., Milwaukee, when several per- 
sons narrowly escaped death and property 
to the value of $25,000 was destroyed or 
damaged. The building is owned and in 
part occupied by Joseph Goldman, promi- 
nent South Side jeweler. Two other re- 
tail stores occupy main floor locations and 
the second floor is used for offices, with liv- 
ing quarters on the third floor. While Mr. 
Goldman was unable to state the amount of 
his loss, he stated that it will be quite ex- 
tensive and due largely to smoke and water. 
The store has been closed pending investi- 
gation by insurance adjusters to determine 
the loss and also to allow renovating and 
repairing to be done to the building. Mr. 
Goldman has been in the jewelry business 
here for many years and has occupied the 
present location for three years. J. B. Bern- 
stein, optometrist, also occupied offices in the 
damaged structure and suffered a loss. 

Jewelers of the State, particularly in Mil- 
waukee, who are using billboard or outdoor 
advertising are watching the developments 
of a movement to test the constitutionality 
of the Wisconsin billboard law. Suit has 
been filed by the village of Whitefish Bay, 
just north of Milwaukee, against the 
Thomas Cusack Co., seeking to remove a 
large billboard at Washington Ave., and 
Lake Drive. The Cusack Co. is one of the 
largest bill poster advertising corporations 
in the country. In answer to the village 
complaint the company attacks the State bill- 
board ordinance as unconstitutional, in that 
it attempts to take away property without 
just compensation or due process of law. 
The ordinance passed by the village board is 
alleged to be illegal. The board asserts in 
its complaint that the signboard in question 
stands within 300 feet of a street inter- 
section, in violation of an ordinance. A 
similar complaint has been filed against 
Aultman, Inc. The decision is expected to 
affect signboard erection regulations through- 
out the State of Wisconsin. 
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(Continued on page 156) 
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Gus Peck has written his firm of Peck, 
Selmeier & Peck, that business is good while 
on his eastern trip. 

Mrs. Morris Melcer, Galveston, Texas, 
was a Visitor from the south, who called at 
the offices of Frohman & Co. during the 
week. She remained in Cincinnati for 
several days. 

Sol Wetzstein, of Frohman & Co., has 
recovered from the injuries sustained in an 
automobile accident which occurred three 
weeks ago and has returned to the office, 
He was struck while crossing the street 
near his office. 

Walter Mayer, of Wallenstein, Mayer & 
Co. closed a deal last week by which he 





property on Red Bud Ave., Avondale. He 
expects to erect a large home on the prop- 
erty next Spring. 

Ralph Richert, traveling man for Klein 
Bros, O., who has been laid up at a 
hotel at Waterloo, Ia., on account of illness, 
has recovered and resumed his road trip. 
E. A. rommeyer, of the same company, 
js now traveling in Michigan. 

The Herschede building, owned by the 
Herschede Jewelry Co., has been leased and 
will be occupied by the Cincinnati Chamber 
of Commerce. This will give the building 
but two tenants, the jewelry company, now 
occupying the first floor, while the two upper 
floors have been vacant since the new 
building was constructed. 

Cohn, Hahn & Newstedt had a big week 
entertaining out-of-town visitors. Mr. and 
Mrs. W. C. Jacobs, Zanesville, O., spent 
several days in the city and later Fred W. 
Powers, Ashland, Ky., was here. Then 
Mrs, Elmer Sidwell, wife of a jeweler at 
Elwood, Ind., made a business call for her 
hushand at the office. All of them missed 
seeing A. Cohn and N. Hahn, who are on 
road trips. 

Retailers were lax in sending representa- 
tives to the meeting called for Tuesday, 
Sept. 26, at the Chamber of Commerce, 
when plans were to have been discussed 
regarding a campaign to obtain support for 
Congressional candidates who will pledge 
themselves to support a movement to repeal 
the obnoxious jewelry tax. As the result 
no action was taken, A committee was ap- 
pointed to visit the jewelers and ascertain 
if they will support a movement like that in- 
augurated in Indiana. The committee will 
determine what action will be taken after a 
poll of sentiment. The committee is com- 
posed of Julian Schwab, representing the 
wholesalers; Charles May, the kindred 
trades, and Gus Schneider, the retailers. 

sernard Haberman, 25, Brooklyn, was 
found guilty Wednesday, Sept. 27, in 

Criminal Court of having been one of the 
four men who held up and robbed San 
Savin's store of $36,000 worth of jewels last 
March, Haberman claimed he was not 
Present, but had rented his automobile to one 
of the bandits, not knowing what use was 
to be made of it. He testified he was a 
bootlegger, and had used his machine to 
tatry contraband whiskey from Detroit to 
meinnati. The jury deliberated an hour 

ore returning the verdict. Attorneys for 
Haberman announced they would ask for a 
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new trial. Witnesses testified at the trial 
that they saw Haberman sitting in a ma- 
chine in which the robbers escaped, near the 
scene of the robbery, shortly before the 
holdup was staged. He claimed a diamond 
ring he was wearing at the time of his arrest 
in the east which was identified as one of 
the pieces of jewelry stolen from the store, 
had been given him by one of the robbers 
after the holdup. Ira Barton, negro, pleaded 
guilty to the robbery and is now serving 
time in the Ohio Reformatory. The other 
two men have not been apprehended. 











TRADE CONDITIONS 

While the retail business does not appear to 
have benefited as yet from the settlement of cither 
the coal or rail strike, there can be no doubt 
that the jcbbing end of the trade is much better. 
The advance buying for the holidays is fine. 
Distributors in Indianapolis report that dealers are 
more optimistic concerning basic conditicns and 
that as a result of this belief, are buying more 
readily than during the Summer months. A late 
Fall has made the retail condition a little sluggish, 
but reports from the coal districts indicate a lot 
of business in store for next mcnth. The fact 
that the mines are working only about half time 
has kept an active retail business from returning 
more quickly in these localities, but it is merely 
a question of time before business opens up. The 
distributors here are co-operating with distribu- 
tors in other lines on a big retail convention to 
be held in October at which talks on merchandis- 
ing will be made by experts in that line. The talks 
will be of such a general nature that the trades 
cf varicus kinds will be benefited by learning 
scme of the fundamentals. The distributors are 
sending out letters to their trade inviting them 
to attend the convention. Of course, if they buy 
while in Indianapolis, that is an added asset to the 
distributors, Retailers in the strictly agricultural 
regions report business quite active and the gen- 
eral tone in the industrial cities of the state is 
good. Many industries are having difficulty in se- 
curing coal, and all who do get adequate supplies 
are being charged sufficiently, to say the least. 





Harry J. Wolf, of Efroymson & Wolf, 
buyer for the jewelry department, recently 
left for New York on a buying trip. 

A. Block, of Block Bros., retail jewelers, 
recently was one of the new members taken 
into the Optimists Club of South Bend. 

Among the recent visitors to the display 
rooms of the Sebel Co. were J. E. Sigler, 
Shelbyville, Ind.; D. Rosenbaum, Ander- 
son, Ind., and H. E. Kinnear, Marion. 

Frank Young, formerly in the jewelry 
business at Warren, Ind., but more recently 
in the trade in New Orleans, passed through 
Indianapolis a few days ago on his way back 
home to Warren for a visit. 

Joseph E. Reagan, head of the Baldwin- 
Miller Co., is one of the candidates for 
election as director of the Indianapolis 
Rotary Club. Two complete tickets are in 
the field and Joe has opposition of the 
friendly sort. 

Among the recent visitors at the ‘display 
rooms of the Baldwin-Miller Co., distribu- 
tors here, were H. E. Barth, North Vernon; 
L. W. Otto, Crawfordsville; H. E. Kinnear, 
Marion; Jake Kiser, Muncie; E. W. De- 
Lawter, Anderson; Agee Wilson, Craw- 
fordsville; Aaron Purcell, Noblesville, and 
George L. Frank, Linton. 








Frank T. O’Maley has moved from 
Denison, Tex., tc Los Angeles, Cal. 
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Charles Artes, of Charles F, Artes Inc., 
327 Main St., has returned from a business 
trip to Boonville, Ind, 

J. Roy Strickland, handler of watches 
and other jewelry at Owensville, Ind., was 
in Evansville on business a few days ago. 

A pearl said to be valued at more than 
$400, was found a few days ago by mussel 
diggers in the Wabash River near Sullivan, 
Ind. 

Jack Bitterman, of Bitterman Bros., retail 
jewelers, of 204-206 Main St., has returned 
from an extended visit in New York and 
points of interest in the east. 

Local jewelers report that their repair 
business has been unusually good during the 
past few weeks, in fact has shown a big im- 
provement over last Summer and Fall. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers, is back from a business visit 
to Chicago and reports that business condi- 
tions in that city have been steadily improv- 
ing for some time past. 

Retail jewelers at Carmi, IIl., McLeans- 
boro, Ill., Henderson, Ky., Vincennes, Ind., 
Washington and other towns in the tri-State 
section, report that their trade is picking 
up and that they are expecting one of the 
best Fall seasons in many years. 

Mose Gans, formerly vice-president and 
general manager of I. Gans & Co., whole- 
sale and retail jewelers, who sold several 
years ago to Raphael Bros., Dry Goods Co., 
has returned from a motor trip through the 
east. He was accompanied by his wife. 

Salem P. Hammond, who for many years 
was engaged in the retail jewelry business 
at Petersburg, Ind., was a recent business 
visitor in this city. Mr. Hammond has a 
plan on foot to establish a large bathing 
beach on the Ohio River here in the near 
future. 

John J. Houghland, of the Davis-Hough- 
land Detective Agency of this city, well 
known to the retail jewelry merchants in 
southern Indiana, southern Illinois and 
western and northern Kentucky, and Mrs. 
Alberta Ruston, of this city, were united 
in marriage at St. Louis on Sep. 14 and 
will reside in Evansville. 

T. C. Basye, retail jeweler at Rockport, 
Ind., was a recent business visitor in Evans- 
ville and reports that indications are that 
Fall and Winter trade in his vicinity will 
show an improvement over last year. Mr. 
Basye is one of the oldest retail jewelers in 
southern Indiana, having been engaged in 
business in Rockport for nearly 50 years. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of 
204-206 Main St., has left for an extended 
trip through the south and expects to be 
gone until about the Christmas holidays. He 
says he has enjoyed a good Summer trade 
and looks for things to be brisk this Fall 
and Winter. Charles Bogstedt, another 
salesman for A. Bitterman & Son, has left 
for an extended trip through Texas and 
Oklahoma and expects to be gone for several 
weeks. Mr. Bogstedt reports that his trade 
for this year up to this time shows an in- 
crease over the corresponding period of last 
year. Both these salesmen have been with 
the Bitterman firm for a number of years, 
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He goes principally 


Louis S. Nordlinger is planning to 


a trip east in October. 
for pleasure. 

The International Jewelry Co., located at 
Nogales, Ariz., on the Mexican border, has 
just moved into new and better quarters. 

E. W. Reynolds, head of the E. W. 
Reynolds Co. has returned from his honey- 
moon trip to Coronado Beach and is again 
at his desk in his office. 

Geo. Robles is now located and doing 
business at 437 S. Broadway, where Brock 
& Co. were formerly located. Mr. Robles 
has a very attractive store. 

Most of the jewelers who closed their 
stores Saturday afternoons during June, 
July, August and September resumed full- 
day service with the beginning of October. 

Montgomery Bros. have been having the 
interior of their store materially improved 
in appearance by refinishing all the wood- 
work and redecorating the walls and ceiling. 

F, A. Ferrante, Gallup, N. Mex., has 
been spending a week or two here visiting 
friends and calling on the wholesalers. One 
of his objects in coming was to secure the 
services of a watchmaker. 

Mr. Turner, recently with Samuels, San 
Francisco, has been secured to take the 
place in the diamond department of S. 
Nordlinger & Sons made vacant by the 
death of J. C. Taylor a few weeks ago. 

G. L. Kronmiller of the diamond depart- 
ment of Brock & Co., has gone to San 
Francisco for a short trip combining busi- 
ness and pleasure. Wallace Ginder, designer 
for the same firm, has just started on his 
vacation. A. S. Varian, of the silver 
department has returned. 

T. J. Bruner, wholesaler, has returned 
from San Francisco, where he spent about 
10 days at his office there. He says busi- 
ness conditions show a general improvement. 
Philip Sternberger, traveling representative 
of the Bruner Co., who is in Arizona, also 
reports finding business good there. 

Mr. and Mrs. A. S. Joseph, of this city, 
celebrated their golden wedding anniversary 
a few days ago. Mr. Joseph owned one 
of the first jewelry stores in Los Angeles, 
located at 117 N. Spring St. He and Mrs. 
Joseph came here 40 years ago and re- 
mained some time in San Francisco. They 
have eight children and seven’ grand- 
children. For several years the family 
lived in a cottage that stood on the ground 
now occupied by the Los Angeles Times. 
Later the cottage was moved to Temple and 
Hill Sts., where it still stands. 

J. D. Bridges, of the local office of the 
International Silver Co., who has been in 
Texas on a business trip accompanied by 
his wife, has been visiting the Grand 
Canyon in Arizona on his way home. F. 
C. Plate, of the same office, is preparing to 
start for El Paso in a few days with flat- 
ware, calling on the jobbing trade. This 
office reports its business to be very satis- 
factory and sales far ahead of last year. 
This condition is attributed largely to the 
new Rogers Bros. anniversary pattern and 
to the Century pattern manufactured by 
Holmes & Edwards. The company is now 
well settled in its new quarters, all the 
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finishing details having recently been com- 
pleted. 

J. P. Tait is back from a short but very 
successful hunting trip in the Santa Rosa 
mountains something over 100 miles south- 
easterly from Los Angeles. After reaching 
an Indian village as far in the mountains 
as they could go by motor car, he and 
three companions engaged Indians to take 
them with a pack train 12 miles farther 
up to an elevation of 8,000 feet, where they 
camped. Mr. Tait secured one fine deer. 
Having shot one previously this season he 
did not attempt to shoot more, though he 
saw several, The law limits the number 
that may be killed by one hunter to two 
during the season, 











William Davidson and his chief assistant, 
Clyde Schoenfeld are leaving for southern 
California. 

A. Eisenberg & Co. has a new salesman, 
in the city territory, in the person of 
William Wood. 

Leon Aurich, 
taking a_ vacation, 
State with his wife. 

Matt Black, diamond merchant of the 
Phelan building has returned from New 
York, with his bride. 

Charles Weinshenk, Jr., of Charles Wein- 
shenk & Son, has left for an extended trip 
through the northwest. 

Arthur Mellinger, of Mellinger Bros., 
Auburn, Cal., came to town for Market 
Week, which is rapidly becoming one of 
the city’s recognized institutions. 

Mr, and Mrs. Isaac Staples, accompanied 
by their daughter Pearl, have been in San 
Francisco for a few days, en route south, 
where they expect to visit for a short time. 

California jewelers visiting the San 
Francisco trade last week include: Max 
Noack of Santa Rosa; Ernest Mueller, 
Eureka; M. F. Ackerman and daughter, 
Eureka, and B. M. Cannon, Los Angeles. 

E. C. McKeen, Coast manager for the 
Waltham Watch Co., who recently returned 
from Seattle and Portland, reports that 
things are in a very satisfactory condition 
in the northwest. Mr. McKeen is about to 
leave for Los Angeles. 

Mark Sena’s many friends are congratu- 
lating him on having fully recovered from 
the injury he sustained when struck by a 
reckless automobile driver, as he was 
crossing the street, with a number of watch 
cases in his hand. For a time, the extent 
of his injuries was not known, as the 
doctors feared internal complications. 

Harry H. Harris, well-known San Fran- 
cisco retail jeweler, has opened a beautiful 
new store at Powell and Geary Sts., where 
he carries a number of good lines. The 
opening took place on Sept. 21. The store 
is the second owned by Mr. Harris in this 
city, as he already runs one on Powell St. 
It is of the tabloid kind, where much is 
shown in small space. 

Miss Belle Douglas, of C. J. Brand & 
Son, Nevada City, Cal., is still visiting the 
San Francisco trade. Speaking of business, 
in Nevada City and adjacent territory, Miss 


of Nordman & Aurich, is 
motoring through the 
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Douglas said: “Things have been dyl} 
because the high cost of supplies made gold 
and other mining prohibitive. The Mining 
is now opening up, and we look for a very 
good season. Another factor that wif 
help is the new highway, from Sacramente 
Cal. to Downeyville, with a branch coming 
in at Nevada City that leads to Tahoe and 
the Feather River country. This opens up 
one of the most beautiful scenic routes jn 
the United States.” 








Pacific Coast Notes 





Harry Jones, of the Wadsworth Watch 
Co., left on Sept. 23 for his northern trip, 

Albert Hansen, well-known jeweler of 
Seattle, Wash, is calling on his San Fran. 
cisco friends. 

J. Finkelberg, formerly with F. H, Siver 
& Co., Seattle, Wash. has engaged in 
business for himself at Long Beach, Cal, 

John H. Webster, of 724 Broadway, San 
Diego, Cal., has posted notice of the sale 
of his jewelry business, known as “The 
Watch Shop,” to P. Hilts. 

The death is announced of William B,. 
Smith, who for many years past conducted a 
small jewelry and repair business in the 
Lyon building, Seattle, Wash. 

J. B. Howell has removed from Glendale 
to Grants Pass., Ore., and has opened a 
jewelry shop at 306 S. 6th St. Aside from 
being a jeweler, Mr, Howell is a violin 
maker and repairer. 

An explosion of the welding machine in 
the workroom of the M. A. Furlong 
jewelry store, Reedley, Cal., caused a fire 
recently which was fortunately extinguished 
with the loss of only about $500, thanks to 
the prompt work of the fire department. 

“Buy real estate—Buy and don’t sell,” 
was the motto of John Broadhurst, elderly 
and eccentric jeweler of Boise, Idaho, who 
died some months ago, leaving property 
valued at a million and a half. Now that 
the terms of his will are made public, the 
people of the city where he lived, are 
astonished to learn of his wealth, for he 
lived in the rear of his store, and existed 
in a very frugal manner, 

Eastern manufacturers’ representatives 
visiting the trade this week include: 
Alfred Lowenthal, of L. & M. Kahn & ©, 
New York; R. W. Cannon, here for Ira 
W. Smith, who carries a number of well- 
known eastern lines; W. J. Raphael, of 
Blacher Bros., Providence, R. I., and Dan 
H. Child, representing C. A. Marsh & ©o; 
Bates & Beacon and other well-known firms. 
Sydney Russell, representing A. Wallach 
& Co., New York, is expected here next 
month. 

Nearly a year and a half ago, the jewelry 
store of O. H. Johnson, Ashland, Ore., was 
burglarized by the removal of a piece of 
plate glass from the window. Three binoc- 
ulars were taken. Finger prints weft 
obtained, and a description of the stolen 
goods sent broadcast. Recently a man was 
arrested at Longmont, Colo., for robbery 
of a post office. It was found he was want 
in Ashland. Now Johnson has recét 
two of his bineculars back and has receive 
a check for the third. He gives the ¢f 
to the Pinkertons and to H. W. Hatchet 
Ashland Chief of Police. 
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Some of the Exhibitors’ Booths at the Recent Convention 
of the American National Retail Jewelers’ Association 











At the recent convention of the American 
National Retail Jewelers’ Association, held 
in Cincinnati, O., among the exhibitors who 
had artistic booths were: L. Heller & Son, 
]. R. Wood & Son, Wallenstein, Mayer & 
Co. and the J. Bulova Co. It is now pos- 
sible to show photographic illustrations of 
these booths. 

The display of L. Heller & Son, New 


paintings are the designs used by the Elgin 
concern in its National advertising campaign. 
One represents Caesar changing the calendar 
and adjusting the time of the world for 
future generations. The other is Alexander 
before Tyre, representing the value of time 
when he said to his staff that he would 
have to wait seven months as he was in a 
hurry to master the world. A large frame 





York, at the Deltah booth, included a com- 
plete line of Deltah pearls and the three 
Deltah assortments, the Gold Seal, the Royal 
and the Supreme. The exhibit which was 
located in the main section also included a 
fine showing of synthetic stones. Sales helps 
and displays were also shown. The booth 
was in charge of M. F. Cartoon, advertising 
manager of the concern, who was assisted by 
Jake Levine, who is the western representa- 
tive. 

The booth maintained by J. R: Wood & 
Sons, New York, during the convention was 
given much attention and the exhibition in 
this booth was of unusual excellence. A 
full display of the merchandise manufactured 
by the concern, including buttons, rings, 
buckles, etc., were shown. Particular atten- 
tion was directed to the new lines of pencils, 
buckles and mesh bags. The booth was in 
charge of William Schwab, Chicago man- 
ager, assisted by W. H. Buckmaster of the 
Chicago office, 

Wallenstein, Mayer & Co., of Cincinnati, 
Occupied a booth on the main floor where 
a Jarge assortment of jewelry and kindred 
lines was on display. A large display of 
American watches was also made and a 
feature which attracted immediate attention 
at the booth was two original paintings 
loaned by the Elgin Watch Co. These two 
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was used in which was shown every watch 
piece made by the Hamilton Watch Co. 

One of the most attractive exhibits at the 
convention was one made by the J. Bulova 
Co. of New York. The booth was artis- 
tically decorated in blue velvet and satin. 
The feature of the exhibit was the $3,000 
painting which was made for the J. Bulova 
Co. by Coles Phillips. This picture repre- 
sents an original interpretation of “Time.” 
Instead of typifying “Time” by the old man 
with the scythe and whiskers, the Bulova 
people have shown the figure of a beautiful 
young lady. She is shown in motion, un- 
doubtedly .going through some poetical 
dance. This painting will be used in the 
big national advertising campaign which the 
Bulova company has scheduled for this Fall 
and Winter to be shown in full colors in 
many of the most popular known publica- 
tions. Another feature of this exhibit was 
a small bracelet watch, the case of which 
was smaller than an ordinary dime. The 
watch was studded with diamonds. A test 
was made to determine its time-keeping 
qualities, and it was found that the watch 
had a variation of only two minutes in five 
days. Jewelers all over the country were 
very much interested in this timepiece. 
Several of them were eager to get it for 
exhibition in their own show windows. 

Owing to the prohibition against flash- 
light pictures in the hotel, no photographs 
were taken in time to run with the story 
of the convention which was published in 
THE JEWELERS’ CICRULAR, Sept. 6. 





The completion of the building at 708 
7th St., N. W., Washington, D. C., occupied 
by Charles Schwartz & Son, jewelers, has 
been announced. The 34th anniversary of 
the concern will be celebrated in its new 
home. The business was founded in Phila- 
delphia in 1888 and transferred to Washing- 
ton in 1909, 





EXHIBIT OF J. R. WOOD & SONS 
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as a beacon light in forcefu 





AS IT REACHED US 


today—NOW —for free circular and price list, or, 





INCOMPARABLE WATCH CASE 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 
of a case repaired by our onpest mechanics stands out 

blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how bad] 
may be, we restore it to its origina 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our h 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killing the 
goose that laid the golden ops —we expect you to ome back, and so treat you sgrertinaty. wy 4 piece of workis absolutely guaranteed to be right. Send 
ou 


battered up a case 
shape speedily and 


better still, favor us with atrial order 


> BECKER-HECKMAN CO. (rcz7. 






AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 





Our prices are 


e glad to know us. Send for prices on special work. 


CHICAGO 
803 Heyworth Bldg 


























- Sal-Hyde ~~ 
Plating Salts 


A Concentrated Salts for Electro-Plating in PLATINUM, 
Gold, Silver, Bronze, Copper and Stripping. 


(1) Ready for immediate use when dissolved in water. 

(2) All ingredients of pure materials for plating bath combined 
in one salt free from impurities, nothing else necessary. 

(3) No guess work, best results always and immediately obtained. 


The W. Green Electric Co. *) Nye. 5" 


Makers cf Polishing Motors, Suckers, Dynamos, Generators 
end General Equipment for Platers 


Send for Bulletin JC104., 





Announcement 





V. CACACE takes great pleasure in announcing to the 
retail trade that he now has ready for immediate de- 
livery a wide assortment of 


14K Onyx Rings 
in black, green and sardonyx. 


Also an exceptionally fine line of assorted cameo 
brooches in 14K white and green gold, sizes 25M to 
55MM. with or without white gold La Valliere for 
diamond. 

Write for a memo package today. 


V. CACACE, 87 Nassau St.. New York. N. Y. 








Diamond Mountings 


Exquisite, faultlessly fashioned 18Kt White Gold 
Mountings with and without Calibre Sapphires 
are now being shown in our fall samples and de- 
livery. Be sure you see them among our com- 
plete ring lines as carried by 


Mr. W. E. Hatch, 334 5th Ave., New York City. 
Mr. V. B. Hume, 803 Heyworth Bldg., Chicago, IIL 
Mr. W. R. Landram, 140 Geary St., San Francisco, Cal. 


M. ALEXANDER 


50 Columbia St. NEWARK, N. J. 


= 











For Your Holiday Trade 


Feature 


HAND CUT 
BAKELITE and GALALITH 


Earrings 
Necklaces 


Pendants 
La Vallieres 
Six times lighter in weight than precious stones. 
MADE IN ALL COLORS. ANY SHAPE. 
Indestructible—Non-Inflammable—Fast Color 
ORDER THROUGH YOUR JOBBER. 


155 Broadway ABSE BROS. Brooklyn, N. Y. 

















CALIF. GOLD COINS 


MOUNTED Charms, Scarf Pins, 












Society’s Latest Fad 


Worn by ay oe of 
New York’s 














D. N. ROSE & CO. 
Keep Me Smiling 











KEITH~ LANDIS 
Electric Clock 


Insured For Homes, 
Accuracy Offices, Automobiles 


KEITH-LANDIS CORPORATION, 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORK 




















Wh J, J, 
TULSA, OKLA. Our Trade Mark 
THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 


SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS 


Lm 
er, 











i>, BADGES 
Oe} is" MEDALS 


INTERBORO ~ws | and tg co. 
J. JURGENSEN, Prop. 23 Fifth A NEW YORK 
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American Fountain Pens in South 
Africa 


In a recent issue of CoMMERCE REPORTS, 
published at Washington, D. C., there ap- 
peared an article on the sale of American 
fountain pens in South Africa. The report 
was written by Vice Consul Arthur H. Caw- 
ston, Cape Town, and reads as follows: 

“It is very interesting to note that Ameri- 
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can fountain pens, when the names are 
advertised and the quality is known to the 
purchasing public, have not lost their prestige 
or their market, although German manufac- 
turers have put out a pen that retails for 
$0.25. American pen manufacturers have 


entered the foreign market on a quality 
basis. The pens have been good, the prices 
have been fair, the names have been adver- 
tised, 


and, in the majority of cases, com- 





EXHIBIT OF WALLENSTEIN, 
(See text on 


MAYER & CO. 


page 125) 
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HOW THE BULOVA WATCH EXHIBIT WAS ARRANGED 
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peterit distributors have been selected. The 
fountain-pen manufacturers of the United 
States have been rewarded by being able 
to retain their markets in the face of severe 
competition, This should be cheering news 
to any specialty manufacturer who has ap- 
plied to his foreign merchandising program 
the same sane principles that have built up 
his domestic business.” 








EXPORTS OF WATCHES 





Statistics of Shipments of Domestic Watches 
and Parts Sent to Foreign Coun- 
tries During July 

Wasuincton, D. C., Sept. 16—The Bu- 
reau of Foreign Commerce has just made 
public the statistics of domestic exports for 
the month of July and included in these 
are the detailed figures of the watches and 
parts of watches sent out from the United 
States during the month. The total value 
of the watches sent out during the month 
amount to $31,420 and the total value of 
parts of watches amounted to about $15,539. 

As far as watches are concerned, our 
principal customers were England, Canada, 
Mexico, Australia, New Zealand, Scotland 
and Argentina, exports to the other coun- 
tries running to but a few hundred dollars 
each. 

The full list of the countries to which 
we shipped these products are given as fol- 
lows: 

DOMESTIC EXPORTS OF WATCHES BY COUNTRIES 

NURING JULY 


Complete watches Parts of 


—_A~—_-—~, watches 
Countries Number Value Value 
RIOR a's blenvinouslene?s 1 eae SO 
PRON oe ih 0 4-diecscvcude~ 1 30 
ON ndrisdissnuaenameies 1  olslaia 
OS eee Deore ae 3,884 2,571 $1,276 
SQUUING o'b i ev cbasccds ads 2,232 0 
Canada-Maritime Prov. .. 553 1,208 ia 
Quebec and Ontario .... 1,009 1,765 10,555 
Prairie Prov. ......000. 79 1,361 3,682 
Br. Cel. and Yukon..... 2 15 bakes 
British Honduras ........ 15 ye ae 
RRONTIE a: braid vi whats aie. e 16 OF diets 
Se tar ea 48 La ee 
PON Seite cgidu tamed eee 191 Fe coe 6% 
eee, eae 344 ee ee 
Mexico Pe er ee 355 972 + 
Newfoundland and Lab... 144 Sa See 
Rr es paar Pee ere 36 28 
CP Rear chiedere sean 37 OF. Vistas 
Dominican’ Republic ...... 144 a ae 
PINE | <slase o-pateaie bee elon easels 14 ee ee 
IN ON i i haa ol 2,022 (es Sea 
RS ee re 600 7. ee 
BS ike Aalesle woo Ze Wxia 596 FO PF vicis oe 
Bete TO iia vee cacet I Bs ie ws 
Straits Settlements ....... 1 32 
NR 0.55 ped cian Anca: dai eatate 4 Ci ee 
Java and Madura......... 176 223 id 
Other Dutch East Indies... .....  ..... 22 
pi) a re 6 ee 
Philippine Islands ....... 576 467 
PE 4b. 5 ex NS REG ps Ee 5? ee 
A. ee a ee 5,738 4,920 
Pritish West Africa...... 50 eer 
British South Africa...... 180 | ae 
TONE dcr sc ctesaete a 32,919 $31,420 $15,539 





Work has been completed in the installa- 
tion of fixtures and placing stock in the 
store room at 223 S. Phillips Ave., Sioux 
Falls, S. Dak., which is now occupied by the 
Smith Jewelry Co. The formal opening 
will be held on Oct. 1. W. C. Smith, form- 
erly of Huron and later of Omaha, is in 
charge of the new store and is assisted 
by J. E. Buress, formerly of Omaha, Both 
Mr. Smith and Mr. Buress are experienced 
jewelers. 
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MONG the Solid Gold Aristocrats which 

have won favor with the best Jewelry 
Establishments for very fine presentation trade, 
The Girard stands out as a noteworthy leader. 


Its hand wrought Solid Gold Green Case is 
exquisitely modeled and finished. The flat 
center is attractively set off by delicate milling 
and the bezel is similarly decorated. The 
Satin finish dial with modern Arabic numerals 
and cathedral hands makes up an ensemble that 
awakens admiration in every one who sees it on 
display in its handsome velvet-lined box. 


Furnished in either 19 jewel or 21 jewel, 
Extra-Thin 12 Size. <A typical example of 
the sales appeal of appearance which is built 
into all South Bend 12 Size Watches and which 
jewelers tell us is a great stimulus to increased 


sales. 
Write now for our new illustrated 
folder which photographically pic- 
tures dozens of case, dial and move- 
ment combinations at a wide variety 


of trade-winning prices. 


SoUTH BEND WATCH COMPANY 
SOUTH BEND, INDIANA 


For Years, Makers of Standard Railroad Watches. 
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That this department shall prove mutually bene- 
ficial to. our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ Circucar regarding any advantageous 
device or plan which they are utilizing in cen- 











nection with their business 























How to Figure Percentage 


By G. W. HAFNER, Manager, G. W. Hafner, Inc. Auditors and Industrial Engineers, Chicago. 




















TRADITION says figures don’t lie. Yet, 

the wrong interpretation of figures may 
throw the head of the business completely 
off the track. Mercantile agencies report 
that a large number of commercial failures 
are directly due to the proprietor’s or man- 
ager’s belief that the business is making a 
profit; when, as a matter of fact, it is run- 
ning at a loss. And the reason for this is 
that, in at least the majority of cases, the 
business man has been deceived by the use 
of percentages in allowing for profits. 


What Is Percentage 

In using percentages as a tool to work 
with, we should have a clear understanding 
of what percentage is. Percentage is a 
standard of comparison for amounts, just 
as a thermometer is a standard of compari- 
son for temperature, or an inch, foot or yard 
is a standard of comparison for lengths. 
The word “percentum” means 100 parts or 
l00ths. Therefore amounts are compared 
by per cent. or hundredths, as lengths are 
compared by inches and feet and tempera- 
ture by degrees. 

Accordingly one amount compares with 
another amount, as each contains a less or 
a greater number of 100ths, in the same 
manner that one temperature compares with 
another temperature, according as it con- 
tains a greater or less number of degrees, 
or that one length compares with another 
length, as it contains a greater or less num- 
ber of inches. It is seen from this that per- 
centage is simply a means for measuring 
figures, 

How to Find Percentages 

In finding percentages we always have a 
clearer view of the matter, if we put the 
figures in the shape of a fraction. Per- 
centage, from the viewpoint of mathematics, 
8 fundamentally nothing else but decimal 
ractions. You say that 50 is one-half of 
100. That means that 50 is fifty one-hun- 
dredths, or 50 per cent. of 100. Likewise, 
2 is twenty one-hundredths, or 20 per cent. 
of 100; and ten, if 10 per cent.; and five is 
> Per cent. The principle here is the same 
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as that governing the change of common 
fractions into decimals, which is: ‘Divide 
the numerator by the denominator,” or “di- 
vide the upper figure of a fraction by the 
lower.” 

To illustrate let us assume that the annual 
sales of a certain business amount to $100,- 
000.00 and that the annual expenses aggre- 
gate $25,000.00. What we want to deter- 
mine, first, is what percentage of $100,000.00 
is $25,000.00. To do this we put the figures 
in the shape of a fraction, and divide the 
upper figure by the lower thus: 


25000 


’ 





100000 | 25000.00 | .25 


ee eee 


20000.00 


500000 
500000 





We find, then, that the total yearly ex- 
penses of $25,000.00 represents 25 per cent. 
of the total yearly sales of $100,000.00. And 
we know from this that, in making up our 


selling prices, we must add 25 per cent. for 


expenses, plus whatever margin of profit we 
desire to make. 


Why Anticipated Profits Are Not Realized 


This is all apparently simple enough. 
And yet it does not always work out just 
right, it seems. Let us see, then, what is it 
that tangles up so many of us in attempting 
to handle percentage. 

For purposes of illustration, let us take, 
first, the method of the business man who 
knows nothing about what his expenses are. 
He has perhaps heard some other man in 
the same trade or industry say that he fig- 
ures to make 10 per cent. profit, and because 
that is what he thinks others are asking, he 
will figure something like this on a sale, 
which costs him, say, $20.00. 


se Se Ter reer Try $20.00 
Add 10% of $20.00 for profit..... 2.00 
NANDA aoere Mca ats wooincase ais wise ermal $22.00 


He will probably mark the goods to sell 
for $25.00, thinking that the extra $3.00 will 
cover his overhead expense, and that he 
will make his 10 per cent. profit and perhaps 
a little over. 

Let us see, now, what has really hap- 
pened: 

ee | ee err $20.00 

Expense 25% (not of $20.00, but 

of $25.00, which will be ex- 


a 6.25 
AIAN OMI 3 iu'ecd woah Saisie cetedea $26.25 
I DOIG. sis ivan. sé, cinvcip ernie oielaiainw 
CURES 6 ces betne sitet nite $ 1.25 


or 5 per cent, of the selling price. 

Next let us illustrate the method of the 
business man who knows, from last year’s 
figures, that his expenses amount to 25 per 
cent. of his sales, but does not know how 
to apply that knowledge correctly. 

Probably his estimate will show up like 
this: 


COSU GE BOONE iis ks docivinwcaicwet $20.00 
Expenses 25% of $20.00......... 5.00 
Profit 10% of $20.00............ 2.00 
FE bisdedsdinaciniviein $27.00 
Let us see what has happened in his 
case: 
COSNOE GOOOS cis cccdiais oe siceues $20.00 


Expenses 25% of $27.00 (instead 


SE 5 snsaracv iene nnass 6.75 
2) EE nn rE ee APT $26.75 
TT Tr 
PONE hike ssivercrisiamive $ 0.25 


which is .926 per cent. (less than one per 
cent.) of the sale, and not 10 per cent. 
The differences between actual and an- 
ticipated profit, developed in the above il- 
lustrations, are due entirely to the fact that 
two different bases have been used in arriv- 
ing at the results. In the first instance the 
percentage of expense of 25 per cent. was 
arrived at by using the sales at selling prices. 
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Gud Sid 
Every Day a Gift Day 
Yesterday, To~day, Tomorrow, 
Each day in the Year is somebody's 


Birthday, an Anniversary, or a special 
Gift occasion. 


Waterman’s 
Combination “Writing Sets 


are appropiate and acceptable for all 





Attractive erp Utility and Convenience 
combined with Giff sentiment, makes them most 


suitable, at prices which are wide in range. 





Three Types 
Regular 
Safety 
Self filler 


Filligree 

Gothic Sheraton 
Pansy Panel and 
Hand Engraved Vine 


Designs 





Filigree Set—45214 CC. Pen—421 Pencil with Clip—Price $10.00 Complete. 


Styles in Solid Gold, Sterling Silver and 18k Gold Filled 


191 Broadway New York 


San Francisco 
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In the second instance this percentage was 
applied to the sales at cost prices. This. is 
the error too often made by business men. 

Suppose the cost of a given article: or 
commodity is $1.00, and a merchant wishes 
to add a margin of 33% per cent. to the 
selling price, how would he figure it? Add- 
ing 33'4 per cent. to the cost will not give 
the desired result, because: 


334% of $1.00 equals 33% cents. 

$1.00 plus 33% cents equals $1.3314, or the 
selling price. 

33% cents divided by $1.33% equals 25%. 

Hence, instead of earning 3314 per cent. 
on the selling price, as he had planned, the 
business man would actually earn 25 per 
cent. only, because different bases were used 
in the calculation. 

The following table gives the equivalent 
percentage to be applied to cost prices in 
order to secure a given margin of profit on 
selling prices: 


Desired Corresponding 
Per Cent per Cent 
on Selling Prices on Cost Prices 
25 dae 
26 351 
27 .370 
28 .390 
29 .410 
30 .430 
31 .450 
32 471 
33 493 
34 315 
35 .538 
36 563 
37 .587 
38 .613 
39 .639 
40 666 
41 695 
42 .724 
43 754 
44 .786 
45 .818 
46 852 
47 .887 
48 .923 
49 .961 
50 100 


Rule for Figuring Percentages 

In this matter of figuring percentages, the 
very first thing we must get a firm hold on 
8 this: 

The sale price represents 100 per cent. 
To figure by per cent. intelligently we 
must have somewhere something that repre- 
sents 100 per cent., which in this case is the 
sale price. When we attempt to figure any 
part of the whole as 100 per cent., we im- 
mediately get into difficulty. All component 
Parts are measured as 100ths of this 100 per 
cent, 

Hence, if expenses represent 25 per cent., 
and profit represents 10 per cent., we have 
accounted for 35 per cent.; and the cost of 
the goods must, therefore, ’ represent 65 per 
cent, making the sale price 100 per cent. 

In other words, the $20.000 cost of goods 
is 65 Per cent. of the sale price, which sale 
= is represented by the total of 100 per 

on 

In figuring percentages of this kind, the 
lowing rule must always be observed: 

Divide the amount of the cost by the per- 
centage it represents. 
he answer will be the sale price. 


$ 
$20.00 divided by 65 per cent. equals 
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Oakland, Cal., Jewelry Store That 


Combines Many Attractive Features 











Written Expressly for The Jewelers’ 


Circular 














HE ideas of the Herbert Jackson Co. 


have not stopped with the store but 
have extended to the shop as well. 

The shop is directly over the store and 
is a unit with it as it is devoted a’most ex- 
clusively to supplying the needs cf the firm. 
About 40 per cent. of the stock handled is 
The shop is well ven- 


manufactured here. 


SHOW WINDOW AT 
tilated with windows on the entire west and 
supplying an abundance of light. All the 
equipment, rolls, polishers, etc., are driven 
by separate electric motors. The water 
from the washing sink is settled by means 
of two barrels below. The polishing ma- 
chines are equipped with dust collectors, the 
air being passed through water to cateh all 
the dust. The dust collected and the set- 
tlings from the sink are refined periodically. 
3etween the shop and store, a small basket 
conveyor, carries articles to be repaired or 
reconstructed. 

In the store one is impressed by the ex- 
clusive yet friendly atmosphere. The con- 
ventional furnishings and decorations of the 
jewelry store have been largely abandoned. 
No wall cases are used while the only mir- 
ror in the store is a small one conveniently 


THE STORE OF THE 


placed for the customer who desires to dis- 
cover the effect of some article. While the 
counters and cases are of mahogany, the 
walls are finished in pearl and gray, Four 
large panels of special wall paper give a 
tapestry effect with an Italian villa scene. 
The remainder of the walls are panelled 
with the same quality paper depicting a 





HERBERT JACKSON CO. 
woods scene. A tapestry seated settee and 
chairs of the same design invite the pur- 
chaser to remain. All goods are displayed 
in specially made trays which are divided 
into sections for each individual article. But 
more important than the mere furnishings 
of the store is the spirit and the methods 
used in its operation. 

Every thing in the store is chosen with 
such discriminating care that the wearer has 
the satisfaction of knowing that the article 
is both unusual and_ beautiful. Hand 
worked goods are especially favored in the 
higher price lines. Lines purchased from 
jobbers are selected with care and but three 
or four of each item are ordered. 

30th D. M. Jackson and his brother have 
taken pains to learn sketching. Whenever 
a patron desires some special design made, 
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'HESE three crea- 
tions clearly estab- 
lish a new vogue in 
; BB, Crystal-Craft. Libbey 

—_— never appeared rae oe) 93 

| to better advantage f : 
than in these patterns, % 
which breathe a spirit x 
of freshness and virility 





























DESIGNS THAT WORTHILY REFLECT 
THE HIGH QUALITY OF LIBBEY CRYSTAL 


YRXOESZ 





In presenting these three new patterns, Libbey has 
drawn upon experience enriched by a century of 
Crystal-Craft, while the motifs have a charm that 
seems to have been borrowed from the future. 


That Libbey has anticipated the real desire for 
beautiful objects in Crystal is best evidenced by the 
instantaneous popularity of these splendid patterns. 
The designs are made in matched pieces, which 
create a desire to “start a set” of Libbey Crystal. 


We want every enterprising dealer to share our 
success. We are now contracting with progressive 
dealers for exclusive sales rights on any one of 
these patterns for their locality. 


We are not only placing in your hands a splendid 
opportunity, but we are backing your sales effort 
by the finest display material at our command. 
Counter cards, attractive display screens—all the 
ammunition is at hand and furnished without cost. 


In view of the requests for exclusive sales rights, it is advisable to wire or write for particulars immediatel, 


THE LIBBEY GLASS MANUFACTURING COMPANY, TOLEDO, OHIO 


New York Salesrooms: 200 Fifth Ave. 
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The World’s “@ 


San Francisco, Himmelstern Bros., 718 Mission St. 
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Since 1818 
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the rough outline of the design is worked 
out before him. This has proven far more 
satisfactory than having the patron return 
a day or so later for a carefully prepared 
design. By this means Mr. Jackson has 
found that the customer invariably obtains 
a better conception of the finished article; 
in effect the design literally grows before 
one’s eyes. So successful has this system 
been that not over two or three articles a 
year are returned for exchange. The plan 
of sketching designs at once also makes it 
possible to close the sale quickly and does 
not give the prospective buyer opportunity 
to lose enthusiasm. 

Mr, Jackson said, “We believe in adver- 
tising.” But it is the right kind of adver- 
tising. The firm’s advertisements are digni- 
fied and distinctive. Every advertisement is 
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This Merchant Refused to Quit 





Written Expressly for The Jewelers’ Circular 




















ie you were a small-town merchant and 
after 10 years’ hard work had built up 
a nice little business, enlarged your store 
and were getting ready to do a larger busi- 
ness, only to have the principal business men 
and residents of the little town suddenly 
move away, wouldn’t it sap your nerve? 
That’s what happened to C. H. Hersch 
of Dunkirk, Ind, about 14 years ago. 
He had worked like a galley slave to build 
up a business for nearly 11 years and 
had it going nicely when the gas supply of 





ILLUSTRATION OF A WELL EQUIPPED WORK SHOP, 


headed by an artistic crest and trade mark 
and surrounded by a distinctive border de- 
sign varied only during the holiday season. 
The preparation of the advertising is in 
the hands of a reliable agency. Every ad- 
vertisement is set up and an electro or cut 
made by the agency and sent to the news- 
paper. This idea of distinction is carried 
out in everything done by the firm, 

Upon the window as upon the lampshades 
within appears the crest of the firm. In 
Place of the customary method of window 
display, a movable mahogany show case has 
been placed in the window. Underneath 
and in the rear is a chest of drawers used to 
keep the window decorating materials, dis- 
play cards, etc. The showcase is decorated 
carefully with a view to displaying a few 
articles artistically and effectively rather 
than a large number of things together. 

The cardinal pcint in Mr. Jackson’s 
usiness code is “Boost.” Perhaps the 
€ssence of Mr. Jackson’s creed is in the 
Spirit in which he offers information as to 
is business methods. 

Mr. Jackson said: “We have spent a lot 
of effort in building up these methods. 
We believe they are worth while and may 
€ of actual benefit to the trade. .We hope 
that they will be. It is our belief that what 
lelps the trade helps us.” 


the district gave out and left business flat 
on its back, The various factories of the 
little town were all run by the natural gas 
of the county which was cheap. When it 
suddenly failed, the factories moved to 
places where they could get cheap gas, and 
the bottom fell out of the little stores that 
had depended on the trade of the plants and 
their workmen and families. 

Hersch was the biggest of these and had 
the most to lose, but did he weaken? Did 
he pull up stakes and move to better loca- 
tions for his business? He did not! He 
took another hitch on his nerve, relied as 
always on the future of the little town and 
“stuck.” To-day he is doing a large busi- 
ness and rapidly increasing it. 

Since the contretemps that scared away 
weaker and less nervy competitors, Hersch 
has enlarged his store four times and now 
has about 25,000 square feet of floor space, 
and every year’s business has shown a com- 
fortable increase over that of the preceding 
year. 

They call it the “Big Store” in Dunkirk. 
It is a big store, too, with its 25,000 square 
feet of space on which is stored a large 
stock of furnishings for house, man, woman 
and child, and Hersch himself knows every 
one of them who come to trade. So do his 
clerks, and a watcher for a while in his 


store soon discovers this fact and the fact 
also that this is the secret of his remarkable 
sales and volume of business for a town the 
size of Dunkirk. The amount of turnover 
Hersch accomplishes would be very good 
indeed for a city 10 times the size of Dun- 
kirk. 

Hersch has builded his success on these 
points—he knows everybody he deals with 
and they know him and trust him. They 
know that when he sets a price on an article 
that it is the very best he can give them for 
that price; that there is no profiteering in 
the “Big Store” and that the customer gets 
full value and a little over. It is always 
that way where the store and the customers 
are like a big family, and that is the way it 
is in Dunkirk, as far as Hersch’s place is 
concerned, 


You have seen those little cross-roads 
stores where the proprietor knows every- 
body because there is no other store for 
many miles, and where everybody knows he 
or she is welcome to come and sit and make 
a sort of club out of the store? Well, 
The Big Store is something like that magni- 
fied many times over. Every purchase is 
accompanied by inquiries after “Minnie’s 
baby” or “John’s cold” or some other inti- 
mate questioning as to the family affairs of 
the purchaser. And the purchaser knows 
Hersch or the clerks and wants to know 
how things are in their families. And they 
always find out—they don’t keep back many 
secrets in a town like Dunkirk—and go 
away with much more than just what they 
intended to buy—they take some intimate 
news and comfort along, too. And that is 
one thing that built up a large trade in 
that little community. 


“T always had faith in this place,” said 
Mr. Hersch, “and it has kept alive. And I 
always believed that in a place like this you 
can not run a store successfully unless you 
treat people like one of the family. You 
must be ready and able to do more than 
just sell them a few pieces of merchandise. 
You have to sell them yourself as well. I 
always make a point of being around, selling 
a little myself; at least I always keep in 
sight and talk to folks. They know me and 
would be quick to resent my not attending 
to them personally if they wish it. 


“The owner of a store and the clerks in 
it are all the same socially in a town like 
this, and everybody is chummy. I have al- 
ways made it a point since the days of my 
little one-room shop, which I conducted 
alone, to know everyone and make an effort 
to be interested in them and their affairs. 
They like to talk of them when they come 
to town to shop. Farmer folks particularly. 

“Another value of knowing your trade is 
the ability to buy to suit their custom. Peo- 
ple of one locality do not use the sort of 
goods people of another locality do, and 
the merchant must be careful or he will be 
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he advertising of the fashionable ‘Betty Beads” in the leading magazines 
will bring sales and profit to you. 


Feature “Betty Beads’ in your store and windows. As 
Christmas gifts, bridge prizes and dinner favors they are 
always a welcome suggestion. 
Handsome window display cards, counter cards and folders 
will be supplied to help you. Be prepared for the gift 
season that’s just ahead. 
Retail for $1.00 per strand; 6 patterns and a wide range 
of the latest colors to select from. 
Sold Only to the Retail Trade 

In buying be sure this od 

metal tag is attached to Betty Pr lucts Company 

each strand. Hartford, Connecticut: 37 Edwards Street 

New York Office: Condit & Rattey, 9 Maiden Lane 

















Only the genuine has it. 
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loaded ip with goods that his trade will not 
buy. ; a 
“T attribute my little success to faith in 
this conmmunity’s future, knowledge of my 


trade aiid also to the fact that I always have 
aken trade journals and read and studied 
hem carefully for ideas that other men have 
found valuable in their business. I apply 
them. In that way lies success in any busi- 
ness.” 

Mr. Hersch started business in this little 
town of Dunkirk in 1894, opening a little 
one-room store and in less than a year he 
had to get more room. He persuaded the 
owner, |. B. Carmen, to tear down and be- 
tween them they built a brick building where 
the business was moved into and went on 
expanding for some years until in 1905 
the catastrophe happened that would have 
daunted everyone else but the plucky store- 
keeper. 

The supply of natural gas failed and 
werybody of importance moved away. But 
Hersch stayed on and seized this opportunity 
to expand, confident that the growth of the 
town would back his judgment. He bought 
out the J. W. Weaver store, organized the 
Dunkirk Mercantile Company, moved his 
sore into the Weaver store, and went on 
gowitig year by year, until now he has the 
largest store of the district and a tremendous 
trade, All indications are that the Dunkirk 
Mercantile Company will soon be a depart- 
mest store nearly a block long, and all built 
om nothing, based on the faith of future 
growth of a town that at one time looked 
a though it were about to be wiped off 
the map by an unlooked for calamity. 

Mr. Hersch’s advice to others might be 
summed up in a few words, as follows: 

“Know your trade personally—know them 
all if possible.” 

“Read the trade journals for new ideas.” 

“Advertise, in some form.” 

"eTIcK.”” 


R. H. B. 





How to Figure Percentage 


(Continued from page 131) 


——— 





077, which should be the selling price of 
the merchandise, provided the price paid for 


the goods is $20.00; expenses are 25 per ° 


ent. of the sales, and the dealer wishes to 
make a profit of 10 per cent. net. 

How do we know this is correct? A 
method to be of any value must be sus- 
ceptible to mathematical proof. Let us, 
therefore, prove the proposition thus: 


Cost of goods.. 65% of 30.77 equals $20.00 


Expenses ..... 25% of 30.77 equals 7.69 
Profit 6.0.0... 10% of 30.77 equals 3.08 
ee 100% $30.77 


, This method is absolutely correct, whether 
tle applied to a 50-cent sale or to a $500.00 
Be selling price is 100 per cent., or the 
by ie All component parts are represented 
) W0ths, or percentages of the whole. 
aie 1s nothing in the entire equation that 
mp 100 per cent. except the selling 
ti ; Hence, all percentage computations 
ld be based on the selling price. 
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Meeting the Exigencies of the Times 





By Frank V. FAULHABER 


HERE is no gainsaying the fact that 

many jewelers have experienced difficulty 
of late, owing to conditions, in disposing of 
the more expensive articles. And this con- 
dition is in keeping with the times, Many 
a jeweler is well stocked up with diamond 
rings, brooches, pins, etc., which have not 
heen moving as fast as might be desired. 

The foresighted jeweler will accelerate 
business by meeting these conditions judi- 
ciously, even if it means the turning of sales 
on a smaller scale. He simply meets a 
particular demand, and keeps business on a 
solid basis. There is the case of one Brook- 
lyn jewelry store, the proprietor of which 
observed: 

“Today the diamond business is not what 
it is cracked up to be. Where formally a 
woman would purchase a diamond brooch 
she now compromises with her husband by 
deciding upon a less expensive article. It 





WINDOW 


is up to the jeweler, naturally, to supply this 
woman with the sort of article that is 
within means, and we all should strive to 
maintain her patronage by concentrating her 
attention upon the less expensive pieces of 


jewelry. 
“It is the same with the man who for- 
mally would buy a diamond scarf pin. 


Today he will often select a pin set with 
a cheaper stone. We, here, have anticipated 
this change in demand; in fact, we have 
sensed this condition for the past several 
months. We have stocked our cases ac- 
cordingly. 

“I should say many people who have 
been won't to purchase jewelry set with 
diamonds are not buying just now, and 
we should encourage these to buy the less 
expensive pieces, in order to keep up busi- 
ness. For ourselves, we have adapted ‘our 
stocks to the existing demand, encouraging 
people to buy the $5 and $10 articles where 
otherwise no purchase in our field would 
not be made at all. 

“We recently took inventory again and 
we find as before that sales are mostly of 
the smaller variety. By this I mean, of 
course, in those lines embracing the cheaper 
lace pins, scarf pins, and other such articles. 

This peculiar lull, bear in mind, is not con- 
fined only to this community; it is identified 
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with what I hear from jewelers in other 
cities. 

“As you probably know, in former years 
we did a large business among the richer 
classes of people. Looking back, it seems 
strange our patrons today are largely drawn 
from the opposite ranks. We are attracting 
a greater volume of people which make for 
more sales, small transactions, naturally, yet 
we are finding no difficulty even these days 
to turn a profit. It is of course explainable 
by the fact we are doing business with a 
broader clientele.” 





Stirring Up a Community 





A T Fredonia, Kans., L. S. McKee has dem- 
onstrated that a live merchant can stir 
up a community and increase the trade of 
the whole town considerably.’ Mr. McKee 


was formerly president of the Chamber of 
Commerce, and is now secretary of the 
local 


Ad_ Club. less than 


Fredonia has 








L. S. MCKEE, FREDONIA, KANS., 


4,000 population, with inconvenient railroad 
connections. Despite this the state conven- 
tion of the Kansas Florists’ Association was 
held there in August, 1922, and the conven- 
tion was the largest in the history of the 
association. The event was successful be- 
cause the business men, particularly the Ad 
Club, had paid particular attention to ways 
of making the visitors feel welcome. 

The Ad Club, anticipating the convention, 
had, early in the Spring, paid for the plant- 
ing of beds of flowers in the court house 
square and campaigned to secure co-opera- 
tion of all merchants on the streets around 
this section in the placing of flower tubs 
in front of stores. Many merchants also 
decorated their windows with flowers dur- 
ing the convention, Mr. McKee went 
further than most of them and his window 
seeming almost as much a florist’s window 
as that of a jeweler. 

The alertness that produced such effective 
co-operation for the success of the conven- 
tion, did not stop at directing attention to 
flowers, but carried on to jewelry. A card 
in the window used the florists’ slogan, “Say 
It with Flowers,” with the addition, “And 
prove it with jewelry.” 





A. U. Anderson, Algoma, Wis., has sold 
out to Joseph J. Charlier. 
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OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. 
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( 
Two > New Vases in Hawkes Crystal Glass 
@ 
(j 
t) 
+ (/ 
Fast sellers that will boost your profits ‘ 
- u) 
Your crystal stocks are not complete without these two new @ 
Hawkes designs. You are losing sales to every discriminating ° 
home-lover if you cannot show them. (\ 
—— : : (\ 
They will stimulate your gift business. When a customer 
| asks for an artistic, practical gift at low cost, these Hawkes y) 
. . , ° 
| creations are the answer. As on all Hawkes items, the dealer’s ( 
profit on these vases is large, very large. And the satisfaction q 
and good-will of your customers mean something, too. Q 
_— ¢ y /) 
Order a limited number at once and put them on display. I IQ 
. They'll sell on sight. 
() 
y) en | 
le No. a, Vase (\ 
y " yde. 
T. G. Hawkes & Company __ ¢:. 512%. 2. y 
i} No, 3663. Vase Clyde. n - 1.75 ea. net. { 
4-in, $1.00 ea. net Corning, N. Y. 
‘) 6-in. 1.35 ea. net. i) 
8-in. 1.75 ea. net Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
‘ 10-in. 2.50 ea. net. y 
; 
SS BO ZS ~ SASS EQS = OSS SYNE Me CESSES ZENO OB 
— 
ACTUAL DOUBLE 
sze AREEN-POINT actox 
Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/2vth, 


14K Gold filled and 1/10th Silver plute. 
We also make the largest 
line of lingerie clasps in the 
world—all sizes, shapes ani } 
designs. Made in 10K, 14K, | 
10K 1/20th Plate and Sterling, 
brocaded, engine turned, en- 
graved, pierce lined and 
striped inlaid. Note lingeries 
Nos. 10 and 11. This is the 
newest pat. hinged Lingerie 
Clasp with a double hump. 
No rivets. Will firmly hold 
the thinnest piece of silk as } 
well as the thickest lingerie. 


<> 
O. R. Johnson Co. 


yey. 
Auburn, Providence, R.1. | 


ASK YOUR JOBBER FOR SAMPLES. 























Rueckert Manufacturing Co. 


9-13 Maiden Lane, New York 





No. OA. Leather Telescope 











SAMPLE CASES 
TRAYS and TRUNKS 


Everything for 
The Jewelry Salesman 


162 Clifford St., Providence, R. I. 















No. 2172. Earring Case 










220 Post St., San Francisco 
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A Mailing List—All Hand-Made 





By Paul W. Kearney, Authcr of ‘Business Letters Made Easy.” 

















HEN you get to be so delighted with 
your mailing list that you spell it with 
capital letters, you will make money by 
mail. 

The most wonderful sales letter talking 
about the most wonderful product will fall 
flat if it is sent to the wrong people. The 
man without an automobile is just as good 
a prospect for tires as a toothless man is for 
dentifrice. If you could examine some of 
the mailing lists in existence you would see 
that the comparison isn’t as ridiculous as it 
sounds. One of my own letters, sent to two 
diferent lists, pulled 2 per cent, from one 
and 18 per cent. from the other! Both were 
nominally good lists. 

Therefore it behooves the local merchant 
to be quite as careful about his list of pros- 
pects as he is about his list of debtors. 

There are countless ways to build up a 
mailing list and numerous sources of infor- 
mation to be approached. The telephone 
book is the quickest, most compact mailing 
list one could desire at no cost. Your own 
ledger is another and the directory is a third. 

Yet these perfectly obvious collections of 
names and addresses have their faults be- 
cause they seldom amount to more than an 
indiscriminate collection. They are used too 
often by others. I saw a letter that went to 
10000 readers without drawing a solitary 
inquiry—because the list was worked to 
death. It pays to find that out ahead of 
timed 


A more fruitful fund of prospective cus- 
tomers is the newspaper. Let us see just 
how it can be worked. 

Alfred Anderson is a jeweler in Salem. 
In Thursday’s Blade he reads a notice say- 
ing that Anne Babcock announces her en- 
gagement to Frank Shaw. Anderson clips 


the notice and files it away, pasted on a card, - 


under the letter S. On that card are the 
names of two folks about to be married with 
the names of their parents. In due time he 
writes them all a suitable letter, maybe sev- 
eral, and becomes established in their minds. 
Chances are heavy that they will think of 
him later on at wedding present time. 

But he doesn’t let it go at that. He 
Watches for the marriage announcement. 
When it is published, he files it away with 
the first card. If it is a good wedding, there 
is a detailed account of it in the paper and 
that means the names of the attendants, rela- 
tives and prominent guests. They automat- 
tally classify themselves by virtue of the 
social level of the wedding itself. 

This is the beginning. Perhaps the notice 
‘ays they will go to Lake Louise for their 

neymoon, returning in a month. In six 
weeks, then, Friend Jeweler can drop a line 


hoping they had a fine time in the Rockies 
and all that sort of thing, and making a few 
suggestions, perhaps, about dining room 
equipment. 

Up to this point our friend has got pretty 
well acquainted with the family. If his let- 
ters are the right kind of letters, he has be- 
come favorably and profitably acquainted. 
Whether or not he makes any immediate 
sales, he is paving the way for future sales. 
But the list does not cease to be valuable 
here. 

Having worked all of the current possi- 
bilities for such a group of names, he has 
them still for his regular mailing list. But 
if he is a wise man, he will fix his files by 
dates so that these cards will come to his 
attention about 11 months from now. 
For, as the year draws to a close, Ander- 
son’s “Marriage File,” arranged correctly, 
shows him that the first anniversary of the 
Shaw wedding is about due. Out come the 
names of relatives, attendants and friends— 
and they get a gentle reminder about this 
great truth. 


A gift is in order—and in telling them 
so, Anderson is cashing in on the prospect’s 
most vulnerable spot: Timeliness. 

Strange as it may seem, this group of 
names is still open to further exploitation. 
Married folks have been known to entertain 
the stork! If that happens to the Shaws, 
it ought to be checked back with the ‘“Mar- 
riage File,” the card cross-indexed, and an- 
other bunch of letters mailed. The first one 
might be a congratulatory note to the new 
parents. The others ought to go to all of 
the available friends, suggesting baby gifts 
of the right sort. 


Filed by dates again, this new card brings 
fts first and second and third birthdays 
around—all of which mean business. 

So it is obvious that the name of the Shaw 
family, properly nursed, has developed into 
something much more valuable from the 
selling point of view than anything that could 
be taken out of a telephone book. And it 
is better than watching the records of your 
municipal office, whatever that may be, an- 
nouncing marriage or birth registrations— 
for nearly everybody else is doing that and 
nearly everybody else stops with the initial 
possibility. ~- 

This is but one example. It is only 
one way to build a list worthy of capital 
letters. No matter where the town, it can 
be done on as large a scale as the merchant 
sees fit. The big city can be restricted to 
local districts—the small town can cover out- 
lying communities. The dealer can do the 


work himself, have his wife do it or hire 
a high school girl for that purpose. 


Every- 
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thing, naturally, depends upon conditions, 

If he wants to extend operations, there are 
greater possibilities. He can hire a couple 
of school boys and pay them a cent a name 
for the names and addresses of their class- 
mates, schoolmates, their parents, etc. He 
can get names of boys who haven’t watches 
of their own, he can get boys’ names with 
their birthdays; he can get lists for the con- 
firmation classes, graduation classes, and 
what not. 

For a trifling sum one can persuade an 
employe of the local electric light corpora- 
tion to get the names of citizens using elec- 
trical service. This is not a bad list. The 
tax collector’s office has another good one: 
a list of taxpayers. The members of frater- 
nal orders, pew holders in churches, con- 
tributors to charitable causes, depositors in 
the bank—all these lists can be secured 
through one means or another. And the 
prime virtue of each one is’ that it means 
something more than a collection of names. 
It offers a peg on which to hang your sales 
story. 

There is hardly a book written on the sub- 
ject of personal salesmanship that does not 
advise the reader, sooner or later, to find 
out what a man’s hobbies or preferences are 
and play up to them. If that works in 
vocal selling, it will surely work in mail 
selling, for there is no real difference be- 
tween the two. 

Still another source of names, too often 
ignored, is a list of committee members of 
various organizations. The country club, 
with its golf and its tennis matches, offers 
an outlet through which the jeweler can sell 
prizes. He should know where to go at the 
right time. Church committees, social com- 
mittees, school committees and all the other 
kinds of committees dealing with parties, en- 
tertainments, dances, etc., have to buy favors, 
prizes and other things you could sell them. 
And the sad truth is that if you don’t sell 
them, somebody else will. Too many of 
these folks buy out of town simply because 
out of town firms hammer at them by mail. 
If they can do it successfully, so can you. 

For the knack of selling is, 75 per cent. of 
the time, nothing more nor less than get- 
ting in on the ground floor at the opportune 
moment. The retail jeweler is stuck behind 
a counter or chained to the bench. The only 
hope for him is the mails. 

But that is slim hope—unless the Mailing 
List can be spelled with capital letters! 





A Barrel of Money in a Window 





HALER’S' jewelry store on East 

Flager St., Miami, Fla., has on display 
a barrel of money that the Hippodrome 
Theatre is giving away every Tuesday night 
as door prizes. 

To be sure it is a small barrel but it is 
full of good old American money, everything 
from a nickel to a 10-dollar bill being in 
it. A new barrel is put into the window 
every week as the Hippodrome gives away 
a barrel every Tuesday night. ‘ 








W. B. Gwathmey, pioneer jeweler at At- 
kins, Minn., died recently at his home there 
after an illness covering a period of several 
months. He was a native of Faribault and 
a graduate of the Shattuck school there. 
He is survived by two daughters, 
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The Finest, Richest, Embroidery Hoop Ever Made 


f 





Heavy 14. kt. Gold Plate 


Individually boxed 


First time so attractive a hoop has been available 


For Christmas, Anniversary, Commencement 
and all other gift and prize purposes—and for 
folks who “like to show off.” Nationally ad- 
vertised. 


An elaboration of the revolutionary Adjusto patent 
cork-cushioned embroidery hoop, carried to the limit 
of luxury. Holds every sort of fabric, from tissue to 
toweling, tight as a drum head, without possibility of 
injury, and contributes largely to the execution of 
superlatively fine needlework. Popular 5” size. Ap- 
proved by Priscilla Proving Plant. 


$18 dozen 


to retail at $2.50 


Order from your regular jobber. If he cannot supply you out 
of stock, he or you can get immediately from these 

DISTRIBUTORS: 
Eastern: A. L. Clark Co., 53-57 West 23rd St., New York 
Western: H. A. Austin Co., 234 So. Franklin St., Chicago 
Canadian: Will P. White, Ltd., 65 Simeoe St., Toronts 


Made by EMBRO MFG. CO., Canton Ohio 

















White Gold Mountings 


MADE IN 18-K. BELAIS WHITE GOLD 


Rings - Brooches - Scarf Pins 
Lavallieres - Earrings 


We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 


Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 


American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 
You May Need 


Prompt attention to all special orders 


Henry Davidson 


51 Maiden Lane New York 
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GREATEST 
BARGAIN 
EVER 
OFFERED 


No. 3002X —“Le-Flis” 8&8 
Power Genuine Prism Bi- 
socular, French Make, very 
powerful, extra fine qual- 
ity thruout — retail value 
$45.00. Our non 616" 





No. 3003X—Guaranteed 16K. Gold Filled Cable Temple Spectacles 
fitted with O- — < andl Periscopic Convex lenses; all FS) 
focus numbers. 


SPCC EEEE HEHE EEEEEEEEOE EO EEEEEES 


NEW ERA OPTICAL CO. 


Write for Catalog and Save Money. 
123 W. Madison St. 


CHICAGO 

















— 
FREE Cuts in All Emblems and Initials 








SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Each 
Solid Gold 
14kt. White 
Gold Top 
GENUINE 
HOPE RUBY 
To Retail 


$25.00 


Send us your name and the 











ring will be sent for inspec- 
tion. 














Surprise your Wife on the Next Wedding Anniversary 
3 Genuine Diamonds 


4/100 ea. 
Looks and Wears Like Platinum 


20 Kt. White Gold 


Hand Carved 
To Retail 


$25.00 


Platinum without Diamonds at 
the Same Price 
of C. National Magazine. Will 
also have a similar ad in the K. of y Moose and Mason perio 
and women’s magazines. _ 
All orders will be turned over to Retail Jewelers. 
Rae © auiier ad te your lesel ledge program and aewaaiem 
ail us your businese card anda extalogue will be’ 
Mail us your business will be uniied © to you. 
erms January Ist 


WRITE FOR’ WHOLESALE PRICE 


BUFFALO JEWELRY MFG, CO. 
“THE MAIL ORDER HOUSE” 
Brisbane Building 





The above ad will appear in the K 





























Buffalo, N. Y. | 
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Autuor’s Note—Kealizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines) The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
makers’ ability. It would be impossible to operate 


our vast industrial system without the aid cf 
accurate timepieces. Strictly speaking, the name 
watchmaker” is a trade misnomer, as_ watch- 


making generally comprises the manufacture of 
watch movements. However, the name, ‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

f the remarks contained in this article are ‘old 
stuff’ to the competent workman, we trust chat 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. Fs 





(Continued from Technical Issue of Sept. 6) 

QvEstION—How shall we proceed to 
srind the inside diameters of our hollow 
ipmdle true and concentric ? 

Answer.—It will be assumed that the 
loose bearing has been properly fitted to the 
spindle; also that the loose bearing has been 
pressed into the rubber pulley. This will 
give us a complete spindle which may be 
ground true while running in its own bear- 
Ings, 

Our first step will be to prepare a suit- 
able wheel for our inside grinding. An 
\lundum wheel, Grain 3880, Grade K, one- 
(uarter of an inch in diameter by one-eighth 
ol an inch face by one-eighth inch hole will 
answer very nicely for the inside grinding. 
As this wheel must be run in the lathe head 
m this instance, we shall require a special 
arbor to carry the wheel. 

‘To make such an arbor, we shall select a 
piece of steel rod about two and one-half 
— in length by .1875 in diameter. A 
lank staking tool punch is usually quite 
true and will answer very nicely for the 
Special arbor. We may grip this rod in a 
wire chuck and turn the end true and to the 
Proper diameter to fit into the hole in our 


grinding wheel, allowing about one-eighth of 
an inch to protrude through the wheel. This 
end may be threaded and a small nut made 
to fit, which will provide a means of secur- 
ing the grinding wheel firmly in place. The 
grinding wheel may then be turned true with 
a diamond tool. 

As the total length of our hollow spindle 
is one and three-quarter inches, it follows 
that our special arbor must protrude this 
length from the lathe head in order to grind 
the hollow spindle clear through. 

Obviously, in order to grind the inside 
of our hollow spindle true and concentric, it 
must be so placed in the tool post of the 
slide rest that it will be exactly “in line 
with the centers.” We may attain this point 
by using two large taper centers; one in the 
lathe head and one in the tail-stock. With 
the attachment held loosely in the slide rest, 
we may place the tapers in each end of our 


hollow spindle, bearing in mind that the 
opening for the draw-in spindle must be 
toward the head of the lathe. When the 


tapers are resting in each end of the hollow 
spindle, then we may lock the spindle in 
position by means of the tail stock set screw. 
Then if we secure the frame in the tool post 
of the’slide rest, our hollow spindle will be 
set exactly “in the line of centers.” 

In order to work to the best advantage 
in this case, we should drive our small grind- 
ing wheel at a very high speed and our hol- 
low spindle (which we wish to grind true) 
should be driven at a low speed. We may 
attain this point by driving the lathe head 
with a belt from the large speed wheel on 
the counter’ shaft and by driving the hollow 
spindle with a belt from a small pulley on 
the counter shaft to the pulley of our hol- 
low spindle. We must also bear in mind 
that the grinding wheel must turn in the 
opposite direction from the surface we are 
grinding. 

Our first grinding will be on the smallest 
inside diameter of our hollow spindle which 
takes the body of the chuck. Previous to 
grinding, we should pass the grinding wheel 


clear through the hollow spindle as far as 
we expect to do the grinding and we must 
not allow any greater length of the grinding 
wheel arbor than is required to pass com- 
pletely through the spindle. Internal grind- 
ing of any kind is usually delicate work as 
the arbor and the wheel must, as a rule, be 
small in diameter, and consequently there 
is considerable vibration, especially with a 
long arbor. Therefore, the shorter we are 
enabled to use an arbor for internal grinding, 
the less vibration we will have to contend 
with. 

in making the hollow spindle, we bored 
the hole for the chuck to .300, but as men- 
tioned in the August installment, this dia- 
meter was to take the writer’s chucks and 
this diameter must be made to fit the chucks 
at hand. In grinding this hole true, it is 
not required to remove very much metal 
and the hole will not require lapping. We 
may grind the hole some and then try one of 
our chucks for a fit. In this case, a loose 
fit is required, 

Previous to trying the chuck in the hol- 
low spindle for a fit, we must clean the hole 
carefully to remove all grindings and also 
allow the spindle to cool off, if it appears 
to be hot from the grinding operations. 

Assuming that the hole for the chuck has 
been properly ground true, then we may pro- 
ceed to grind the seat for the draw-in spin- 
dle. As the seat for the draw-in spindle 
was turned three-quarters of an inch in 
length by .370 in diameter, we may shorten 
our grinding arbor which will give us a 
more rigid arbor. The outside diameter of 
our draw-in spindle was made to .372, con- 
sequently we have .002 for grinding and lap- 
ping to fit. The proper method to follow 
in this case is to grind the inside hole to 
take the draw-in spindle, just enough to 
true it, allowing a slight margin for lapping, 
as it is always easier to do our final fitting 
from outside diameters (in this case, the 
outside diameter of our draw-in spindle). 
If we do our inside grinding carefully, we 
true the hole with .001 removal of 


may 
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Watch Glasses 


Always Labeled the Same 
No Need to try Something Else 


Why Change irom a Life-Long 


System, which has always proven the 
best, to one which may not be as good 
and which necessitates your Carrying 
50% More Stock to get the same results 








FOR SALE BY ALL JOBBERS 
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metal and if the hole is ground of uniform 
diameter, very little, if any lapping will be 
required, as this hole is not ground for a 
running fit, but simply as a guide for the 
draw-in spindle. The principal requirements 
are. a hoie of uniform diameter and per- 
fectly true. 

In order to grind the throat of the hollow 
spindle, which takes the angle of the head 
of the chuck, we must reverse the hollow 
spindle, and in this case, we must use our 
large tapers again to set the hollow spindle 
“in the line of centers.” When this has been 
done, then we must swing the swivel of 
the slide rest around in order to obtain the 
correct angle for grinding. In the writer’s 
case, the angle of the head of the chuck 
was 20°, but this point must be determined 
from the chuck at hand. Assuming that this 
angle is 20°, than we may set the slide rest 
swivel at this point and proceed with the 
grinding. 

This particular piece of grinding is pos- 
sibly, the most important part of our work 
and we must be very careful to observe that 
it is ground true. When we obtain a clean 
surface, then the work may be cleaned care- 
fully and we may try one of our wire 
chucks in the hollow spindle to determine 
if the angle has been ground properly and 
to sufficient depth. If we use a glass while 
making this examination, we may easily de- 
termine if the throat of the spindle has been 
ground to the correct angle. If it does 
not fit correctly, we may shift the swivel 
of the slide rest until we obtain the re- 
quired angle. While an exact fit is usually 
required between the throat of the spindle 
and the head of the chuck, at the same time 
it is best to have the closest contact at the 
front end of the chuck head. Then there 
is no risk of throwing the chuck out of true 
when we close the draw-in spindle. 


As the outside, front end of our hollow 
spindle should also be ground true for ap- 
pearance sake and the angle is usually about 
the same as the inside angle we have just 
ground, we may do this grinding before we 
remove the attachment from the slide rest. 
In this case, we may use one of our larger 
wheels and the extreme high speed will not 
be necessary for this grinding. 

The end of the hollow spindle may be 
ground to conform, approximately with the 
appearance of our lathe spindle. Then we 
may set the slide rest swivel straight and 
face off the end of the hollow spindle and 
our grinding is completed for the spindle. 

Question—How shall we proceed to 
grind and lap the draw-in spindle to fit prop- 
erly into the end of the hollow spindle? 

Answer—When we made the draw-in 
spindle, we turned about one-quarter of an 
inch of the length of the draw-in to .372. 
This allows us a small margin for fitting. 
f we grip the large end of the draw-in 
spindle in a wheel chuck and observe that it 
Tuns true, then we may use a fine grinding 
wheel and grind the diameter of the draw- 
spindle true within .0005 of the required 
diameter for fitting into the end of the hol- 
low spindle, 

In order to lap the drawn-in spindle to 
an exact fit, we shall require a ring lap, 
which has been described previously in this 
article. This ring lap should be made to 
ft approximately over the end of the draw- 
spindle which requires lapping, and is pro- 


vided with a set screw and locking or ad- 
justing screw. 

As an abrasive for such lapping, we shall 
require very fine, flour emery and plenty of 
oil. Lapping of any kind does not remove 
metal very rapidly, but’ at the same time, 
we must proceed very cautiously in this case 
as we have only allowed .0005 for lapping 
to fit. Whenever we try for a fit, the work 
must be cleaned off thoroughly and cooled 
before trying for a fit. In this case, we 
shall require an easy fit, so that it will 
operate in the same manner as our lathe 
draw-in spindle. 

Question.—What further work is re- 
quired on our wheel cutting attachment? 

ANSweER.—Assuming that the draw-in 
spindle has been lapped to fit properly then 
we may dis-assemble the attachment and 
fit the key in the spindle to engage the 
slot in the chucks. The key should be 
fitted carefully, so it will allow all chucks 
to enter the throat of the spindle freely. 
When this has been done, the end of the 
key may be dressed off smooth and the at- 
tachment assembled and adjusted for shake. 
The space between the hollow spindle and 
the bearing may be filled with oil previous 
to assembling which will keep the attach- 
ment properly oiled for a great length of 
time. 

Special work to be done with this ideal 
attachment will be considered in our next 
installment. 

(To be continued.) 





A Watch as a Scarf Pin 
THE easiest way to attract the eye of 
the public to a show window is by ex- 
hibiting periodically some art goods that 
are unique in style and design. With this 


view in mind, one of the active members 


a 

















A WATCH AS A SCARF PIN. 


of the Horological Institute of America re- 
cently made a small watch to be worn on 
a scarf, as illustrated herewith. 

The minuteness of this watch, which is 
only 10 millimeters in diameter, alongside of 
a dime, which measures 18 millimeters, is 
attracting general comment. The minute 
hand measures only three and one-half milli- 
meters from tip to the center and the hour 
hand is 2.8 millimeters. The dial is divided 
into the 60 minutes and the Arabic hour 
numerals are quite distinct. The case is of 
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18 karat gold, two millimeters thick, and 
the bow and crown make it look like a 
neatly proportioned watch. The expert 
watchmaker naturally will readily see that 
the works, which are nine ligne, are hidden 
in the folds of the scarf, but the delusion is 
so clever that most people believe they see 
a really small watch. 





Unusual Astronomical Clock Owned 
by Boston Man 





AN astronomical clock, exhibited by Tif- 

fany & Co. of New York at the Workd’s 
Fair in Chicago in 1893, in competition for 
the world prize for fine mechanical exhibits, 
is now owned by a resident of Beacon Hill, 
Boston, and is of interest as the change of 





UNIQUE ASTRONOMICAL CLOCK, 


time was effected when the clocks were set 
back an hour Sept. 23. 

The clock is regarded by Boston experts 
as the finest piece of work ever done along 
that line, and as one of the most expensive 
in the country. It has just been cleaned 
and put in thorough repair by the firm of 
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The Metric Gauging of Watch Glasses 


by 10th Millimeters 


is RECOMMENDED by the 












Crown Metric 


Bureau of Standards Watch Glass Gauge 






Depariment of Commerce for 
Diameters and 
in Circular No. 43, dated Washington Heights 





January 24, 1921 





The following quotations are taken from pages 35 to 37 of Circular No. 43 


“The systems upon which the gauging of making it possible to secure a better fit 
watch glasses is based are in need of revision.” in placing a glass into a watchcase. 

“The metric system of gauging is recom- (b) Many watch ae — 1 pag emg in 
mended forse in preference othe igne and «etre ss tnd are sold in ign sie 
its division into sixteenths, for the following ane Shieh ies, tle ee aantioans, af 


reasons: ‘Sage 
Europe metric sizes are used. 































(a) The step, or change in diameter, be- (c) The ligne as a unit of length is obsolete 
tween consecutive sizes in the tenth- except in a few industries and among 
millimeter system is less than the them it is falling into disuse; the milli- 
corresponding steps for glasses gauged meter is universal in most commercial 
by lignes and “‘sixteenths,”” thereby countries.” 


Referring to the illustrations on page 36 of watch glass labels, showing the 
10th millimeter and | 6th size, Circular No. 43 states: 


“This system of labeling is recommended by the Bureau of 
Standards as the most satisfactory for the present, at least 
so long as the ligne sizes are used in appreciable quantities.” 


On page 37 of Circular No. 43 the Bureau of Standards publishes a Conver- 
sion Table of the 1 6th sizes and their correct 10th millimeter equivalents. 
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The Compensation of Clocks and Watches 











By Chas. Ed. Guillaune 


(Translated Expressly for The Jewelers’ Circular) 
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Continued from issue of Sept. 27) 
HILE the expansiveness of solids is 
manifested in changes in linear dimen- 

sions, that of liquids is always indicated by 
a relative change in volume, which for a 
given body is very perceptibly three times 
that of the first stage. That of mer- 
cury is equal to 180 millionths; but what we 
have to consider in practise is not the expan- 
siveness, properly termed, of the liquid, but 
the difference between this expansiveness, 
and that of the receptacle that confines it. 
A receptacle intended to contain mercury, to 
avoid attack, should be made of glass or 
steel. The expansibility of the latter has 
already been indicated. As for glass, it is 
exceedingly variable, according to its kind. 
In the more common order, it is in the 
neighborhood of 8 millionths. The relative 
expansibility being the difference between the 
cubic expansibility of the liquid and that of 
the receptacle which contains it. The apparent 
expansibility of mercury in steel and glass is 
respectively 148 and 157 millionths. In 
other words, if the ascending movement of 
mercury in the receptacle is measured by 
means of a scale marked directly on its 
side, supposing it cylindrical, the mercury 
will be seen to ascend, for each rise of a 
degree of temperature, to 148 or 157 
millionths of the height it occupied at 0°. 

Suppose the cylindrical receptacle attached 
to the lower end of the pendulum rod: A 
rise in temperature will effect the lowering 
of the entire receptacle, at the same time 
there will be a rise in the level of the mer- 
cury 13 or 14 times more -rapid in relative 
value. The second of the center of gravity, 
equal to the average of the ascent of the 
horizontal degree, will be less than half; 
if therefore we consider, for simplicity, the 
solid parts of the pendulum as a negligible 
mass, we conclude that the height of mer- 
cury in a steel receptacle should be 2x13, and 
in one of glass 1/7 of the length of the 
rod. To take into account the solid parts 


of the pendulum, it would be necessary to - 


slightly increase the height of mercury in the 
receptacle, as the perfect calculation indi- 
cates. But the proportion which is left to 
be determined, we shall show, remains in 
readily practicable dimensions. Mercury 
compensation has consequently, largely in- 
creased, and in the second half of the 19th 
century hardly any other was employed. 
In calculating a compensation, it is pre- 
sumed that the same temperature prevails, at 
4 given moment, in the pendulum compart- 
ment. But this condition is not always prev- 
alent, and in such a case, the compensation 
1s imperfect. This consideration has led 
S. Riefler to give a particular form to mer- 
curial compensation, consisting of the sub- 
stitution, for the rod of the pendulum, of 
4 steel tube, in which the mercury stands 
at considerable height. The compensation is 
therefore affected in each part occupied 
simultaneously by the steel and the mercury, 
and the error only exists for the upper 








fraction of the tube where the mercury does 
not reach. 

The secondary error of mercurial com- 
pensation—We shall now intrude, a little 
in advance, the calculation of a mercury 
pendulum. Very accurate experiments have 
shown that for steel the quadratic coefficient 
B, is equal to about 7 millionths, while that 
for mercury is naught perceptible. If there- 
fore, we represent (Fig. 2) the quantity by 
which the extremity of the rod descends, 
and that by which the mercury ascends, the 
first will be given by a curve such as OA, 
the second by a straight line OB. The rate 


Avance 





Retard 





Fic, 2 
Secondary error in the mercurial compensation: 
OA, downward elongation of the steel rod; OB, 
upward elongation of mercury; OC, algebraic sum 
of OA and OB, secondary error. 


of the clock at different temperatures, will 
be figured by the algebraic sum of OA and 
OB, which will be the curve OC. The com- 
pensation could be regulated in such a man- 
ner that the clock would have the same rate 
at 0 and 30° for instance; then at all the 
intermediate temperatures it will advance. 
This rate of advance is easy to calculate. 
Between 0° and 30° the term B of the steel 
furnishes to the total expansiveness a con- 
tingent equal to 


7" = 63.0" 


Now a property of the parabola is that at 
midway the curve deviates from the straight 
line by a fourth of the total relation. At 
15°, the distances between the straight line 
and the curve will be, therefore 1,6.10—*. 
The action of the expansion intervening un- 
der the radical, the half should be taken, 
being 0,8.10—’, or 0.07 seconds per day; a 
quantity superior to the deviation in the 
rate of very good clocks. 

Compensation of the watch—One may 
seek to achieve uniformity of the rate of 
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watches ‘at different temperatures, by work- 
ing on one or the other of the two mediums 
that determine the duration of the oscilla- 
tion. A beginning may be made with the 
spring, later turning to the balance. 

The first compensation consisted, as a fact, 
in the action of a bi-metallic blade, one end 
of which was fastened to the bridge, while 
the other had a pair of pins that locked the 
spring, and with the effect of changes in 
temperature slid along the blade, thus in- 
creasing or reducing, as required, its work- 
ing length. It was by means of a similar 
medium that Harrison or Ferdinand Ber- 
thond obtained in the famous marine clocks, 
a rate almost independent of temperature. 

In 1775, Arnold invented the compensating 
balance, soon afterward perfected by Earn- 
shaw, which consisted of a diametric arm, 
from each end of which started a bi-metallic, 
semi-circular blade called the rim; steel 
inside, brass outside. A rise in temperature 
curved the blade inwardly, and reduced the 
moment of inertia of the balance, thus 
demanding of the spring an effort the 
weaker in proportion to the rise in tem- 
perature.* 

It will be noted that the material of the 
rim itself has a double function, to cause 
the curve, and to constitute the moment of 


inertia. Now calculation shows that the 
increase in curvature of the blade is in 
inverse proportion to its thickness. To 


insure strong action it must be made thin; 
but wanting body it is necessary to provide 
the rim with a series of screws, of which 
many, as a rule, are made of gold or 
platinum, metals of high density, 

On the other hand, it was reckoned that 
the rate of increase, in the curvature of the 
blade, which in short, commands the com- 
pensating power of the balance, should be 
proportionate to the difference in expansive- 
ness of the two metals of which it is 
composed. Stronger blades could be used, 
if there were associated in the rim, two 
metals differing as much as possible in 
expansiveness. 

The secondary error in the case of the 
watch.—The reduction of the extent of the 
elasticity of the steel constituting the balance 
spring, which imposes the necessity of com- 
peasating watches, is expressed by a function 
which the quadratic term is important and 
which can be represented by a curve, such as 
OS (Fig. 3). On the other hand, the expan- 
sion of the steel and of the brass is depicted 
by the curves OA and OL, the mean inclina- 
tion of which is very different, but which, 
curiously enough, possess appreciably the 
same curvature, that is to say, of which the 
representative functions including the terms 
8 are obviously equal. If we formulate the 
difference of these two functions the terms 
fB disappear, and the same happens if we 
formulate the difference of the ordinates of 
of the two curves OL and OA; this differ- 
ence will be representative (on a different 
scale) by the straight line OB; the curve 
OS is the disturbing function, OB the 
compensating function. The rate of the 
watch will result from the algebraic total 
of the straight line OB and of the curve OS, 
represented by the curve OM, which repre- 


*We make here, a deduction of the actual ex- 
pansion of the arm, which starting from the be- 
ginning of the rim, operated in opposition to the 
compensation; this action amounts to a tenth of 
the compensation itself. 
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sents the rate of the watch at different 
temperatures. 

It is proper to remark that this diagram 
applies at the same time to the compensation 
by the bi-metallic blade acting on the pins 
and the compensation balance. In doth 
cases we have the same secondary error, 
represented by the deflection of the curve 
OM from the straight line O@, This error 
observed for the first time by Ferdinand 
Berthond in 1775, in the compensation by 
pins, has been rediscovered by Dent, in a 
chronometer provided with a compensating 
balance. It is of two seconds at 15°, for a 
chronometer of which the rates at O° and 
30° were identical. 

The elimination of the secondary error has 
greatly exercised the ingenuity of inventors, 
and more than twenty mechanisms have been 
devised to achieve it; but they are delicate, 
and none are introduced without a contest 
with the chronometer-makers. 


THE PROPERTIES OF NICKEL STEEL 


Whatever the method of investigation that 
may be applied to alloys of iron and nickel, 


aZ% L 











Fic. 3 


Cause of the secondary error in chronometers (OS, 


disturbing action of spring; OA, OL, expansion 
of steel and brass; O. B, compensating action of 
steel—brass balance; OM, secondary error. 


it is established that their properties place 
them in a class apart from all other metallic 
bodies. It is, for instance, non-magnetic at 
ordinary temperatures, but if chilled, the 
appearance of magnetic properties is notice- 
able which are retained or disappear accord- 
ing to the composition of the alloy when re- 
stored to the original temperature. The 
properties of these allcys are therefore ir- 
reversible or reversible, and their study 
shows that those poorest in nickel belong in 
eo first category, those richest, in the sec- 
ond. 

For the object that occupies our atten- 
tion, the alloys with reversible transform- 
ations are the only ones that are of interest. 
These alloys start with a proportion of 
nickel equal to about a fourth and extend 
even to pure nickel. 

Their magnetic properties, important to 
consider for other objects, do not directly 
concern the problem with which we are en- 
gaged. On the contrary, the expansibility 
of the metals, and their thermo-elastic vari- 
ations intervene in the first place, in the 
thermic disturbance in the rate of clocks and 
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watches as well as in their compensation. 

In the diagram Fig, 4 are represented the 
expansibilities, or more precisely the succes- 
sive value of the co-efficient a» of the 
equation of expansion. On the left will be 
found the iron, on the right the nickel; be- 
tween the two their alloys in centesimal 
proportions. The iron can exist in two very 
distinct states, of which one is stable under 
heat (fer gamma) the other stable under 
cold (fer alpha). Their expansibility is 
represented by the position of the points C 
¢c 


and A. The expansibility of the nickel is 
marked by the point B. 

If the rule of mixtures was followed, the 
expansibility of the alloys would be repre- 
sented by one of the straight lines CB or 
AB according to the form in which the iron 
exists in the alloys. Now the expansibilities 
observed diverge widely from one or the 
other of these straight lines, inasmuch as they 
are represented by the curve which departs 
appreciably from the first, dives rapidly, 
cuts the second, continues to descend, leaps 
a little, very sharply, and reascends, to 
gradually rejoin the expansibility belonging 
to nickel. The alloys having the least ex- 
pansibility is called invar applied by exten- 
sion to approximate alloys. It is necessary 
to state the precise significance of the curve. 
It does not apply to alloys of iron and nickel 
free from all addition. Such alloys, doubt- 
less impossible of realization, would more- 
over be unusable, being unable to withstand 
forging. All the results have been obtained 
from alloys uniformly 0.4 per cent of manga- 
nese and 0.1 per cent of carbon, the aver- 
age proportions of industrial manufacturers 
for alloys of the invar type. 

The expansibilities here represented, be- 
long mostly to the alloys known as “natural 
state,” for the reason that they have simply 
been left in the air after lamination effected 


while red. 
(To be continued.) 








E. E. Taliaferro has become associated 
with the B. H. Stief Jewelry Co. as a 
specialist in exclusive designs for jewelry. 
Mr. Taliaferro is a graduate of Pratt In- 
stitute, Brooklyn, and has been associated 
with the Hamilton Jewelry Co., Colorado 
Springs, Colo., where he has been doing ex- 
clusive diamond and platinum design work 
for several years. 
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Not the Alarm Clock’s Fault 


N2 one loves an alarm clock, unless it be 
the man who makes it and sells it. It 
has long stood in bad repute as a disturber 
of the peace. But now, worst of all, comes 
a charge against the “improved” sleep 
stabber, the one that intermits, that rings 
a while, stops and then rings yet again. 
Every one knows that the old time alarm 
clock if disregarded a few mornings ceases 
to trouble a really vigorous sleeper. One 








Fic. 4 
True expansibilities at 20° (as in millionths) ofalloys of iron and nickel, with additions of 0, 4 
per cent manganese and 0, 1 per cent carbon(AB, AC, expansibilities deducted from the rule of 
mixtures, the iron being stable either when hot or cold). 


of the old Third Readers—probably Mc- 
Guffey’s, and it may have been the Second 
instead of the Third—had a story of a 
woman who bought an alarm clock and 
wound and set it properly, but turned over 
for a further nap when it disturbed her; 
and how in a few days she took the clock 
back to the merchant and said it was worth- 
less, that it did not awaken her. The 
merchant in the end questioned her and 
learned that she had formed the habit of 
going to sleep again, and he assured her 
that the fault was hers, not that of the 
faithful clock. 

Perhaps that very story inspired the in- 
ventor of the intermittent alarm, Anyhow, 
the story’s moral equally inspired that de- 
vice’s recent critic, a psychoanalyst. He 
has studied and condemns it. He says the 
clock that cries wolf too often encourages 
the same bad habit that the woman in the 
Third Reader acquired without encourage- 
ment. Knowing that the clock will ring 
again the sleeper disregards the first ring- 
ing and then the second and so on, to and 
including the last. The habit of obedience, 
the habit of quickly responding to the call 
of duty, even when the call issues from a 
brass bell rigged with wheels and a spring, 
breaks down. The one who should awake 
sleeps through the various ringings and only 
the neighbors are disturbed. He becomes 
life’s slacker, maybe, listening inert, all day 
long, to the summons of a thousand bells. 

The alarm clock, a nuisance at best, is 
now declared to be a menace to the morals 
of mankind, or perhaps the Third Reader 
has it right, and the clock’s seeming faults 
dwell in the wicked old human ego!—N. Y. 
Sum. 








Levi Parks, Elgin, Ore., has been suc- 
ceeded by Kearney Jones, 
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[Answers are also solcited from our readers to the questions published on this page.] 
No attenticn paid to communications unless accomtanied by full name and address of the writer. 


Question No, 3870.- Escapement Model. 
[ am making an escapement model for 
demonstration purposes. This model will be 
a lever escapement with escape wheel four 
and three-eighths inches in diameter. Will 
you please tell me what size and weight and 
how thin the stecl of the balance should be. 
Unfortunately I have no notes on this sub- 


ject. Where can I obtain blank steel suit- 
able for making the balance and fork? 
Pe eh 
Answer.—We_ will explain a_ simple 


method which you may use to reproduce any 
escapement, so as to preserve the exact pro- 
portions of the original, enlarged as many 
times as you desire. 

As a unit of measurement, we strongly 
advise that you use the metric system in- 
stead of the English, because it is much more 
convenient to multiply and divide by tenths 
than by inches, quarters, eighths, sixteenths, 
etc., or by the inch divided into thousandths. 
The millimeter is a convenient unit to use 
in measuring watch work and it is rapidly 
displacing the English system. You can 
obtain a metric scale from most any hard- 
ware or tool dealer. A scale of 25 centi- 
meters, with millimeter divisions is quite 
suitable for your purpose. 

As our first point for consideration, we 
note that the escape wheel of your model 
will be four and three-eighths inches in dia- 
meter. 434 inches equals 110 millimeters. 
Let us see how many times larger this is 
than the escape wheel in an actual watch. 
We have measured an 18 size lever escape- 
ment and find that the diameter of the es- 

_ capement is 8.7 mm. If we divide 110 by 

%7 we find that the escape wheel of the 
model will be 12.64 times as large as the 
escape wheel of the watch. 

Now, to reproduce the watch escapement 
larger in the same proportions, we must 
therefore measure all of its parts, multiply 
each of these measurements by 12.64, and 
build your model on the enlarged measure- 
ments thus found. 

We have measured the diameter of the 
balance of the watch and find its diameter 
to be 15.7; 12.64 x 15.7. 198.4 mm., which 
1s the diameter the balance of the model 
should be. Likewise, we find the vertical 
thickness of the balance rim must be 12.64 
x 15=18.9 mm. The thickness of rim from 
inside to outside is 12.64 x .5=6.32 mm., 
thickness of the arms, 12.64 x 4=5 mm. 

While these dimensions are given to con- 
form with your required escape wheel dia- 
meter of four and three-eighths inches, we 
May simplify these calculations by adopting 
4 more convenient multiplier, such as ten 
or twenty. 

By following the above method, you may 


select any standard movement and obtain 
correct proportions of all parts enlarged to 
any size you wish. 

If you will use a metric steel scale and a 
micrometer caliper, you will be enabled to 
take all measurements from the movement 
and reproduce them accurately on the en- 
larged scale. Make drawings of the parts, 
and then work from the drawings. 

Any supply house should be able to ob- 
tain suitable steel for making your parts. 

Question No. 3871— Testing Main- 
springs. Will you please give me some 
reliable methods of testing the quality of 
mainsprings, methods that are available to 
the regular workman. I have methods that 
are the outgrowth of my years at the bench, 
but I would like to know of other ways of 
testing, as I judge there must be. In view 
of the many brands of springs and all claim- 
ing to be the best, | want to make a rea- 
sonably thorough test. F. D. P. 

ANSWER.—We would suggest that the best 
way to test mainsprings is the simplest; to 
try them in the watch. You could spend a 
great deal of money on machines to de- 
termine the relative tensile strength, elastic 
limit, ductility, resilience, hardness and brit- 
tleness of the steels used in various brands 
of mainsprings, but even all these ‘ tests 
would not equal in effectiveness the simple 
one of trying the springs under the condi- 
tions of actual service. 

We need hardly mention the fact that the 
best spring is the one that will give the 
longest service without “setting”. If two 
springs are in service for the same length of 
time, and are then taken out of the barrel 
and allowed to open out, the one which 
opens out the widest, has retained its re- 
siliency the best, and is therefore the better 
spring. We must not forget, that besides 
resiliency, a spring must have finish; the 
coils must be well smoothed and polished on 
sides, top and bottom, to reduce to the 
minimum the friction of uncoiling. The 
width and thickness of the spring should be 
uniform from end to end. This may be de- 
termined by simple gauging. 

It will be wise to make the tests of a du- 
ration as long as possible; not less than 
three months run for each spring. This 
length of time should be sufficient to de- 
termine fhe comparative qualities of the 
springs being tested. To take only one 
spring of each brand, and condemn or ap- 
prove the brands accordingly, would be 
manifestly unfair, as the best brands may 
have an occasional spring that will fall be- 
low its average of merit. 

The only fair test is to try a number of 
springs of each brand and observe the aver- 
age results, in each lot. and then compare 
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these averages in order to determine the 
relative merits of the various brands. 

Question No. 3872,—Staff Selection.— 
In selecting a new balance, is it proper to 
take one with larger pivots than the old 
one or take one with pivots that will prop- 
erly fit the jewels in the first place and not 
turn them down as would be necessary in 
the first instance? Is it better to change the 
jewels than to turn down the pivots if one 
or the other must be done? T. P. 

ANSWER.—It is important, in order to dis- 
turb the position adjustment as little as pos- 
sible, to have the pivots of the new staff 
of the same diameter as they were in the 
old staff, providing the pivots of the old 
staff fit the jewels properly. Select a staff, 
conforming as nearly as possible to these 
requirements, but with pivots slightly larger 
rather than too small, so that you can re- 
duce them to fit. You will find that ready 
made material seldom fits in every respect 
up to the requirements of the watchmaker 
who makes his watches keep time,. even 
though it often does fit them well enough to 
enable the watch simply to run. For good 
timekeeping results it must generally be 
altered in some respects. The upper and 
lower balance hole jewels should be of equal 
hole diameter and the pivots should fit the 
holes with very little side shake. Whatever 
alterations are necessary to bring about 
these conditions should be made. 

Question No, 3873.—Watch Case Joints. 
—/ note in all watch cases, the pin in the 
Joint is usually in three pieces; gold ends 
and brass in the middle. Is this to save 
gold? To my mind this is a botch job as 
it weakens the joint. The brass wire pin 
has but little hold on the outside joints. 

Bak: 

ANSWER.—The kind of joint you mention 
is the standard type and is much better than 
to have a one-piece gold pin as you stiggest. 
The joints are made in this manner not to 
save gold but to make a better joint. To 
run the pin in one piece from end to end 
would not be any stronger. The usual con- 
struction allows of using brass instead of 
gold for the acting part of the pin. Brass 
is stronger and wears much less than gold. 
But it would not do to have a full length 
bras pin because the ends would soon turn 
black outside and present an ugly appear- 
ance. So the pin is shortened sufficiently to 
allow for insertion short gold plugs to finish 
the ends of the joint. In taking out, these 
gold plugs may be readily removed with a 
sharp graver point. Then the brass pin may 
be easily driven out with a flat faced punch. 

Question No. 3874.—To Straighten 
Scarf Pin Stems. —Plcase advise us the 
casiest way to straighten gold scarf pin 
stems. We draw wire and make our stems 
but have no quick way of getting them 
straight. B. & Co. 

ANSWER.—There are wire straightening 
machines on the market, but they are rather 
expensive and are not advisable unless much 
work of this kind is done. You can 
straighten lots of one dozen pin stems by 
binding them together in a compact bundle 
with iron binding wire and then heating the 
entire mass to a red heat. Allow these to 
cool, then remove the iron wire and pickle 
the pin stems in the usual manner. We used 
this method twenty-five years ago in job 
work: we still find it good for smail lots 
of pin stems. 
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superior opportunities afforded by this greatest of all Horological Institutions, for learning watch- 
work and its kindred trades, Engraving and Jewelry. 


BRADLEY, by its straightforward methods of doing business and the ultimate results, has gained the foremost place in 
the hearts of the Jewelers in general, and for this reason if you broach the subject of which school to attend, nine times 
out of ten, the answer will be “BRADLEY,” of course. Then join your forces with this Institution for a successful 
career. If you can make arrangements to enroll immediately, make the time as short as possible, as every day that you 
are not attending “BRADLEY” is money lost if you are really anticipating taking this course. Get one of our latest 
catalogues. It will interest you immensely. Address:—Bradley Horological, Peoria, Ill. 


omar: with its increased facilities, can now accommodate all who wish to take advantage of the 














The above half-tone, made March 3d, 1922, gives a good idea of the number of students at Bradley Horological, taking Watchwork, 
Jewelry and Engraving. The fame of this big school reaches out to all quarters of the Globe, and 
pearly every civilized country has been represented in its student body. 
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Simple Rules for the Jewelry Worker 


and Designer 





Written Expressly for The Jewelers’ Circular 

















peout 30 years ago the writer remem- 
bers hearing the old time jewelers 
grumbling: “Pretty soon every blank thing 
will be made in a die.” In a sense this 
has come true, but with it has come a de- 





Fig 2 Fig 2. 
Nusa C 
ff} Ue / \ 
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mand for skilled workmen who can make 
simple pieces by hand from a sketch, There 
are always variations from standardized 
goods to meet individual tastes. 

It is lamentable, however, to note some 








of the hand-made articles turned out. No 
lines of precision, and many of the often- 
times expensive pieces showing signs of a 
terrific struggle on the part of the perspiring 
jeweler who tried to get it, to look straight. 





A few simple rules are given with draw- 
ing showing how to start right. These 
can be applied in the making of emblems, 
rings, bar pins, pendants, etc., where per- 
pendiculars, horizontals, centres, etc., must 





first be obtained. There are lazy, slovenly 
Ways of getting a five pointed star, for 
instance, by making a number of circles and 
adjusting dividers or compass until it points 
off five times, but this does not train the 
eye, 


Fig. 1 shows how a line or length A B 
may be divided into any number of spaces 
by simply drawing another line, marking 
that off, then drawing a line from 1 to A 
and parallel lines from that. 


>K 


Fig9- 









In describing circles always first draw 
a horizontal line, 

Fig. 2 shows how to get a perpendicular 
line by using A and B as centres, describ- 





ing arcs and drawing a line E, at cutting 


. points C. D. 


Fig. 3 is an equal-sided triangle A. B, 
representing radius or size. Arcs from these 


EG 11. 





centres and the other two sides of triangle 
are gotten by drawing lines as shown. 
Radius A B, marked off on circle, Fig. 4, 
gives a six-side or hexagon. 
Fig 5 shows how to describe a five-pointed 
star or pentacle, also a pentagon (see dotted 





outline). With centre E describe arc from 
D to F. With radius D F as space on 
dividers and centre D, describe arc cutting 
circle at G. D G represents one-fifth of 
circumference, Straight lines drawn from. 
cutting points will show Fig. 6. 

Fig, 7 shows a seven-sided square or hep-- 
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tagon. Divide A B into seven equal spaces. 
With A B as radii, describe arcs from A 
and B, cutting in C. Draw line from C 
through 2, and through circle at D. A D 
represents distance to be marked off in 
circle, as shown in Fig. 8. 
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Fig. 9 shows an oval, drawn with the 
compasses, with A B and C as centres. De- 
scribe arcs in the order numbered. 

Fig, 10 is an approximate ellipse, drawn 
with the compasses, 
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Fig. 11 shows one-half of an approximate 
ellipse, 

Fig. 12 shows how to get a square. First 
file up true the sides A and B, using your 
steel square, which every jeweler should 
have. Then exact size of square can be 
lined off as at C D, using dividers. 

Fig. 13 shows how to reduce a rectangle 
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toa given width. To ascertain height, draw 
diagonal A B, measure off width wanted 
with ruler or millimeter gauge, and height 
will be C D. 

Figs. 14, 15, show how to describe 


16, 








an ellipse with string or thread. To de- 
scribe an ellipse to a size, see Fig. 17, in 
which B C represents the major axis and 
D E the minor axis, Take B A as a 
radius and describe an arc from D, Where 





Fig 16- 








it cuts B C it gives the two foci of the 
ellipse. At D and at the two foci place 
pins, with loop string around them, replace 
pin at D with a pencil or steel tracer and 
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draw ellipse by running pencil around. Keep 
pencil taut. For a number of same size 
ellipse, mark out a cardboard or brass plate, 
cut out and trace from this. 








Smiles from the School Room 





The new pupil was asked his name by 
the teacher. 

“Jule,” said he, 

“No,” said the teacher, “Julius.” 

The youngster squirmed and _ protested, 
amid the laughter of the older pupils. The 
next boy also happened to be a new pupil, 
and he was asked his name. 

“Bill,” he said, “but I guess you would 
call me ‘Bilius,’ ” 





_ Teacher—“Who led the children of Israel 
Into Canaan?” 

No reply. 

Superintendent (somewhat sternly )—“Can 
No one tell? Little boy on the seat next 
to the aisle, who led the children of Israel 
into Canaan ?” 

Little boy (badly frightened) -“It wasn’t 
me. I—J] just moved here last week from 
Toronto.” 
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Capitalizing Your Birthday 
Anniversary 


NE of America’s prettiest customs is the 
observance of birthdays. Since time 
immemorial Americans have observed their 
birthday anniversaries and have contributed 
to the joy that attends the birthday cele- 
brations of their friends. In recent years 
this custom has been observed more exten- 
sively by American business men, who have 
taken advantage of their businesses’ birth- 
day anniversaries by inexpensive, yet result- 
getting, advertising campaign. It is a char- 
acteristic of the American public to mani- 
fest an unusually friendly interest in the 
business enterprise that is celebrating a mile- 
stone along the commercial highway, and 
knowledge of this characteristic has provided 
a prominent southern jewelry store with a 
splendid opportunity to secure business- 
getting publicity and at the same time im- 
press the public with the laudable methods 
that contributed to its unquestioned success. 
An advertisement on the day preceding 
the birthday anniversary notifies the public 
that the business will celebrate the passing 
of another mile-stone. The owner avails 
himself of the opportunity to express his 
appreciation of the generous patronage that 
has enabled his business to attain its pres- 
ent pre-eminence, and he pledges himself to 
continue to operate his business along the 
same honorable lines that heretofore have 
contributed to its prosperity. 

A special sale of a popular brand of 
goods is also announced in this advertise- 
ment, and attractive souvenirs in the form 
of useful articles are promised all visitors 
on the following day, 

The building, of course, is appropriately 
decorated, but the chief attraction so far 
as the public is concerned is the window 
display. Much thought has been given this 
feature and sales slips annually indicate that 
the window display has paid handsome *e- 
turns, to say nothing of the inexpensive 
advertising it has given the business, 

Roads That Lead to Success 

A miniature building, representing as 
nearly as possible the structure in which the 
jewelry store is located, is placed in the 
background of the window. A sign with 
bold lettering is attached to the roof of this 
little building setting forth “THIS IS OUR 
BIRTHDAY.” 

eginning in the foreground of the win- 
dow and extending to this little building ave 
tiny highways, representing the roads 
traveled by the proprietor in his journey 
to success. A placard in the extreme fore- 
ground informs the passer-by “These Are 
the Roads That Led Us Here.” 

Every little highway. made of white 
gravel, has been christened. Some of these 
highways are: Honesty, Ambition, Industry, 
Service, Patriotism, Economy, Loyalty to 
Our Home Town. These highways, laid 
on a background of black, stand out strik- 
ingly Tiny trees and cottages are scat- 
tered along these highways. Little black 
pebbles in the center of these highways 
spell Honesty, Ambition, Industry, etc. _ 

At the point where these roads meet di- 
rectly in front of the little building is a 
large open area across which are black 
letters spelling SUCCESS. 

This little display, remarkably striking as 
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well as surprisingly inexpensive, pays het- 
ter dividends than any other display ar- 
ranged during the year. 





Unusual Astronomical Clock Owned 
by a Boston Man 





(Continued from page 143) 








H. N. Lockwood, jewe'ers, 61 Bromfield 
St., Boston, and L. L. Huntington, man- 
ager of the repair department, assisted by 
two of his men, has successfully accom- 
plished a most intricate work. 

The timepiece is in a mahogany period 
case, heavily carved and inlaid, standing 
about nine feet high, and has a heavy dial 
of brass, inlaid with mother-of-pearl. The 
first upper dial represents the sky, sea and 
earth. The sun and moon both appear in 
the sky at the actual hours of the day and 
night, and the sea rises and falls the cor- 
rect height of tide, registering on scale in 
feet on one side of the dial each day. The 
three lesser dials in this group show the 
equation of time—the Dominical and Gol- 
den numbers, the Epacts and the Sdlar 
Circle. 

The two small dials at the extrem top, 
right and left, are for the years of Inde- 
pendence of the United States and for the 
Julian Period. The next small dial on the 
left shows the time at any latitude or longi- 
tude in the world at the time observed. 
The dial on the right shows the leap-year, 
days of the week, the month and the year; 
also the Zodiacs. The next dial is for 
the time, and is also a quarter hour chime 
cleck. The following two dials are for 
other time, and are at present running, one 
on Washington time and the other on 
Greenwich time. The next dials below give 
the sun’s declination and also the moon’s. 

The size of the movement alone in this 
clock may be more easily understood when 
it is known that it requires three men to 
place it in the case. The clock is run by 
weights, has a gravity escapement and a 
mercurial pendulum. It is in perfect run- 
ning condition, each and every dial changes 
at its proper time, and is as near mechani- 
cal perfection as anything yet made. 





Luminous Watch Dials 


How radium, costing $120,000 a thimble- 

ful, can be used on cheap clocks and 
watches is a puzzle to the average man. 
Properly understood, it is a demonstration 
of the remarkable powers of this substance. 
The paint used is a combination of zinc sul- 
phide with an infinitesimal quantity of radi- 
um. Examine a luminous dial through a 
magnifying glass after the eyes have been 
in total darkness for a few minutes, and 
tiny flashes of light may be seen; these are 
caused by the explosion of hundreds of mil- 
lions of radium atoms, and occur at the rate 
of about 200,000 a second; the more radium 
in the paint, the greater the number of 
flashes per second, and the more durable the 
luminosity. Since every flash means a blow 
upon a crystal of zinc sulphide, the crystals 
gradually break under the strain; the zinc 
breaks down in about five years, but the 
one-millionth gram of radium on the aver- 
age watch dial is practically as energetic as 
ever.— Scientific American. . 
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JOBBERS!— ATTENTION!  Weinstrum Watch Co. 
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[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Sept. 12, 1922 


1,428,678. CLASP. Samuet Bucussaum, Chicago, 
Filed Oct. 20, 1919. Serial 331,840. 4 Claims. 

A clasp of the character described comprising a 
main element having a hook shaped portion, and a 
straight portion, a tubular member slidable on said 
straight portion and adapted to engage said hook 





shaped portion to close the opening in said hook 
and a stop on said main member opposite said 
straight portion to retain said slidable member in 
hook closing position, said stop and said straight 
portion cooperating to retain said slidable member 
in inoperative position when said member is moved 
therebetween. 

1,428,868. RING CHUCK. Joun R. UEcKeEnrt, 
Dallas, Tex. Filed April 14, 1921. Serial 
461,404. 5 Claims. 

In a ring chuck, a jaw having a centrally extend- 
ing shank, a pair of plates loosely mounted within 
the jaw, a plurality of screws mounted in each side 





of the jaw and provided with points, said plates 
having spaced recesses receiving the points of the 
Screws, said plates being adapted to receive and 
clamp an article therebetween, and coil springs 


extending between the sides of the jaws and the © 


plates for holding said plates in engagement with an 

article while they are being shifted and adjusted 

by the screws. 

1428890. PARTITION FOR VANITY CASES. 
Wittiam G. Kenpatt, Newark, N. J. Filed 
June 29, 1920. Serial 392,852. 2 Claims. 

_The combination with a vanity case, of a parti- 

tion for the same comprising resilient article em- 





bracing members each of substantially semiannular 
orm, the said members being disposed together 
With their convex sides in contact and united to 
each other and having their concave sides presented 
i opposite directions and toward the ends of the 
Said case, 
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1,429,155. BELT BUCKLE. AtrpHa H. Metcatr, 
Attleboro, Mass., assignor to H. A. Allen & 
Co., Attleboro, Mass. Filed Jan, 24, 1922. 
Serial 531,385. 1 Claim. 

A belt buckle comprising a front plate with side 
flanges having inturned guide edges, a substantially 

U-shaped spring frame bail member having lateral 








projections adapted to engage openings in said side 
flanges with spring pressure, a portion of said 
guide edges being folded inwardly to guide said 
frame to its engaging position, and means in the 
buckle for holding the adjustable end of the belt. 


DESIGNS 


61,460. FINGER RING. Joun M. BeEntson, 


Camden, N. J. Filed July 8, 1921. Serial 
483,371. Term of patent 3% years. 

61,463. ASH TRAY OR THE LIKE. Russex A. 
Cow.es, New York, assignor to Ansonia Clock 





Co., Brooklyn, N. Y. Filed March 1, 1922. 
Serial 973. Term of patent 14 years, 

61,4644. ASH TRAY OR THE LIKE. Russet A. 
Cow es, New York, assignor to Ansonia Clock 











Co., Brooklyn, N. Y. Filed Feb. 28, 1922. Ser- 
jal 945. Term of patent 14 years. 


61,486. RING, Atsert VerBer, New York. Filed 


© 
" OF 


May 5, 1922. Serial 2,091. Term of patent 
7 years. 
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61,470. ASH TRAY. SterHen Kronsurcer, Jersey 
City, N. J., assignor to Cohan-Epner Co., New 





York. Filed May 5, 1921. Serial 467,227. 
Term of patent 7 years. 


61,499. WATCHCASE BOW. Lois McG. Wit 
LIAMS, Fort Thomas, Ky., assignor to The 
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Wadsworth Watch Case Co., Dayton, Ky. 
Filed May 15, 1922. Serial 2,248. Term of 
patent 14 years. 


61,491. WATCHCASE BOW. Lois McG. Wit 
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LIAMS, Fort Thomas, Ky., assignor to The 
Wadsworth Watch Case Co., Dayton, Ky. 
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Filed May 15, 1922. Serial 2,249. Term of 


patent 14 years. 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb, 20, 
1905, and are published in compliance with Section 
6 of said Act.] 

Trade-Mark Registrations Granted 

VANITY CASES. 
trading as Flagg & Mowry, 
Mass. 

Filed February 3, 1922. 
LISHED MAY 2, 1922. 


158,219. COMBS, PENDANTS, HAIR ORNA.- 
MENTS, AND BAG FRAMES OF CELLU- 
LOID. Stanparp Come Co., Leominster, Mass. 

Filed Aug. 28, 1920. Serial 136,609. PUB- 

LISHED MAY 30, 1922. 


Anprew B, Face, 
North Attleboro, 


Serial 158,828. PUB- 








The Gem—Smallest But Most 
Precious 


66@'MALLEST of all works of art, yet 

most precious when its dimensions 
are considered, is the engraved gem. No 
thing of beauty fashioned by the hand of 
man has had a lovger history, The gem is 
engraved on even the hardest of the pre- 
cious stones, to injure which in the least 
degree destroys their value. Gold jewels 
of priceless beauty have been ruthlessly 
sold by the marauders for what the mere 
metal would fetch. Splendid plate has been 
melted down to aid some hopeless cause. 
Sculptures and mosaics have been battered 
by barbarian hands. The engraved gem 
wrenched from the body of its fallen owner 
or pilfered from the shrine is protected by 
its precious material and by its magic vir- 
tues. Throughout all ancient history, dur- 
ing the long twilight of the Middle Ages, 
and even in modern days, the precious stone, 
and the engraved gem more than all, has 
been venerated as a talisman to ward off 
disease and all the powers of darkness. 
Most beautiful and most refined, it yet was 
made at first to serve the daily purposes of 
sealing treasure chests and documents and 
contracts. Secluded for tts artistic beauties 
from common use, it has become the cher- 
ished ornament of kings and emperors. 
Easy to pilfer, and easy to conceal, it has 
been abstracted at their deaths from murder, 
or on the field of battle, and carried to 
some distant country, where its new and 
ignorant possessor has never known its ori- 
gin, and has considered it the work of na- 
ture, or the solace of the idle wandering 
years of Israel when they came out of 
Egypt. So throughout a thousand years he 
has adorned with it the shrines that contain 
the relics of the Savior and the Saints.- 
Then at last, after these vicissitudes, the 
gem, always valued and generally misun- 
derstood, has emerged as that object of art, 
the collection of which, through the asso- 
ciations of classical antiquity, stamps its col- 
lector with the highest mark of culture and 
‘refinement. 

“Small though it be, the engraving of the 
gem entails the most unremitting, careful, 
loving labor. Ten years have not been con- 
sidered too much to spend upon a single 
masterpiece. But what matters a genera- 
tion to the life of a work of art that counts 
its thousands of years?”—Frenerick S. 
Rosinson in The Connoisseur. 
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The H. J. Smith Jewelry Co., of Racine, 
had a special election of officers this week. 
Mrs, F. D. Smith was elected president; 
H. G. Keiser, vice president and secretary, 
and L. E. Shaw, treasurer. 

Arthur Hackal of Louis Esser Co., is 
recovering at his home from injuries sus- 
tained when he fractured one of his legs 
playing baseball. He will return to work 
next month, according to report. 

Edward Bagge, of the Waltham Watch 
Co., Waltham, Mass., is visiting Milwaukee 
wholesale jewelry companies. J. J. Ness, 
of the Elgin Watch Co., Elgin, Ill., is also 
visiting Milwaukee jewelry circles. 

Joseph Mellen, former manufacturing 
jeweler, conducting a business in Milwaukee, 
is now associated with the Fred J. Thele- 
man Co., in the Manhattan Building. Mr. 


Mellen disposed cf his business and will 
open his offices with Mr. Theleman this 
week, 

A. C. Kuesel, of Kuesel Bros. Co., Mil- 


waukee wholesale jewelers, invited a number 
£ prominent Milwaukee jewelers for the 
last sail of the season on Okauchee Lake. 
Mr. Kuesel and several of the jewelers own 
Summer homes and _ sail boats at Lake 
Okauchee. 

Anton Leising, jeweler at 487 12th St., 
Milwaukee, is making plans for the enlarge- 
ment and redecoration of his store. A 
new bronze and copper store front will be 


constructed of a rich decorative design. 
Leaded glass coler schemes will be used, 
he declared. 

Carl J. Melchior, Algoma, Wis.,  pur- 


chased the jewelry business of A. N. 
Anderson, veteran jeweler of that city, 
and will open his new place of business this 


week. Mr. Melchicr was formerly asso- 
ciated with J. E. DuPont, of Kewaunee, 
Wis. Mr. Anderson will retire to one of 


his several farms in the vicinity of Algoma. 

Representatives of Schneider 3ur- 
lington; A. P. Wilde, South Milwaukee; 
Jenjamin Panik, Cudahy; Estberg & Sons, 
Waukesha; George Armbruster, Cedarburg; 
Thomas Bruhy, West Bend; A. Kuckuk, 
Shawano; W. Nothbohm, Coconmowoc; 
and E. M. Odekirk, Manawa, Wis., visited 
wholesale jewelers and jobbers in Mil- 
waukee last week. 

J. E. Daly, well known jeweler of Wis- 
consin Rapids, is planning the construction 
of an addition to his jewelry store, he an- 
nounced recently. The building will be of 
brick and steel and will have modern 
furnishings, lighting equipment, and will be 
featured by a store front of special design. 
The construction work on the new annex 
will begin next month, Mr. Daly stated. 

A divorce decree was denied to Mrs. 
lessie Reid Billings, 35 years old, following 
her failure to prove grounds of cruelty and 
non-support, by Judge Gehrz in Circuit 
Court at Milwaukee. Mrs. Billings was 
former secretary of the Cutler-Hammer Co. 
here. Her husband, Frank M. Billings, 50 
years old, is a member of the firm of 
Lockin-Billings Jewelry Co., 234 W. Water 
St. 


Creditors of Theodore Hugeman bank- 


3ros., 


CIRCULAR 


October 4, 1922. 


rupt jeweler, have been notified by Franeig 
S. Bradford, Referee in Bankruptcy at Ap- 
pleton, Wis., that the bankrupt’s trustee has 
filed his final account and that this and 
other accounts will be examined and passed 
upon and the dividend declared at the fina} 
meeting of creditors to be held in Referee 
Bradford’s office at 584 Oneida St., Apple- 
ton, Oct. 14, at 10 a. Mo. 

A man giving his home as Wausau, Wis., 
will be arraigned in the Rhinelander 
municipal court next week charged with 
obtaining money under false pretenses. He 
is charged with representing himself as the 
representative of the Jennings Mfg. Co., of 
Dayton, O., and of taking orders for cutlery 
and collecting an advance payment on the 
order. The Jennings Co, asserts that he is 
in no way connected with them and that 
the receipts given for advance amounts col- 
lected are spurious. 

FE. M. Odekirk for 10 years manager of 
the Manawa, Wis., jewelry store of Fay R, 
Smith & Co., New London, Wis., has pur- 
chased the Manawa store from the com- 
pany and came to Milwaukee to purchase 
a larger stock. New fixtures and modern 
lighting equipment together with a_ new 
store front are planned by Mr. Odekirk, 
The Fay R. Smith & Co. conducted jewelry 
stores at New London and Manawa. 

H. L. Jordan and J. M. Regner are two 
of the large number of Kenosha, Wis, 
jewelers who entered their windows in the 
annua! Fall merchandise style festival. 
Merchants of the city entered their windows 
in the display contest. Hundreds of visitors 
lined the streets on the evening of the fes- 
tival and watched the unveiling of the many 


windows. The two jewelers mentioned 
above were leaders in their division, the 
judges decided. Live models displayed 


many of the merchants’ styles. 

Ten diamond rings valued at $1,000 was 
the loot obtained by burglars who broke 
into Oluf Sherman’s jewelry store at this 
city Thursday. The loss was not covered 
by insurance, Mr. Sherman stated. En- 
trance to the store was gained through the 
front door, the lock being forced. The work, 
according to the local police was done by 
experienced men as there was left not the 
slightest clue, not even a finger mark. The 
burglars had picked their loot before enter- 
ing the store as there were about 150 solid 
gold rings. three $75 watches and _ several 
other articles of lesser value, besides 
numerous other smaller pieces of jewelry 
worth $600 left untouched in the windows 
from which the diamond rings were taken, 

Milwaukee retail jewelers in large num- 
bers visited the display of the Oneida Com- 
munity Ltd. at the Hotel Wisconsin, 
Monday and Tuesday of last week. The 
Oneida Co. exhibited merchandising ideas 
for retail jewelers on how to display silver- 
ware in the retail store. Tables of miniature 
window displays with rich backgrounds 
presented a number of good ideas on how 
to group pieces of silverware and how to 
advertise the product. Discussions on how 
to make attractive displays of jewelry and 
general talks on special interest to the retail 
jeweler were given by the six company rep 
resentatives in charge of the exhibit. Mil. 
waukee jewelers displayed the keenest 
interest in the display and the attendance 
was unusually large, Rodney Allen, Oneida 
representative of Chicago, declared. 
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